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New Creations, “Multicylinder Engines, Free 
Wheeling Attract Record First Day Show Crowd 


CHRYSLER COMPLETES 193] _UPPARDOFSTEWART (GREATEST ARRAY OF NEW CARS, 


LINE WITH BRAND NEW 6 improvine IN 1931 TRUCKS AND PRODUCTS IN YEARS 
N* 2W YORK, Jan. 3.—As its contribution to the interest I" oh pauiet of tesa 
of the New York automobile show, the Chrysler or- | 


pard, president of the Stewart 
ganization today announced a brand new line of six-cylinder 


rt Outstanding Feature of 1931 Exhibit Numerical 
Motor Corporation of Buffalo is 
at the Commodore for the show. Mr. 
cars, known as. the model CM and priced $885 and up. 
* The power plant is a_ high| 


at the Commedore f show Advance in Eights; Syncro-Mesh Transmisson 
ales Gs tomes oF x tee Gets Attention; Sunday Opening 
| Counprenesens type with a bore and 
ees refit sm x Sateen rh tn see 


branch of the industry for 1931. In- ia 
Maximum brake horse power is 
FOR 40 DISTRIBUTORS 


‘No. 1374. NEW YORK, MONDAY, JANUARY 5, 1931, 


Automotive Daily News at his head- N EW 
doors of Grand Central Palace were thrown open and 


quarters, Mr. Lippard said:— 
sae a should do ‘ween the thirty-first annual automobile show for this metropolis 
was under way. Two hundred separate exhibits of cars, light 
=| pues, accessories, parts, materials and shop equipment were 
dressed.and ready to greet the large crowd which was wait- 
f fag in Lexington Avenue for the opening of the great national 
exhibition. Clear skies and moderate temperatures help to 


increase the size of the show opening throng. 
an Within the Palace vistors found 


FIRST PUBLIC SHOWING [3 recent outs: ne! vente ad 


terviewed by a representative of ; ; ; 
YORK, Jan. 3.—At 2 o’clock this afternoon the 
placed at 70. The engine is 


(Continued on Fage 37) 
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EXECUTIVES SEE 1931 GAINS; 
URGE CARE IN MANAGEMENT 


___(Continued on ued on Page 24) 


Atrew Motor Car Soesy tas this | 
noon tendered a luncheon to 450 of | 
its distributors in the ballroom of | 
the Plaza at 1 o'clock. A. 
Chanter, first vice- president and 
general manager, acted as the pre- 


lor recent years of new vehicles and 
the 1ew products of other sorts. They 


siding officer and introduced 
brief list of speakers. 

The first speaker was A. R. Ers- 
kine, president of Studebaker and 
Pierce-Arrow. Mr. Erskine was in a 


(Continued on Page 6) 


CHEVROLET OUTPUT 
IN DECEMBER 64,018, 
A NEW HIGH RECORD 


Detroit, Jan. 3.—Production of the 
Chevrolet Motor Company in De- 
cember reached 64,018 units, a new 
high record for the month, accord- 
ing to announcement by W. S. 
Knudsen, president. This was a 
gain of 140 per cent. over the 26,000 
units produced in December, 1929, 
and was 26 per cent. better than the 
47,000 units turned out in the pre- 
ceding month. 

Dece™iber was the second con- 
secutive month in which Chevrolet 
production broke all previous rec- 
ords 

Chevrolet employment passed the 
32,000 mark in the week, a gain of 
more than 300 over the previous 
week and comparing with a normal 
payroll of 40,000. Mr. Knudsen said 
it was likely that the normal figure 
would be reached during January. 


CHEVROLET ANNOUNCES 
PRICES ON NEW UNITS 


New York, Jan. 3 
three new body types being intro- 
duced at the National Automobile 
Show were announced today by the 
Chevrolet Motor Company, The new 
units include the  five-passenger 
coupe, landau phaeton and conver- 
tible coupe. 

Prices for the latest 
the Chevrolet line are: 
ger coupe, $595; 
$650; convertible 


Prices on the 


additions to 

Five-passen- 
landau phaeton 

cabriolet, $615. 


| careful 


EW YORK, Jan. 3. 


{xecutives in the various branches 


of the automotive industry look forward to 1931 with 
confidence that it will bring improvement over the business 


of 1930. 
But they emphasize the need for 
attention to all details of 


(Continued on Page 20) 


PRICES ON MODEL 88 
ANNOUNCED BY MARMON 


New York, Jan. 3.—Nicholas Moore 
of the Marmon Motor Car Company 
today announced the prices on 
Model 88 as follows: Five-p: 
$2,295; five-passenger 
sedan, $2,345; tv 
dard coupe, $2,275; two-passenger 
conve} tible couple, $2,395; seven-pas- 
sehger sedan, $2,495; seven-passen- 
ger limousine, $2,595 

The seven-passenger body types 
all have 136-inch wheel base, while 
the others have 130-inc! 


assenger 
sedan, club 


VO-passenger stan- 


h wheel base. 
All types have inch wheels, six 
ply 19 by 6.50 tires. 


COMMERCIAL CAR 
REGISTRATIONS 


OMPLETE commer- 


cial car registrations 
for the first eleven months 
of 1930 by makes and 
states, with comparative 
registrations for the same 
period in 1929 are pub- 
lished on pages 36 and 37 
of this issue. This is the 
first publication of these 
figures anywhere. 
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tional 


cent addition 


manager, R. H. 
up hope of getting into the Coliseum 
Planning the debut of 
they had arranged to 


at Chicago 
the new 


OF DE VAUX SIX TO 


BE AT CHICAGO SHOW 


New York, Jan. 3. 


Conference be- 


tween officers of the De Vaux-Hall | 


Motor Company of 
and Los Angeles 
Miles, general manager of the 
shows, has resulted in 
latter finding 


in the Chicago show. 
Coming into the 
Norman De Vaux 


field so 


Mulch, had 


line, 


(Continued on Page 12) 


DE SOTO GIVES PRICE 


range on 


Both these lin 
In Sat 


RANGE ON 6 AND 8 


New York, Jan. 3 The 
the new De 
$740 and up; the eight 
2s were 


urday’s Automotive 


News. 


WHERE TO GET 
AUTOMOTIVE DAILY 
NEWS DURING 
THE SHOW 


Show issues to the 
trade visitors in New York 
are free and may be ob- 
tained from your hotel 
news stand, booth D-14 
at the show, in the press 
room at the show or at 
your own booth or dealer 
meeting, 


Grand Rapids 
and Samuel A. | 
na- | 
the 
room for the most re- 
to the motor industry 


late, 
and his new sales 
given 


price 
Soto six is 
$965 and up 
fully described 
Daily 


| dealers 


| convinced 


| speakers. A. R, 


found cars embodying power plants 
with four, six, eight, twelve and 
sixteen cylinders. This is the most 
varied collection of engine types that 
any show ever: has presented. Last 
year the twelve was missing, but 
Cadillac has supplied this omission 
in its new V-twelve 

One of the outstanding features 
of this 1931 show is the numerical 
advance registered by the eight- 
cylinder engine. In this develop- 
ment Buick takes a prominent place 
with its four series of chassis each 
powered with an eights. In the 
field of sixteens visitors found a 
new arrivel in the Marmon sixteen, 
which was a focal point of interest 
on the opening day. 

The new Auburn eight, with its 
attractive body lines and suggestion 
of latent power caught the eye. The 


(Continued on Pave 12) 


STUDEBAKER DEALERS 
HEAR KNUTE ROCKNE 
AT ANNUAL DINNER 


New York, Jan, 3.—The Stude- 
baker Corporation tonight at the 
Commodore entertained 1,200 of its 
dealers and distributors and other 
guests at its annual New York show 
dinner. The motif of the occasion 
was “1931 is going to be another 
Studebaker year.” The assembled 
seemed to be heartily ina 
the idea and’ were firmly 
that it was a Slogan 
accurate statement of 


favor of 


founded on 
fact, 
Paul 
charg 
in the chair 


Hoffman, vice-president ia 
9f sales for Studebaker, was 
und introduced the two 
Erskine, president 
was the tirst to re- 
made a fringing 


of the company 
spond and he 


(Continued on Page 6) 
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CHILDS POINTS BRIGHT! 


SPOTS IN AUTOMOTIVE 
EXPORT TRADE FOR ‘30 


By A. W. CHILDS, 


Chief of Automotive Division, 
U. &. Department of Commerce 
(Written expressly for 
Automotive Daily News) 
Washington, Jan. 3 Pessimists 
would have us believe that the bot- 
tom has dropped out of our auto- 
motive export trade. 
In the of gene 
ihat has surrounded our automo- 
tive exports for 1930, however, one 
or two bright spots appear when we 
scrutinize our figures and their un- 
derlving causes, which perhaps sug- 
cests that our has been 
too great and our too over- 

whelming 

For certainly a business that ex- 
ports $145.500.000 worth in ten 
months of a year of worldwide eco- 
nomic readjustments cannot truth- 
fully be said to be moribund. (These 
the following figures include 
only exports of complete passenger 
cars. trucks, buses and chassis.) 

As a matter of cold statistics, we 
are too prone to look at the greatly 
reduced exports to some countries 
and overlook entirely the fact that 
export of trucks actually increased 
in 1930 over 1929 to at least two im- 
portant markets—Mexico and Ven- 
ezuela—and that exports of passen- 
ger cars for the first ten months of 


ral pessimism 


sea 


pessimism 


despair 


ana 
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1930 were greater to Denmark than 
for the corresponding period in 
1929, while those to the Netherlands 
and to the Philippines were almost 
as large as those of the previous 
(and record) year 

Passenger-car shipments to Ven- 
ezuela, too, were only slightly small- 
er than in 1929, and in Belgium and 
Japan the decline is less than 20 
per cent. Of course, vehicles are 
reshipped from some of these points 
to other countries and ao not rep- 
resent net imports However, the 
ame was the case last vear, so the 
comparison is justified. 

It would be folly, of course 
deny that our exports have dropped 
very considerably. The total world 
aecline in exports in 1930 and 1929 
the first ten months) was 57.5 
per cent. in truck and 55.4 per cent 
in passenger car volume, and 49.9 
per cent. in truck values and 54.9 
per cent. in passenger car values 
respectively 

But pessimists take these total 
figures and, comparing them with 
the decline in new registrations in 
the United States ‘approximately 
30.3 per cent. in volume), point with 
alarm and see no island of safety in 
the whole seven- seas. With these 
pessimists we cannot agree. 

If we take the outstanding indi- 
vidual cases, we find that Europe, 
as a whole, does not show as large 
ceclines, and with the exceptions of 
France, Spain and possibly Sweden 
(of the larger markets) volume de- 
clines are considerably below world 


to 


for 
(LOI 


averages. i 
Without any attempt to minimize | 
the seriousness of the drop in ex-! 


NEW DEPARTURE BALL BEARINGS 
/,* 


j 


INNEW DEPARTURE BALL BEARINGS 


are specified by the engineers of 


more than ninety-five percent 


of all American cars — proving 


their acceptance by the men who 


know their worth. 


“Nothing 


Rolls Like a Ball’’ and no other 


bearing contributes more to care- 


free, speedy, economical trans- 


portation. 


The New Departure 


Mfg. Co., Bristol, Connecticut. 


NOTHING ROLLS LIKE A BALL 


three or 


ports all over the world, 
markets 


four usually very large 
are responsible for an 
large share of the total loss 

Thus we find that the 
Canada, Argentina, Brazil and Aus- 


JANUARY B, 19381 


unusually | 


losses in | 


tralia amount to 81 per cent. of the | 


total volume and about 60 per cent 
of the total value of both trucks and 
passenger cars. Even a slight recov- 
ery in these four countries would 
immediately be reflected in consid- 
erably increased total volume of 
exports. The entire world outside 
of the four above-mentioned coun- 
tries only lost 19 per 
total volume of exports 

Looking at it from this light, we 
find that our automobile exports 
for 1930 are by no means as hope- 
as pessimists would have 
believe. 

A few signs of alleviation of the 


less 


cent. of the | 


us 


world’s economic illness are already | 


does not appear 
approaching re- 
held back much 


at hand; and it 
that a condition 
covery can be 
longer 


AMERICAN CHAIN MOVES 
OFFICES IN BOSTON 


Boston, Jan. 3—On Monday, Jan- 
uary 5, the American Chain Com- 
pany, Inc., will move its offices here 
to Room 1214 in the Statler Build- 
ing. The company was formerly lo- 
cated at 132 High St 


CLASSIFIED ADVERTISEMENTS 


IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


‘ie 


| feedbox 


| big 


PARKS from the SHOW 


New York Merchants 
Welcome Show Visitors 


* ” * 


The “Who’s Who” Are Here 


Oakland Delivery Prices 
= * * 


Cotton Sets New Air Record 


Chris Sinsabaugh— Detroit Editor 


ERHAPS, from the Automotive Daily News viewpoint, 

it may be going back into ancient history to refer to 

the pre-show dinner of the Automobile Merchants Associa- 

tion at the Commodore Friday night. But this column con- 

ductor feels that it was such a well worth-while effort that 

maybe this will escape the blue pencil of Editor Alexander 
Johnston. 

Chicago has been holding these pre-show dinners for 
many years, but this was the first time New York attempted 
this get-together of the retailers and their salesmen to 
inspire them with enthusiasm for the show and also give 
them first hand information from men high in the industry 
as to modern salesmanship and the outlook for the year. 

Truly, it was an inspirational affair and undoubtedly 
accomplished its purpose. It was so well promoted that 
something like 1,500 retailers, factory men and the like 
turned out to watch Al Reeves, general manager of the 
National Automobile Chamber of Commerce, wield the 
toastmaster’s gavel, after being introduced by President 
Lee Eastman of the association. Those who heard Knute 
Rockne, Notre Dame’s great football coach, draw parallels 


| between gridiron practice and modern salesmanship were 


stirred to enthusiasm. Now we understand why Rockne 
turns out championship teams and we also believe that the’ 
information passed along by him to us of the 
industry is worthy of great consideration. 

“Start Where We Stopped” was the theme song of 
William B. Burruss of N. A. D. A. fame. His knowledge of 
salesmanship facts was aired in a masterly Way and cer- 
tainly the audience must have learned a lot from his 
remarks. 

* * 

HE big kick this humble typist got out of the pre-show 
dinner was the attendance of the factory people and the 
turnout of the leading New York distributors and 
dealers. In the guest room before they started the “last mile” 
to the speakers table we noted Alfred P. Sloan, Jr., president 
of General Motors; A. R. Erskine, president of Studebaker, 
and that efficient vice-president of his, Paul Hoffman: Roy 
Faulkner, vice-president of Auburn: H. W. Peters. vice- 
president of Packard; Ray A. Graham, vice-president of 
Graham-Paige; George E. Willis, vice-president of Pierce- 
Arrow; Byron Foy, Chrysler vice-president; G. H. Bliss, 
Nash sales manager, and John Boyer. president of Ward 

Electric. 

* * * 

ND then there was the old guard, the vim and vigor of 
New York’s row—Lee Eastman of Packard. C. RB. 


| Warren of Nash, George B. Stowe of Reo, William Colt of 


Dodge, Ray Owen of Hudson, Charley Larson of Cutting- 


Larson, A. G. Southworth of Glidden Buick. C. H. Jennings 


(Continued on Page 36) 


31st triumphant year of the National 


AUTO 
HOW 


The world’s largest industry displays it: masterpieces 
—three decades of progress. Fifty-one exhibitors of 
cars and trucks—300 models—See 
and twelve cylinder creations—new eights, sixes, fours 
»—Medish bodies—modern accessories. Shop equip- 


ment section (open to public after 5 p. m.) on 4th floor. 


Admission 75c 


the latest sixteen 


ALL THIS 
WEEK 


10 A. M. to 
10:30 P. M. 
Daily 


GRAND CENTRAL PALACE 


Lexington Avenue and 46th Street, New York City 
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Graham-Paige New * ’ Syncro-Silent Transmission 


ETROIT, Mich., Jan. 3.— | engine and in roadster, coupe, town 


sedan and sedan models; a 4-speed, 


Graham - Paige Motors | 315-in. wheel base 6 with the same 


Corporation announces 
line of 1931 motor cars which 
includes an_ entirely 
straight eight- cylinder model | 
with a synchro- silent trans- 
mission, a six with three 
speeds and a second six-cylin- 
der model with a four-speed 
transmission besides a con- 
tinuation of last year’s eight, 
with refinements, mounted on 


a 134-inch wheel-base chassis. | 
A feature of the new Graham line | 


is the uniformity in design and 
equipment in all four models. Ex- 
cept for variations in wheel base 
weight and power, all models are 
given the same general treatment 
and no important feature of one is 
lacking in the others. All bodies 
for the 134-inch wheel base eight 
are custom trimmed to the require- 
ments of individual purchasers. 

Last year’s custom eight in 122 
@nd 134-inch wheel bases is discon- 
tinued and the largest job this year 
is powered with a 100 h, p. engine 
which has the same dimensions and 
output as the 1930 special eight. 
The 66 h. p. engine used in the 1930 
Standard six is discontinued and the 
76 h. p. engine of the 1030 special six 
is used in both 1930 six-cylinder 
models. An important mechanical 
feature of the new models is the 
introduction of the synchro-silent 
four-speed transmission on all 
models but the small six. 

Prices of the special sixes and new 
eights show a marked reduction, 
Tanging from $190 to $400 lower 
than the corresponding models of 
last year while the standard six 
range begins at $845 as before with 
a maximum price of $955 instead of 
$995. 

The complete line comprises thir- 
teen models, including six different 
types of bodies on four chassis. In 
brief, it is as follows: a 3-speed, 
115- in. wheel base 6 with ¢ a \ 76 h. p. 


CHICAGO 
SHOW 
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Automotive 
Daily News 
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January 26—Monday 
January 27—Tuesday 
January 28—Wednesday 
January 29—Thursday 
January 30—Friday 


In addition to the reg- 
ular circulation of Auto- 
motive Daily News there 
will be Daily Distribution 
in Chicago to those in the 
trade at the hotels, meet- 
ings, show booths, ete. 


Mail distribution to dif- 
ferent groups daily, in- 
cluding fleet owners, bus 
owners, dealers, distrib- 
utors, jobbers, factory 
men and others. 


Make Your Space Reser- 
vations Now. 
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| 7-passenger 
limousine. 
|tom fitted and trimmed to order. 





its | engine as that used with the 3-speed 


transmission job and available in 
coupe, sedan and town sedan body 


new | types; a 4-speed, 120-in. wheel base 


8, powered by an 85 h. p. engine and 
available in coupe, town sedan and 
sedan types; a 4- r,s 134- in. wheel 
base 8 with a 100 h. engine and 
mounting a S-easemaiaer sedan, 
sedan or 7-passenger 
The latter line is cus- 


Large body shells and new seat 
cushion construction have increased 


the passenger and luggage space in 
both the sixes and -the new eight. 


' Increased head room is acquired by 


setting the cushions lower, although 
they are deeper than before. The 
inside length of the two sixes and 
the new eight is two inches greater 


|than the previous models. 


New color combinations are of- 
fered in all models. Colored fenders 
are featured on some models and 
the new all-metal sun visor is fin- 
ished in the body color. Chromium 
plating is generously used, All 


models are completely equipped 


with shatter-proof glass. 

The shell and narrow vertical 
vanes forming the radiator guard 
are an integral unit. Both the shell 
and vanes are chromium plated. A 
heavy wire mesh screen which ef- 
fectively conceals the core and 
tanks is interposed between 


The chromium plated tie bar sup- 
ports a new style name plate con- 
sisting of the Graham medallion in 
bronze 
chrome-plated letters, below. 

In all models, the hood hinge is 
concealed by a narrow chrome- 
plated bar flush with the top of the 
hood. Hood latches and the fuel 
tank are also hidden. The running 
board aprons are relieved by two 
narrow chrome-plated beads run- 
ning fore and aft. New type run- 


ning boards with rubber molded di- | 


rectly to the steel are new this year. 
A chrome-plated, rounded molding 


lis applied to the outer edge of the} 


running board. 

The installation of the windshield 
wipers has been accomplished with 
only the blades visible. The motor 


~ 
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THE 1931 SHOW— 
ANOTHER MILESTONE 


VERY unit of the car has contributed its 


TEXTOLITE 


TIMING 
GEARS 


There is no compromise 
with accuracy in a good 


gear drive. It 


good manufacture through- 


out the car. 


JOIN US IN THE GENERAI 


the | 
radiator guard and the tubular core. | 


| type 


with the name Graham in|} 


| transmissions 
| types; 





and its connections are entirely en- 
closed between the outer and inner 
panels of the windshield header. 


New appointments, 
front 


interior new 


seat adjustment, 
seating, the use of prismatic glass 
for the tail lights, a new design 
cross-member, deeper chassis side 
members, Lanchester vibration 
dampeners, clutch dampeners, 
pistons, redesigned cylinder 
heads, improved carburetors, new 
design spark plugs, refinements olf 
the braking system, synchro-silent 
in the four-speed 


,| respectively. 


neW | size engine used on the special eight 





larger engine in the lower 
nickel alloy steel gears 
in the three-speed transmission, 
together with the adoption of a 
clutch brake, are features of the 
new models. An important change 
in the lower priced six is the adop- 
tion of a larger engine. The three- 
speed car now uses the same engine 
as that of the four-speed six. 


The engine of the new 120-inch 
wheel base eight is 3% inches bore | 
by 4 inches stroke, with a cubic | 
displacement of 246 cubic inches. 
Its maximum developed horse power | 
is 85. 


priced six, 


—— 


industry. 


ness. 


vw 
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Both six cylinder models use the 
same engine of which the bore and 
stroke are 3% inches by 414 inches 
This engine has a dis- 


improved | Placement of 224 cubic inches and 


develops seventy-six horse power. 
The 134-inch wheel base eight- 
cylinder engine has a 34-inch bore 
and a 4!5-inch stroke and develops 
100 horse power. This is the same 


of the 1930 series, 

A new type piston with wider 
invar struts is used in all models. 
A newly developed plug designed to 
overcome fouling at low speeds has 
been developed. In this new plug 
the electrodes extend well beyond 
the body of the plug and when in- 
stalled just clear the valves. This 
location assists in cooling the plug 
by the flow of intake RAS. 

Redesigned cylinder heads with 
an improved combustion chamber 
are used. 

The automatic expanding vane 
type carburetor has been improved 
by the modification of the acceler- 
ating pump which, by means of a 


(C eathueel « on fe 38) 


share toward the advance in the 


But of all the mechanical improvements 
that have helped to make better cars, the 
public favors those which have led to quiet- 


Those cars which are equipped with Tex- 


tolite timing gears deserve their advanced 


is a token of 
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position as they roll silently past the 1931 
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__ OPTIMISTIC ON 
F 1931 OUTLOOK 


By CHRIS SINSABAUGH 
New York, Jan. 3.—Between 250 
and 300 Hupmobile distributors and 
dealers listened to R. S. Cole, vice- 
esident in charge of sales of the 
upp Motor Corporation, at the 
e-show gathering of the field 
ats held at the headquarters of 
dhe Van Alstyne Company, New 
Work distributor, yesterday. The 
Sesion was marked by optim- 
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HUPMOBILE CENTURY 


ism as to 1931 generally and for, 


Hupp in particular. 

It was the first time Mr. Cole 
had gone into detail as to the com- 
pany’s plans for 1931 in talks to 
his representatives. When he had 
finished every one seemed well sat- 
jsfied with the vigorous campaign 
outlined. 

The company’s policies have not 
been radically changed, Mr. Cole 
said. and from that point on he 
aroused his audience to enthusiasm 
over the new prices and the fact 
that despite the reductions in list 
there has been no cutting of dis- 


Mi okip es “u* 


a 


at 


Bases 


Y gers 
‘ 


;}counts to distributors and dealers. 
The company, he says, is in the best 
position it ever has been at the start 
of any campaign, with the lowest 
prices in its history, a range of from 


$995 to $2,600. He emphasized that | 


the base list in each class is on the 
best seller, the five-passenger, four- 
door sedan. This, he said, differs 
from most practices. 

An ambitious advertising cam- 


SIX ROADSTER, featuring free wheeling at reduced prices 


pointed with pride to the way his 


|\dealers have survived the depression, 


claiming that Hupp has come 
through with less mortality than 
other companies. The distributing 
organization has been expanded and 
representation secured in territory 
not hitherto occupied by Hupmo- 
bile, despite the hard times. The 
company will participate in the 
Highway Safety Plan this year for 
the first time and wil] aid in the 


ciation, which reports that there are 
now in operation 8,000,000 cars 
which should be in the junk pile, 
he estimated that this means a 15 
per cent. replacement in 1931, which, 
coupled with new car sales, should 
make 1931 a most Satisfactory year. 

Discussing the new Hupmobile 
line, Mr. Cole stressed the value of 
the Century Six. He said he feels 
there is a definite place in the $1,000 


|paign has been planned and the 
company intends giving strong co- 
operation to the distributors in se- 
curing new dealers, Cole said. He! by the American Automobile Asso- | cylinder jobs in that class. 


“Correct lubrication is 


| efforts to rid the roads of old junk. 
Commenting on the survey made 


simple 


as A B C with that device” 


EVERY MOTORIST knows that 
correct lubrication is the “life 
blood” of his motor. But he has 
never been able to actually know 
whether the oil in the crankcase 
was positively doing its duty un- 
al V. SCO-METER put the answer 


right before his eyes, accurately 


and continuously every second of 


the motor’s operation. 


Measures Lubricating 


Value 


VISCO-METER measures the vis- 
cosity (body) of the oil in the 
ne while the motor is run- 
ning and through its gauge on the 
instrument panel gives a contin- 
uous report of the lubricating 
valueto the driver. Heat, cold, dil- 
ution and all other factors that 
affect an oil’s ability to lubricate 
are constantly checked and 
indicated. 


VISCO-MET- 
ER protects 
the motor 
against faulty 
lubrication. 
Wasteful oil 
changes cost- 
ly repairs, ex- 
cessive wear, sluggish motors, 
gasoline waste, guesswork and 
doubt, are no longer necessary. 


VISCO-METER does not inter- 
fere with the lubricating system 
—but completes its job. 


VISCO-METER has proved its 
worth to individuals and fleet 
owners. Car and Truck operators 
have been quick to appreciate its 
value and economy. 


VISCO-METER is ruggedly built, 
needs no sapien reasonably 
priced, easily installed. 


Dealers have found the VISCO- 
METER to be mighty profitable 
and practically a coolt seller”. 
We would like to tell you all 
about it in detail. Mail the cou- 
pon today. Visco-Meter Corpora- 
tion, 310 Grote Street, Buffalo, 
New York. 


class for a high quality six like the 
Century Six, and he thinks it is in 
direct competition with the eight- 


Hupmobile Six lists at $995. Its 
companion, the Century Eight, list- 


| ing at $1,295, is the lowest priced 
| eight Hupp ever has built. 


Mr. Cole feels that the: Model C 
100 horse power, listing at $1,595, is 
the outstanding buy in the medium 
priced eight field. He expects a big 


| increase in sales here, for, he said, 


buying has been delayed in the me- 


| dium price class, and that there is 
| bound to be a strong come-back this 
|; year. The custom built Model U, at 


$2,295, was introduced at an inop- 


| portune time perhaps, he said, but 


indications now point to Model U 
coming into its own in the new 
campaign. 


Buick Motor Co. Exhibits 
Four Straight “8” Chassis 
At Grand Central Palace 


New York, Jan. 3.—Buick is mak- 
ing a very comprehensive exhibit of 
its four straight eight chassis at 
the Palace this week. Among the 
new features of design that will be 
found on these 1931 Buick models, 
the oil temperature regulator and 
the carbureter air intake silencer 
| will arouse a great deal of interest. 
The oil regulator has seemingly op- 
posed functions in that it is de- 
signed to warm the oil in winter 
until it*reaches an easily flowing 
consistency, while in summer it acts 
las a cooler to keep the lubricant 
| from getting too thin. 
| Another interesting feature of the 
Buick 1931 offering is the inclusion 
| of a silent syncro-mesh transmission 
and torque tube drive on six models 
in the 114-inch wheelbase line. 

Visitors are displaying much in- 
terest in the cut-away chassis, 
| which is the focal point of the Buick 
display. The chassis is displayed in 
an attractive color scheme of cream, 
with chrome trim and is surrounded 
by an illuminated rail. The housing 
of each moving part is cut away 
and in each recess a colored electric 
bulb has been fitted to give visi- 
bility, with color. Even a novice 
gets a good idea of the internal 
economy in operation of the auto- 
mobile chassis by studying this cut- 
away unit. Particularly interesting 
is the understanding it gives of the 
| operation of the syncro-mesh trans- 
mission, which is merely a name to 
;}SO many Car owners. 


BOHN SEES BUSINESS 
UPTURN DURING 1931 


New York, Jan. 3.—In a letter to 
| stockholders, Charles B. Bohn, presi- 
j}dent of Bohn Aluminum and Brass 
| Corporation, says: “The year 1930 
has been a hard year for every one. 
Our business has suffered, but by 
economizing in every way possible, 
and with the whole-hearted co- 
operation of all of Our employees, 
we have managed to end the year 
with a profit, which, considering the 
general business depression, is most 
gratifying. 

“At the beginning of the year 1931 
| we find ourselves in a relatively 
| strong position, and with the con- 
tinued earnest effort of our entire 
organization, we hope that 1931 will 
be a better year for all of us.” 


NASH OCCUPIES FOURTH 
PLACE IN REGISTRATION 
FIGURES FOR NOVEMBER 


Kenosha, Wis., Jan., 3.—Registra- 
tion figures for the month of No- 
vember show Nash occupying fourth 
place, even including Ford. 

November registration figures in- 
dicate that in a large number of cit- 
ies which are regarded in the in- 
dustry as key merchandising points, 
as well as in several] states, the Nash 
position is even better, Nash having 
outsold every make except Ford and 
Chevrolet. 

“The progress which has been 
made by the Nash selling organiza- 
tion is regarded as _ particularly 
gratifying,” said C. H. Bliss, sales 
manager. 

“The fact that the public has 
turned so strongly to Nash reveals 
that men and women are today by 
no means slow to recognize and to 
spend money for high value mer- 
chandise. The new Nash cars are 
the fastest, finest and most beauti- 
ful cars that have ever borne the 
Nash emblem, yet prices are from 
$100 to $360 lower.” 
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the A 931 ¢ tewarts 


will be the Tat of Titel 





a big money making opportunity for 
truck and passenger car dealers 


The New Stewarts Embody FOR 18 years Stewart has built-up a world-wide 
Improvements that place 
_them far ahead of the field. 


reputation as a maker of quality trucks moder- 


ately priced . .. The 1931 Stewarts offer bigger 
The new and better Stewarts are being hailed as , 
, value per dollar than ever before... Appearance, 
the outstanding truck value of the age by men 

ee Sime She tenets Satactey Some A to &. rugged design, power and the most advanced 
Thousands of Stewarts are in use in over 600 
American cities and 87 foreign countries. Many engineering improvements, mark them by fax 
Stewarts made 8, 10 and 12 years ago are still r : 7 99 
7 ‘America’s Greatest Truck Value. 
in service. 


1 5 Models.. 5 7 Wheelbases 
1 to 7 Ton...$695 to $5700 MOTOR TRUCKS 


Liberal Finance Plan Available 


STEWART MOTOR CORPORATION 


BUFFALO, N. Y. 


The New Stewarts have been styled 
and beautified to excel in appearance 


See The Big Exhibit of New Stewarts ... 3rd Floor ... Grand Central Palace... New York Auto Show, Jan. 3rd to 10th. 
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By ALFRED REEVES, 
General Manager National Automobile Chamber of Commerce 
ITH a production of 3,500,000 cars and trucks, or 
2,000,000 less.than in 1929, the motor industry has 
cleared the decks for 1931 business, with a belief that: with 
motor cars continuing to wear out; with values greater than 
ever; with dealers’ stocks greatly reduced and with an up- 
ward trend in general business conditions the market for 
individual transportation units, both for passengers and for 
merchandise, will show substantial improvement. 


No other industry has gone* 
through the past year of readjust- 


















: : rae | § . : res show g he 
ment with less hysteria and with demand the figures show that ¢ 
industry sold substantially more 


more readiness to “take the blow 
on the chin,” to use an expressive | cars than were made, thus reducing 
inventories more than 25 


term of today, than has the neeeed dealer 
industry. 

It has stood the test of a read- per cent. 
justment which affected not only 
its domestic, but its important for- 
eign trade that reached a total of 
1,000,000 vehicles in 1929. ers that were marketing cars 

Gearing its production during the this country. 
past year to dealer and consumer Second. reducing costs in factor- 


problems :— 
First, preserving the 52,000 deal- 





es a leader, 
Pierce-Arrow again 
takes its rightful place 
as the builder of the 
world’s finest motor 
trucks... witha 
complete line of five 
heavy duty trucks... 
vehicle gross weights 
12,000 to 34,000 
pounds. 








Built at Buffalo to 
traditional Pierce- 
Arrow standards of 
quality. 


-PIERCE-ARROW>— 


Buffalo, New York 


The new Pierce-Arrow trucks will be displayed at 
233 West 54th Street, New York (just west of Broadway) 
starting January 3, 1931. Your inspection is invited. 





The industry faced four pressing | 


in 
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ALFRED REEVES 


ies that would permit still lower 
prices for products. 

Third, regaining a respect by the 
public for the list price of a motor 
car. 

Fourth, the need to develop stead- 
ier employment for labor. 
| While not all these tasks have 
| been fully accomplished, excellent 
| Eeogrene has been made. Good 


dealers have been preserved; cars 
certainly offer astonishing values 
land the cleaning up of old models 
has reached a point where further 
price cuts seemed unlikely. 

On the employment situation, the 
recommendation for annual an- 
nouncements around January 1 


balanced during the winter months. 

Instead of resting on their oars, 
| the leaders in the motor industry 
| have dared to bring out new models, 
| some with radical changes, and all 
| coupled with enterprising and en- 
| ergetic plans to show and adver- 
tise them at the New York exhibi- 
| tion in a way that 
attract public attention. 


The orderly production of the past | 


year resulted in a decrease from 
1929 of 38 per cent., for the entire 
industry, the equivalent of 2,000,000 


| units, with of course, some compa- | 


| nies down as much as 50 percent. 

The export trade, amounting to 
| 561,000 units, was much better than 
| expected. 

The truck business has been as- 
| tonishingly strong, proving that the 
place of the horse has been en- 
croached upon steadily by motor 
vehicles. 

| There ars still thousands of one 
| and two horse trucks in use, includ- 
{ing milk wagons and other light 
vehicles that will be replaced by the 
light, fast-moving speed wagon now 
| SO efficient for delivery purposes 
} even where stops are frequent. 
The electric truck for frequent 
| stops and short haul runs, continues 
| to make progress. 

If, as has been claimed, we are 
now in certainly the 
motor up like a 
church steeple among the others, 
for few manufacturing industries 
have been able to get their 
down so great a percentage as has 
been done in motors. 

The leaders in the industry, 
headed by Alvin Macauley, presi- 
dent of the National Automobile 
Chamber of Commerce, have co- 
operated to the advantage of the 
industry and the public. 

They have proven that competi- 
tors can eat together without eat- 


a price era, 
industry shows 





ing each other and by concerted 
action on broad lines, and with! 
interchange of all kinds of infor- 


mation, have been able to handle 
factories on a highly efficient basis, 
although faced by narrowing mar- 
kets. 


COMMODORE HEADQUARTERS 
FOR NEW YORK DAILY NEWS 
New York, Jan. 3—The New York 
Daily News of 220 East 42d St., has 
opened headquarters during the Na- 
tional Automobile Show at the Hotel 





Commoder, Room 1239. Richard 
Clark, automobile editor; Floyd Noe. 
manager automobile advertising, and 
William Everist, assistant manager 
automobile advertising, are in at- 
tendance. 


LINSCOTT MOTOR COMPANY 
MOVES IN BOSTON 
Boston, Mass., Jan. 3.—Linscott 
Motor Company has removed to 29 
Brookline Ave., where it will handle 
at retail Reo passenger cars and 


Speedwagons and service them, in | been 


association with the Reo Motor 
Company of New England. 
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should help materially to keep labor | 


is certain to! 


prices | 
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Monday, Jan. 5..... 


1.00 p. 
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2.00 p. 





Tuesday, Jan, 6 
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Wednesday, Jan.7.. 







1.00 p. 
2.00 p. 
6.30 p. 
6.30 p. 
6.30 p. 
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Thursday, Jan. 8.... 1.00 p. 
6.30 p. 


6.30 p. 





6.30 p. 


6.30 p. 


STUDEBAKER DEALERS 
HEAR KNUTE ROCKNE 
AT ANNUAL DINNER 


(Continued from Page 1) 





speech on the opportunities that 
1931 offers. 

Following Mr. Erskine, Knute 
Rockne, coach of the championship 
Notre Dame football team, was in- 
troduced and received a vociferous 
welcome. In his usual happy vein 
Rockne drew the attention of the 
dealers to the close affinity of win- 
ning football teams to winning 
dealer organizations. Team play, 
said Mr. Rockne, is just as impor- 
tant in the salesroom and service 
station as it is on the football field. 
He cited cases from his own experi- 
ence in which the brilliant star on 
the gridiron had proved worse than 
useless because of his inability to 
fit his scheme of play into the co- 
ordinated campaign of his team. 

Following the speeches there were 


song pictures and orchestral en- 
tertainment until late in the eve- 


ning. The meeting broke up with 
the general feeling that Studebaker 
had managed another of its de- 
lightful dinners. 


PIERCE-ARROW HOLDS 
_ IMPORTANT LUNCHEON 
| FOR 450 DISTRIBUTORS 


(Continued from Page 1)" 


happy mood and told the distribu- 
tors that 1931 was a Pierce-Arrow 
year for merchants who realized on 
their opportunities. Theodore Mac- 
Manus and Mr. Casey spoke. G. E.. 
Willis, vice-president in charge of 
sales for Pierce-Arrow, finished the 
speech making with an inspirational 
address in which he outlined what 
the organization expected to do in 
1931. | 

There was certainly no evidence | 
of gloom among the distributors 
present. Enthusiasm ran-high and 
expressions of confidence were heard 
on all sides that 1931 is going to 
| be the greatest year in the history 
of Pierce-Arrow. 


FORM RIDGEWOOD LINE 


Ridgewood, N. J., Jan. 3.—The 
| Ridgewood Coach Line, Inc., has | 
formed here by George | 


Manilich, Katherine Spodsma and! 
Edith MacMurray, all of this city. 


New York Show Events 


International Day 


Diamond T open house for dealers all day, 
3310 Queens Blvd., Long Island City 
10 a. m. to 5 p. m.—Packard dealers’ meet..Roosevelt 
10.30 a. m.—Rubber Mfrs. Ass’n meet’g, Commodore 
10.30 a. m.—Nat’l Auto Dirs. Ass’n meet., Commodore 
12.15 Noon—Packard dealer luncheon... Roosevelt 
12.30 Noon—International luncheon. .NACC offices 
1,00 p. m.—Hupmobile dealer luncheon, Commodore 
m.—Franklin dealer luncheon, Commodore 
m.—Oakland dealer meeting. .Pennsylvania 
m.—International trade conference, NACC 

offices 


6.30 p. m.—Rubber Mfrs. Ass’n dinner, Commodore 
6.30 p.m.—Met-Section Society of Automotive 
Engineers’ dinner....... Commodore 


6.30 p.m.—Oakland dealer banquet, Pennsylvania 


9.00 a. m.—Foreign 
Central Palace 
9.00 a. m.—Graham-Paige “open house” 1877 B'way 
12.00 Noon—Auburn meet and luncheon, Com’dore 
12.30 Noon—NACC motor truck lunch., NAAC offices 
12.30 Noon—National 
Association managers..... Roosevelt 
1.00 p. m.—Hupmobile dealer luncheon, Commodore 
12.30 Noon—NACC motor truck lunch., NACC offices 
6.30 p. m.—National Automobile Chamber of Com- 
merce banquet 


10.00 a. m.—National Automobile Chamber of Com- 

merce directors’ meeting, NACC offices 
12.30 Noon—Marmon dealer luncheon, Commodore 
m.—Hupmobile dealer lunch, Commodore 
m.—Federal distributor meet’g, Commodore 
m.—Motor & Equipment Ass’n dinner, Astor 
m.—Federal distributor dinner, Commodore 
m.—Chevrolet dealer banquet, Commodore 


m.—Hupmobile dealer luncheon, Commodore 
m.—Oldsmobile dealer dinner 
m.—Society of Automotive Eng’n’rs’ dinner, 


m.—Willys-Overland dinner and meeting, 


m.—Overseas Automotive Club dinner 


{ 
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guests’ show, visit Grand 
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Pennsylvania 


Commodore 


COLLEGE MOTOR SALES 
TO SELL FORD CARS 


Indianapolis, Ind., Jan. 3.—An- 
nouncement of the formation of the 
College Motor Sales, with sales- 
rooms at 38th Street and College 
Avgnue, as a Ford dealer, has been 
made here. 


— 


CHICAGO 

SHOW 

ISSUES OF 
Automotive 
Daily News 


24—Saturday 
26—Monday 
27—Tuesday 
28—W ednesday 
29—Thursday 
30—Friday 

In addition to the reg- 
ular circulation of Auto- 
motive Daily News there 
will be Daily Distribution 
in Chicago to those in the 


January 
January 
January 
January 
January 
January 


‘trade at the hotels, meet- 


ings, show booths, etc 
Mail distribution to dif- 
ferent groups daily, in- 
cluding fleet owners, bus 
owners, dealers, distrib- 
utors, jobbers, factory 
men and others. 


Make Your Space Reser- 
vations Now. 


motive Daily News 


A. TARANTOUS, Bus. Mer 
BUILDING NEW YORK CITY 
WESTERN OFFICE 
Willard R. Cotton, Mer. 
333 No. Michigan Ave. 
Chicago, I) 

DETROIT OFFICE 
Geo. M. Slocum, Mgr 

Fisher Building 

Detroit, Mich. 


EASTERN OFFICE 
J. Edward Schipper, Mer. 
Graybar Building 
New York City 
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These NEW OLDSMOBILE 
_ FEATURES MEAN ADDED | 
| VALUE = Increased Sales * GREATER | 
DEALER PROFIT OPPORTUNITIES 
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F. O. B. LANSING 
Spare Tire*and Bump- 
ers Extra 


| 


NEW BEAUTY...NEW FEATURES...LOWER PRICES 


THE SYNCRO-MESH TRANSMISSION . . . A NEW QUIET SECOND 
GEAR . . . NEW DOWN-DRAFT CARBURETION . . . COORDI- 
NATED STARTER AND THROTTLE . . . A NEW CARBURETOR- 
SILENCER . . . NEW INSULATED FISHER BODIES . . . OPTIONAL 
UPHOLSTERY . . . A DEEPER, STURDIER FRAME . . . FIVE WIRE 
OR FIVE DEMOUNTABLE WOOD WHEELS . . . MORE DIS- 
TINCTIVE APPEARANCE . . . FINER ALL-ROUND PERFORMANCE. 


Inspection of the new Oldsmobile will prove to 
@) you that this car offers many unusual advan- 
tages from the standpoint of dealers who sell it. 

First, it is smarter in appearance ... with body lines 
that are long, low, and fleet. 

Second, it has many important new features hereto- 
fore available only in cars of higher price. 

Further ... and in spite of its finer quality ... the 
new Oldsmobile is lower in price. Actual price reduc- 
tions range from $50 to $165 per model... while the 
option of five wire or five demountable wood wheels, 
at no extra charge, isa new feature which is the equiv- 
alent of a further price reduction. 

Because of these new prices, Oldsmobile dealers are 
in the enviable position of being able to appeal to lower 
as well as to higher priced car buyers. For while 
economy of first cost naturally attracts buyers from 


lower price fields, Oldsmobile’s new fine car features 
appeal strongly to buyers of higher priced cars. 

The opportunity thus offered is made still more desir- 
able by the character of Oldsmobile’s franchise. Olds- 
mobile’s factory-dealer policies are sound, progressive, 
and fair ... developed on the basis that every dealer 
must enjoy a satisfactory profit opportunity. 


> —p pe 


Oldsmobile factory executives, attending the Automobile Show in 
New York this week, invite you to inspect the new Oldsmobile, and 
to discuss the Oldsmobile franchise at their business headquarters 
—North Ballroom of the Hotel Astor, on Tuesday, Jan. 6th, to 
Friday, Jan. 9th, incl., between the hours of 10 a. m. and 4 p.m. 


OLDSMOBILE 
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7 Heads Up for 1931 


OME days ago a well-known automobile dealer remarked 
to a representative of Automotive Daily News: “I know 
that 1931 is going to be a better year than 1930 has been.” 


Single copies, 5 cents 
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Alexander Johnston, Secretary. | 





333 North Michigan Ave., | 
Little Build- | 


Address ALL advertising and business correspondence to 2716 Graybar Building, | 


phone | 
Technical | 


Manager. | 


for United States and Canada. | 


Pressed for his reasons the only definite one he offered was: | 
| 10-17—Buffalo, N. ¥. Automobile Show. 


“Because nothing could be worse than this year has been.” 

That is not the best spirit in which to begin another 
yearly cycle. The man who builds his faith on better things 
on a foundation of past woe is likely to be a little too fa- 
talistic in his attitude and his actions. There are more 
positive reasons for feeling hopeful as regards 1931 than 


| 10-17 —Philadelphia. 
| 10-17—Newark, N. J. Automobile Show. 


| 17-24—Hartford, Conn. 


the Oriental view that the worst has happened and any move- | 


ment must be upward. 

Dr. Benjamin M. Anderson, Jr., economist of the Chase 
National Bank in New York, just the other day gave us a 
far better reason for confidence in the immediate future 
when he remarked that “since last June the public has been 


| 17-24—Pittsburgh, Pa. 


| 
| 


buying more than jobbers and retailers have been buying | 


and more than factories have been producing. 
finished goods are running very low. This insures a marked | 
upturn in business (which I cannot date), from present low 
levels, despite adverse fundamentals, the worst of which is 
to be found in our export trade situation.” 

Dr. Anderson here speaks of general trade inventories, 
but in our own particular field the reduction of inventories 
has been even more drastic than in most lines. When com- 
plete production figures for the automotive industry for 
1930 are available, they will undoubtedly show that more 
vehicle units were sold this year than were manufactured. 
We know already that the Ford Motor Company, during the 
first eleven months of the year, turned out 1,444,124 units 
and that world sales of Ford vehicles approximated 1,450,- 
000. 
sold some 6,000 more vehicles than the factory organization 
throughout the world manufactured. 

General Motors has released from time to time com- 


parative figures covering production and sales and these 
have shown for many months retail sales exceeding the out- 
put of the factories. There is scarcely a company in the 
automotive industry which cannot show this same condi- 
tion. 
today than they ever have been on a comparative basis. 
Surveys conducted by Automotive Daily News corre- 
spondents indicate also that dealers have considerably re- 
duced their stocks of used cars. It is difficult to get exact 
figures on this branch of retail business, but from state- 


ments in hand, used car stocks appear to have been reduced | 


from last year’s levels by 20 to 25 per cent. 
It is doubtful if the retail branch of the automotive 


industry ever has been in better condition to capitalize on | 


the buying power of the country. The fundamentals are 
sound and any renewal of buying will be instantly reflected 
in the balance sheets of the dealers. It is the earnest hope 
of the entire industry that the forthcoming shows will in- 
dicate a renewal of the buying urge. There is a huge overdue 
market, and any relaxing of the cautious and fearful attitude 
of the past months will be enough to start a buying wave, 
the extent of which will be determined by general conditions. 

Automobile dealers have every right to go into the new 
year with a “heads up” attitude, and this need not be based 
upon the feeling that any trend must be for the better after 
the twelve months just past. We can follow the system of 
the eminent Dr. Coue and say: “Every day in every way 
things are getting better and better.” And we have sub- 
stantial and economically sound reasons for believing what 
we say. 


In other words, the Ford dealer organization actually | 


Stocks of | 


| 
| 
| 
| 
| 


24-31—Cleveland. 





| tomotive 


| 2- 7—Seranton, Pa. 


* . |} 9-14— 
Dealer inventories of new cars are probably lower | 


| 21-28 —Quebec. Canada. 


| 28-28—Des Moines, 


FOREIGN VISITORS ARRIVE. 
AT N.A.C.C. HEADQUARTERS 


New York, Jan. 3.—International 
registration began today at the 
headquarters of the National Au- 
tomobile Chamber of Commerce and 
during the day about a hundred 
foreign delegates registered. Most 
of these foreign visitors are au- | 
dealers and manufacturers. 
They come not only from the prin- 
cipal European countries but from 
South America, Australia, Asia and 
the far places of the earth. 

Monday will be international day 
at the show and delegates will be 
given a comprehensive view of what 
the industry has done during the 
past year. The international lunch- 
eon will be served to delegates from 
abroad at N. A. C. C. headquarters 
Monday noon. This will be followed | 
by the international trade confer- 
ence at which matters of interest 
to our export trade will be dis- 
cussed. 


COMING EVENTS | 


JANUARY 
3-10—New York. National 
Show. 


6—New York. National Automobile 
Chamber of Commerce annual show | 
banquet at Hotel Commodore. | 
7-10—East Orange, N. J. Automobile Show 
of the Oranges and Maplewood. 
8—New York City. Society of Automo. 
tive Engineers’ annual dinner. 
10-16—St. Louis, Mo. National Roadbuild- 
ers’ show and convention. 


Automobile 


10-13—Milwaukee, Wis. Automobile Show 
Automobile Trade As- 


sociation annual show. 


11-17—Cincinnati, O. Automobile Show. 

13-13—Evansville, Ind. Automobile Show. 

17-24—Boston. Automobile Show 

13-24—Detroit, Mich. Annual Show, Con- 
vention Hall 

Automobile Show. 
at state armory. 

17-24—Montreal, Can. National Motor 
Show or Eastern Canada at Stadium. 

17-24—Baltimore, Md. Automobile Show. 

Automobile Show. 

| 19-22—Chicago. National Wheel and Rim 
Association convention at Edge- 
water Beach Hotel. 

19-243—Detroit, Mich. Society of Automo- 
tive Engineers’ annual meeting. 

19-24—Omaha, Neb. Au bile Show. 

19-24—Elmira, N. Y. itomobile Show at 


Armory. 
19-24—Omaha, Neb. Automobile Show. 
| 19-24—Louisville, Ky. Automobile Show. 
19-24—Rochester, N. Y¥Y. Automobile Show 
21-22—Milwaukee, Wis. Wisconsin Petrol- 
eum Association meeting. 
23-24—Oklahoma City. Oklahoma Petrol- 
eum Marketers’ Associtaion meet- 


ing. 
24-31—Chicago, I. 
Sh 


ow. 

24-31—Altoona. Pa. Automobile Show 
Jaffa Shrine Mosque. 

| *4-31—Allentown, Pa. Automobile Show 
sponsored by Lehigh Automobile 
Trade Association. 

Automobile Show. 

RB. C. Automobile | 


National Automobile 


at 


24-31—Washington, 
Show 
24-31—Albany, N. Y¥Y. Automobile Show. 


24-Feb. 1—Los Angeles. Automobile Show. 

*6-27—Chicago. National Automobile 
Dealers’ Association conventicn. 

26-31—Springfield, Mass. Automobile Show 

26-31—Syracuse, N. Y¥. Automobile Show 
at Armory. | 

26-31—Portiand, Maine. Automobile Show 
at Exposition Builcing. | 

29-30—Grand Forks, N. D. North Dakota | 
Division, Northwest Petroleum In- | 
stitute meeting. 


| 31-Feb. 7—San Francisco, Automobile Show | 


FEBRUARY 
31—Feb. 3—Twin Cities. Northwest 
Autcmobile Show, jointly spon- 


sored by St. Paul and Minneapolis at | 

the Minnesota State Fair Grounds. 

Automo'u.ie Show. 

2- 7-—St. Louis. Automobile Show 

3—Minneapolis. Auto Trade Associa- 

tion convention. 

7-14—Los Angeles. Automobile Salon. 

7-14—Kansas City. Automobile Show. 

9-14—St. Petersburg, Fla. Automobile 
Show at Winter Garden. 

9-14—Duluth, Minn. Twin Ports Automo- | 

bile Show, held by Duluth and Su- | 

erior, Wis., dealers. 

enver, Colo. Automobile Show. 

11-13—Chicago, Tl. 
Mechanical] 


ing. 
14-19—Indianapolis. Automobile 
State Fairground. | 
16-20—San Francisco. Society for Steel 
Treating National Western Metai | 
and Machinery Exposition. 
21-28—San Francisco. Automobile Salon 
Automobile Show 
22-March 1.—Los Angeles. Pacific Coast 
Transportation. Exposition at 
Shreve Civic Auditorium. | 
Ia. Automobile Show | 


24-26—Columbus, 0. Ohio Petroleum | 
Marketers’ Association meeting 

24-March 1—Seattle, Wash. Automobilr | 
Show at Civic Auditorium. 

25-Mareh 2.—Camden, N. J. Automobile 
Show. 
‘ MARCH 

6-15—Geneva, Switzerland. Eighth Swiss 
International Automobile Show. 

7-14—Brooklyn. N. ¥. Automobile Show. 

11-13—Detroit, Mich. Michigan Oil Men's 
Association meeting. 

16-22—Los Angeles, Cal. 
Oil Equipment 
Exposition. 

19-21—San Antonio, Tex. 
meeting, American 
Petroleum Geologists 

30-April $—Indianapolis, Ind. Eighty-first 
meeting, American Cnemical Society. 

MAY 


4- 9—Charlette, N. C. Good Roads Con- 
vention. 

9-Aug. 9—Berlin, Germany. Internationa] 
Garage Exposition. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


Jan. 


American Soviety of 
Engineers’ fuel meet- 


Show at 


.at Coliseum. 


Second Annual! 
and Engineering 


Sixteenth annual 
Association of 


|}of the Trenton 


| Show of the association. 
| is scheduled for the week of Wash- 


Stewart Truck Exhibit — 


Offers Many Body Models 


DEVAUX-HALL APPOINTS 


MULCH SALES MANAGER | 


‘on | ing made by the Stewart 
~_| Truck Company of Buffalo, 


New York, Jan. 3.—It 
nounced from DeVaux headquarters 
at the Commodore that R. H. Mulch 
has been appointed sales manager 
of the DeVaux-Hall organization. 

Mulch was sales manager for De- 


Vaux when he handled the Chevro- 
let on the Pacific Coast. Later he 
was sales manager for Durant and 
Star. After that he became vice- 


was 


} president and sales manager of the 
|Canadian Durant organization and 


later became a distributor in Can- 
ada. 

It was also announced 
George R. Morris will 
Coast sales 


that 


manager for DeVaux 


with headquarters at Oakland. Two. 


other sectional sales managers will 
be appointed, but announcement is 
not yet ready. 


A. T. A. OF TRENTON 
HOLDS SOCIAL SESSION 
Trenton, N. J., Jan. 3.—Members 
Automobile Trade 
Association participated in a social 
session in connection with a lunch- 
eon at the Carteret Club. 
were discussions relative to the 1931 
This event 


ington’s Birthday anniversary in the 
Armory. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESUI JTS 


be Pacific | 
| the luxury and comfort of the best 


There | ber 30, buying more than five” hun- 


New York, Jan, 3.—One of the 
elaborate exhibits in the truck sec- 
tion at Grand Central Palace is be- 
Motor 
which 
has twelve truck units on show, 
ranging in size from one ton to 


| five tons. 


To the average visitor it will be 
a surprise to find truck bodies that 
compare in style and beauty of line 
and color with the productions of 
the passenger car manufacturers, 
In the one to two ton models the 
Stewart exhibit features some ex- 
tremely handsome _ panel _ jobs, 
adapted to service where appear- 


| ance is a definite asset to the truck 
| owner. 


Here, too, is a chassis with 
an enclosed cab, which embodies all 


passenger car practice. 

The Automotive Daily News will 
devote attention to some of the in- 
teresting details of these new Stew- 
art models in later show issues. 


|GAS TAX COLLECTIONS 


INCREASED IN MASS, 


Boston, Mass., Jan. 3.—Owners of 
motor vehicles in this state paid 
over ,.10,500,000 in gasoline taxes 
during the fiscal year ended Novem- 


dred million gallons. The tax went 
into effect January 1, 1929, and 
comparison for the eleven months 
of that fiscal year with the past 
fiscal year shows a gain of $740,870 
in taxes paid. This represents 
6,330,000,000 miles of travel on Mas- 


| sachusetts highways, and works out 


to 8,000 miles per vehicle registered, 


FOWL 


One often hears long 
discussions covering the 
various major units of a 
motor car, as to which 
is the best and why. 


But on one subject opin- 
ions seldom vary. That's 
wheels. Kelsey-Hayes is 
the universal acceptance 
Kelsey-Hayes Service is World-Wide 


e 
KELSEY-HAYES WHEEL CORP, 
Detroit, Michigan / 


Manufacturers of stampings, hubs, rims, 
brakes and all component ports of wheels 
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AN ENTIRELY 


NEW 
HRYSLER SIX 


STYLED LIKE THE SMART CHRYSLER EIGHTS 
A BIG CAR—WITH BIG POWER 


Crrysier has news for you. 
At the Automobile Show and also in the 


Chrysler Building, there is being shown for 
the first time a new Chrysler Six styled in 
that fine distinctive manner of the Chrysler 
Straight Eights. 

A big new Chrysler Six expressly designed 


to stand forth as the smartest six-cylinder 


car ever available at a low price —and not ° 


895. 


SEDAN, 


only the smartest, buta new Six powered 
to make a clean sweep of its price field in 
every conceivable test of performance. 

With its 116-inch wheelbase it is an ex- 
tremely graceful car in size, length, lowness 
and in all its fine characteristics of design. 
Like its magnificent companion cars, the 
Chrysler Straight Eights, the new Chrysler 
Six has a double-drop frame permitting a 


*ACTORY 


very low center of gravity—which is an es- 
sential source of more attractive appearance, 
better balance, finer riding qualities and 
greater safety. 

Chrysler has made this new Six as out- 
standing in performance as it is in appear 
ance. Your first ride will quickly confirm this. 

We proudly invite the entire industry as well 
as the public to inspect this new Chrysler Six. 


This new Six, together with the Chrysler Straight Eights, gives Chrysler dealers a real business advantage 
. . . Cars that in many instances sell themselves on sight . . « Cars that are convincingly spectacular in the 
demonstration . .. Cars that prove their own value . . . Great automobiles to sell as well as to own! For 


confidential information regarding a Chrysler franchise, address Chrysler Sales Corporation, Detroit, Michigan. 
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DUCO REPORTS 
ON COLOR TREND 


Automo- 
report on 
the discov- 
of evidence 
trend in au- 
It points out 


Jan. 3.—Duco’'s 
Index, in its 
announces 
ery for the first time 
of a distinct seasonal 
tomobile color appeal 
that its graph chart shows that 
the positions of the six leading 
color families in December, 1930, 
concur with the trend recorded for 
these same months in December, 
1929. 

Black, the Index reports, contin- 
ues to maintain leadership, but on a 
dclining trend. In this connection, 
it says, it is interesting to note that 
black’s popularity receded somewhat 
during January, 1929. 

Green has established a remark- 
able upturn since last October and 
now is second in importance to 
black. In spite of the fact that the 
green trend appears to have at- 
tained the summit of its present 
climb, it is not probable that the 
relative position of this hue will 
recede a great deal in the near 
future owing to the exceptional 
strength recorded for each individ- | 


Detroit, 
bile Color 
December, 


= 


| ual color listed in the group of green 


The index of green has not 
posi- 


leaders. 
been higher than its present 
tion since February. 

Valencia, a light bluish hue of 
green, and Henry, a_ particularly 
pleasing light grayish hue of green 
the only two additions to the 

leaders the Index reports 
appears to decline in impor- 

in November and December. 
acceptance of state blue has 
nearly doubled during the past 
month. Some interest is apparent 
in bright greenish blues as portray- 
ed by tourville blue and peasant 
blue. Deep, grayish Lombard 
is the undisputed blue leader. 

The rate of brown's decline has 
decreased considerably since the 
abrupt drop recorded for this hue 
in November It is probable that 
brown's decline has terminated for 
the present Soft, rich values 
beige and dark bright Thorne brown 
continue in strong favor. 

Maroon keeps on climbing at 
good rate, the experts 
Baronial, maharajah and toga have 
made substantial progress since No- 
vember. In general, rich, clear ma- 
roons—in some instances maroons 
convéying a subtle secondary under- 
tone such as the violet hue, appar- 


are 
green 
Blue 
tance 
rhe 


a 


still | 


of | 


discover. | 
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| ent in Ascot maroon—are retaining 
| popularity. 

Gray has had a substantial ad- 
vance the past month, due to the 
successful sales appeal of a number | 
of newly tried shades, such as Cairo, | 
Gloucester and Gargoyle. 

The adoption of Meneleus orang¢ 
for commercial car requirements is | 
the principal reason for the sizable 
increase in the orange index, How- 
ever, the vogue for orange as 
wire wheel and belt panel color 
responsible to some extent for the 
advance of this hue from ninth to 
seventh place. Due to its deep rich 
neutral quality Meneleus orange is 
especially suitable for use as an wee | 
|ceat color and has been used as 
such to excellent advantage on a 
variety of browns, beiges, blues, 
greens and grays 


a 


iS 


ADAMS GREASE GUN CORP. 
PATENTS DO NOT INFRINGE 
New York, Jan, 3. Adams 

Grease Gun Corporation now 

making new electrotype one-man | 

grease guns. The corporation will 
continue to make hose and couplers 
which the United States District | 

Court decided were no infringement 

on the Alemite patents. 


1s 


S. A. E. Announces Nat 


ional 


Meetings and January 
Section Meetings 


Jan. 3.—The 
Engineers announces 


New York, Society , 


of Automotive 


its program of national meetings 

scheduled, thus far, for 1931, as well 

as the section meetings arranged for 

January. They are as follows: 

NATIONAL MEETINGS. 
Annual Dinner—January 8. 
Hotel Pennsylvania, New York 

city. 

Miami—Aeronautic Dinner—Jan, 8. 
Columbus Hotel, Miami, Fla. In 

conjunction with the all-American 

air races. 

Annual Meeting—January 19 to 23. 
Book-Cadillac Hotel, Detroit. 
Motorboat Meeting—January 22. 
Home Making Center, Grand Cen- 

tral Palace, New York city; motor- 

boat luncheon following session. 


Nineteenth National Aeronautic 


EF rom the vastly reassuring background of a profitable past year... 
something regrettably rare in the annals of 1930... Pierce-Arrow dealers will 


find rich promuse in the following announcement now current nationally : 


PIERCE-ARROW 


Presents New 


Expressions of 


America’s Finest Motor Car 


with Free Wheeling... more spacious interiors... new elements 


of Pierce-Arrow beauty and luxury... avd new and lower prices 


as much lower as 


‘8 


10 


Following are listed a few of the new models, showing some of today’s prices compared with those of 1930: 


N 


EW GROUP B 


125 Horsepower...134- and 137-inch Wheelbases 


ssenge! Sedan 


assenger Club Sedan 


senger Sedan 


ssenger Enclo 


N 
132 Hor 


senger Sedan 


ssenger Enclo 


assenger Convertible Coupe 


New 
Models 


$2685 
2835 


995 


Previc 
Models 


$3495 
. 


sed Drive Limousine . 3145 
GROUP A 
142-inch Wheelbase 

Previon 


Made 


$4485 


EW 
EPOWET oo « 


ed Drive Limousine . 4685 


207¢ 
(Other Special Custom 


All Prices 


« 


Tuer are still some very attractive territories where - 


Pierce-Arrow can be added to a low-priced line at the 


very minimum of investment, and no additional over- 


In addition to the standard 


models, 


Pierce-Arrow an- 


nounces a complete new line of Salon Models: Here is 


America’s finest motor car in its most luxurious expres- 


sions. . 


. Pierce-Arrow at its patrician best, augmented by 


the most distinguished efforts of famed Custom body- 


builders. The following are representative values; 


SALON GRO 


132 Horsepower.. 


4-passenger Convertible Coupe . ¢ 


7-passenger Se dan 


UP 


.147-inch Wheelbase 


7-passenger Enclosed Drive Limousine . 


Formal Town Car — 


built Models up to $10,000) 
. eo Buffalo 


« « 


head. For particulars address George E. Willis, Vice- 


President in Charge of Sales, The Pierce-Arrow 


Motor Car Company, Buffalo, New York. 


(re , 


Meeting—April 15 and 16. 
Book-Cadillac Hotel, Detroit. 


JANUARY SECTION MEETING 
Baltimore—January 21. 
Lord Baltimore Hotel; dinner 6.30 

m.; entertainment. 
Free-Wheeling —-W. W. Smith, 
service engineer, Studebaker Cor- 
poration of America. 

Buffalo—January 21. 

Hotel Statler. Oil-cooling—W. R. 
Ramsouter, research engineer, Har- 
rison Radiator Company. 

Canadian—January 21. 

Royal York Hotel, Toronto; din- 

ner 6.30 p. m. 
Chicago—January 27. 

Hotel Sherman. Improvements and 
Various Features of the Current 
Models exhibited at the automobile 
show. 

Cleveland—No Meeting, 
Detroit—January 22. 
| The Detroit section will act as 
| host to the society at the annual] 
meeting dinner. 
Indiana—No Meeting. 
Metropolitan—January 5. 

Hotel Commodore, New York: an- 
nual automobile show dinner, 6.30 p, 
M.; entertainment, 

What 1931 Will Bring to Motor- 
dom: Engines—A, F. Denham, Chil- 
ton Glass Journal Company; Chassis 

-H. L. Horning, president and gen- 

eral manager, Waukesha Motor 

Company; Bodies—O. T. Kreusser, 

Fisher Body Corporation. 

Metropolitan—January 22. 

_Grand Central Palace, New York 
city. In conjunction with the na- 
tional motorboat meeting. 

Milwaukee—No Meeting. 
New England—January 13. 

Hotel Kenmore, Boston; dinner 
6.45 p. m. Axle and Whee) Align- 
ment; Their Effect on Tire Wear 
and Shimmy—Will Dammann, 
president Bear Manufacturing Com- 
pany. 

Northern California—January 8, 

Athens Athletic Club, Oakland, 
Cal. Economies of Motor Transpor- 
tation with Dual-Drive Trucks— 
Theodore Bill, sales manager, 
Fageol Motor Company. 

Northwest—January 98. 

New Washington Hotel, Seattle, 
Wash. Our Braking Problem—John 
Wright, Russell Manufacturing 
Company, and several other speak- 
ers. 


p. 


| 
| 


Oregon—January 9. 
Multnomah Hotel, Portland; din- 
ner 6.30 p. m. Oregon State College 
Aeronautical Course—Dean H. S§S, 
Rogers. 
The Air Corps Engineering School 
at Wright Field—Prof. J. C. Othus. 
Welding from a Metallurgist’s 
Viewpoint—Prof. S. H. Graf. 


The Aircraft Industry in England 
—Prof. Walter R. Jones. 

An airplane fuselage will be pre- 
sented to the Oregon State College 
by the Oregon section at this meet- 
ing, and parts and accessories will 
be exhibited. 

Philadelphia—No Meeting. 
Pittsburgh—January 15. 


Automotive Laboratory, Carnegie 
Institute of Technology. brake 
forum. 

Southern California—January 9. 

Alexandria Hotel, Los Angeles; 
dinner 6.30 p. m.; entertainment. 

Development of Carburetion and 
Manifolding—O. H. Ensign, presi- 
dent, Ensign Carburetor Company. 

Modern Plain-Tube Carburetors— 
W. I. Gieske, Stromberg Carburetor 
Company. 

Airplane Carburetors — William 
Birren, Curtiss-Wright Corporation. 
Superchargers—Ralph DePalma. 
St. Louis—No Meeting. 
Syracuse—No Meeting. 
Washington—January 28. 
Wichita—January 8. 

Metal Aircraft Construction— 
Frank Smith, general manager, 

Buckley Aircraft Company. 
CLASSIFIED ADVERTISEMENTS 
IN THE ‘AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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: YESTERDAY 


vas eareaeat gvanine® eost 


rs Factory Equipped 
2 Gabriel Snubbers 


Coher 





JUNE 7, 1924 


Seven years is a whole generation in 
automobiles. How many of these 
names have you forgotten 2 


For more than 20 years Gabriel 
has made a business of riding 
comfort. This unequalled experi- 
ence serves the automobile 
industry always with the latest 
approved spring control devices. 


a 
~~ ee 
é Scio Fat Mt ane Eh es Sl 


= 


32 /o 


independent manufacturers 
of American passenger cars 
factory equip with 


GABRIEL 


TRIPLE HYDRAULIC 
SHOCK ABSORBERS 


and TOMORROW 


Gabriel will soon announce a startling new development. 


Show Headquarters. THE GABRIEL COMPANY 


Commodore Hotel 1404 EAST 40TH STREET . CLEVELAND, OHIO 
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DR. KLEIN SEES UL 
HIGHWAY PROGRAM AS 
SPUR TO PROSPERITY 


By DR. JULIUS KLEIN, 
Assistant Secretary of Commerce 
‘(Written expressly for Automotive 
Daily News) 

Washington, Jan. —Completion 
of the Federal Government's high- 
way program will 
mean _ increased 
economic activity 
and a- greater 
measure of pros- 
perity to all the 
communities 
served, aS well as 
the automotive 
industry in gen- 
eral. 

There are sey- 
2ral encouraging 
‘actors indicating 
am eventual recovery from the 
world-wide economic depression 
which, naturally, has been seriously 
felt by the automotive industry. 

The country-wide road building 
program which will be carried on by 
the various states with the co-op- 
eration of the Federal Government 
is the chief factor which will con- 
tribute to the return to prosperity. 

There are about 3,000,000 miles of 
public roads in this country at pres- 
ent, but only about one-fifth of 


Dr. Klein 


them are hard surfaced and of any | 


importance to motor transportation. 
The Federal aid system comprises 
nearly 190,000 miles system of 
splendid highways which would ex- 


tend almost eight times around the | 


world if it were in one unbroken 
road. 


However, this is but a beginning, 


as there are large numbers of rural | 


communities whose economic devel- | 
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| opment has been sadly hampered 
| because of lack of adequate high- 
way facilities. 

The primary object of the vast 
a building program which has 

een formulated during recent 
ane by the Federal government 
and the various states is to relieve 
depression and to provide jobs for 
the unemployed. Alleviation of the 
unemployment situation, however, 
is only a direct and immediate re- 
sult. 

Furthermore, it 
note that similar 


is gratifying to 
programs are in 





New Chevrolet Body Types 


One Ree Crm 


progress in several foreign countries | 


which are likewise turning to road- 


building as an aid to unemployment. | 
The factor of the road as a con-| 


tributor not simply to economic 
stability but to political transquillity 


—as a unifying force—is being ap- | 


preciated more and 
especially in various parts 
Balkans and Latin America. 

These regions, which have suf- 
fered so sorely from political dis- 
orders, are now looking upon the 
road as an invaluable contributor 
both to the exploitation of great 
natural resources and as binding 
force to link up remote sections of 
the nation. 

With the steady lowering of the 
money rate and the renewal of 
international loans, we should see 
early progress in this important | 


field of highway construction. | 


VICKERS MFG. CO. EXHIBITS 

AT HOTEL WELLINGTON, N Y. 

New York, Jan. 3.—The Vickers 
Manufacturing Company of Buf- 
falo, N. Y., is exhibiting in Room 
240, Hotel Wellington, here, its new 
hydraulic dolly jack for passenger 
cars, trucks and buses. The three- 
ton jack sells to dealers for $35. 
David Levin is in charge of the) 
Gisplay. 


VISIT 


CHRYSLER 
MOTORS 


HEADQUARTERS 


during the 


AUTO SHOW 


Chrysler Motors welcomes every dealer to the 


1931 Auto Show and especially to Chrysler 


Motors Headquarters at the Chrysler Building. 

Visit the Chrysler Motors displays. See the 
Chrysler, Dodge, De Soto and Plymouth pas. 
senger cars—the Dodge trucks and taxicabs— 


the Fargo Motor Coaches—the Chiysler marine 


engines. 


Talk with the officials of the various divisions. 
Learn what Chrysler Motors is doing and 
how it is thinking in connection with the sell- 


ing season ahead. 


Then, for an interesting and memorable ex- 
perience, be our guest for a trip to the tower- 
ing observatory in the Chrysler Building. A 


hearty welcome awaits you. 


HEADQUARTERS—Chrysler Building—Forty- 
Second and Lexington, New York City, New York 


more widely, | 
of the | 


S 


_NEW CHEVROLET Six convertible cabriolet 


| 

[bu WILL SHOW CAR 
REACTIONS TO STRAINS 
IN INGENIOUS EXHIBIT 


New York, Jan. 3. — Details of 


der conditions of unusual stress due 
road surfaces will be 
the body exhibit of 
the Edward G. Budd Manufacturing 
Company, at the National Automo- 


bile Show. Budd engineers have de- 
veloped two types of ingenious mov- 
ing exhibits for the show, which for 
the last several years has been 
concentrating more and more on 
action displays 

What happens to the automobile 
body when the car is traveling over 
rough roads, or is subjected to sud- 
den torsion, is something that most 
automobile owners have wondered 
about. Detailed explanations have 
not always been adequate for 
car owner 
knowledge, and 
Budd company have 
visual demonstration 


to uneven 
illustrated in 


perfected a 
of all-steel 


body flexibility which tells a graphic | 


| story 

In this flexibility 
Chrysler sedan body by Budd, 
is used. This 


a 
mounted on chassis, 
body is completely painted and 
trimmed, with fenders, running 
board, hood, radiator and lamps. 
The front spring horns of the car 
are supported in a stationary position | 
on brackets, while the rear spring 
horns are supported on a mechan- 
ism which will twist the chassis to 
show the unusual strength of the 
all-steel body 

A similar body, 
ted to show details of the body con- 
struction, also wil] be shown, mount- 
ed on a chassis but without fenders. 

The four units of which the out- 
side shell of the body are composed 
will be demonstrated by an interest- 
ing mechanism developed for the 
New York 
engineers. The cow] and rear panel 
will be stationary on the chassis, 
but the two side panels will be 
hinged at the bottom, and a mech- 
anism will open and close them |} 
slowly at intervals so that the solid- 
ly welded units may be inspected. 
A De Soto sedan body, mounted on 
chassis, will be used in this demon- 
stration. 

One Chrysler coupe body mounted 
on a short chassis will be half. fin- 

4 


the | 
whe has no technical | 
engineers of the/| 


demonstration, | 


painted on the 
outside, but with interior trim omit- | 


Record Crowd 


at Opening 


Of 1931 Automobile Show 


(Continued from Page 1) 


lof a crowd throughout the opening 
session. Chevrolet has three brand 
new body models on view, a con- 
vertible cabriolet, five-passenger 
coupe and a laudau phaeton. 

The Chrysler family 
lines to offer on Chrysler, De Soto 
and Dodge chassis. Graham-Paige 
|showed a newcomer, worth 
than a cursory glance. 

Hupmobile revealed itself as a 
convert to free wheeling on both 
its eights and its six-cylinder chas- 
sis. Hudson had an extremely at- 
tractive exhibit of both Hudsons and 
| Essex models. 

Oakland showed the new, larger 
Pontiac and the new Oakland, with 
syncro-mesh transmission, attracted 
an early and enthusiastic audience. 


Nash presented its new lines, dressed | 


in a particularly fetching series of 
color combinations. 
a handsome line and has included 
a syncro-mesh transmission, 
caught the attention of the opening 


| day crowd. 


| Studebaker and Pierce-Arrow both | 


| featured their free-wheeling trans- 
| mission, all models embodying this 
device. The new Willys-Overland 
lines came in for a close scrutiny by 
| the early birds of opening day and} 
;expressions of enthusiasm 
heard for the revised and beautified 
models on exhibit 
The truck exhibits on the third 
floor came in for a lot of attention. 
Light vehicles were on exhibit and 
the refinements affected in truck 
design during the past few years 
were amply commented upon by 
Saturday visitors. Diamond-T, Fed- 
|eral, Studebaker, 
| Stewart organization from 


| tive light truck units, which will re- 
pay careful study by any one inter- 


ested in commercial transportation. | 


The accessory exhibits are many 


and varied. Complete reports of ex- | 


ished inside and outside, with the 


metal of the other half highly pol- | 


ished. Several small sections of post, 
illustrating the method of attaching 
trimmings to Budd all-steel bodies, 
will complete the body exhibit, 


construction and performance un- little Austin Bantam was the center | 


Oldsmobile has | 


which | 


were | 


S. P. A. and the} 
Buffalo | 


show display by Budd | are showing some extremely a¢trac- | 


hibits of all classes will appear in 
‘later editions of AutOmotive Daily 
News. The Sunday opening this 
year, from 2 p. m. to 10.30 in the 
evening is arousing much comment 
this year at this writing, expecta- 
tions are for large crowds 


had new | 


FIRST PUBLIC SHOWING 


more | 


OF DE VAUX SIX TO 
BE AT CHICAGO SHOW 


(Continued from Page 1) 


make their display in the Audi- 
torium Hotel But at the last 
minute Mr. Miles found it was 
possible to assign space to the new- 
comers, so the De Vaux will in 
| reality be launched in the Chicago 
show. Not only will it be on view 
lin the Coliseum, but the original 
plan of showing in the Auditorium 
will be adhered to. 

The De Vaux-Hall Company ine 
announces the appointment of that 
famous race driver, Earl Coeper, to 
the engineering staff as a personal 
aid to Col. E. J. Hall. Cooper will 


| be at the Chicago show. 


|D. E. HEATH APPOINTED 
BY CLAUDE NOLAN, INC, 


Jacksonville, Fla., Jan. 3.—Claude 
Nolan, president of Claude Nolan, 


Inc., local distributor for Cadillac, 
|La Salle, Oakland and Pontiae cars, 
| has just announced the appointment 
'of D. E. Heath as general manager 
| for all Claude Nolan divisions. 


Classified 
Advertising 


Classified Rates 5¢ Per Word 


AGENTS WANTED 


AGENTS wanted for the new TELOFLASH 

Spark plug Ready January 15th Re- 
flects firing in one at a glanee. Ter- 
>| mt ne fast. Write teday. Yale Mig. 
-©. Box 777, Phila., Pa. 
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N 1931, AS NEVER BEFORE 








It’s not the show, but 
the showdown that counts 


fx] 


New One-Ton Six, Model 216, with coupe cab, helper springs, and low 


you are going to sell motor trucks in 1931, 
rry an open mind to the Motor Show... and 
eep it open. Remember this: 


More motor trucks wore out in 1930 than 
in any one year in history. They’re going 
to be replaced—but replaced carefully. The 
man who makes a profit on replacing them 
will have to offer the most motor truck for 
the money. 

We know and can prove that Diamond T bui/ds 

the most motor truck for the money. And we sin- 

¢erely welcome the opportunity of proving it to you. 


Don’t forget that after the Show comes the Show- 
own. Out among the truck owners — your cus- 
tomers — there are no spotlights, no orchestras, 


no stage settings. Your salesmanship— your mer- 


chandise — and nothing more, tell the story. If 


you have wisely chosen your merchandise, the 
wisdom of your choice will support your per- 
sonal selling ... if you have made a poor choice, 


you haven’t a chance. 


Never in Diamond T’s 26 years in the automo- 
tive industry has “The handsomest truck in 
America” offered such outstanding profit oppor- 
tunities to aggressive motor truck merchants as 
it does today. 


The new one-ton, 6-cylinder, 7-bearing, 
65-horsepower Model 216 heads a complete 
line which is not approached in value-per-dollar 
by any line of trucks in the world. 


Visit the Diamond T Exhibit, at the Motor Show, Section B, Third 
Floor, Grand Central Palace—or better still, call at our New York factory 
branch, Queens Blvd. and 33rd St., Long Island City, and satisfy yourself 


stake body 


Se 
iD Herat reel pen aera 


‘695 


chassts, at the factory 


Check the Proof! 


Heavy-duty 6-cylinder truck engine — 334"x434% 
—2z24 Cu. In. piston displacement —dowa- 
draft carburetion 

7-bearing balanced crankshaft 

Four-gear front end drive 

10-inch Heavy-duty truck clutch 

Four-speed transmission 

Full-floating rear axle, with one-piece cast steel 
housing 

Frame 634” deep, 7/32” thick, 214” flanges 

Lockheed de brakes, 15” x 214" drums— 
rear drums cast 

Compression type rubber shackle bushings —ne 
lubrication required, 

Large modern airplane-dial dash instruments 

Full chromium equipment, including radiator and 
large spring-bar bumper 

Wheelbase 13534” (158” optional at extra cost) 

Nominal tonnage rating 1 ton; maximum gros 
rating 8,000 pounds 

Weight, chassis only, 3300 pounds 


DIAMOND-T[T 


MOTOR CAR COMPANY 


C. A. Tit, President 
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DODGE HAS NEW $-IN-LINE 
AND SIX IN 193] OFFERING 


@-—- -—— —-— —— --— -— -— 


Lower Geaciee Centers * 


And Increased 
Power 


ETROIT, Mich., Jan. 3. 
With a new six and a 


of giving the new models even 
greater length and a smarter ap- 
pearance than the preceding 
models, 

The eight-in-line will 
four-door sedan, coupe 


include a 
with 


|rumble seat, convertible coupe with 


|rumble seat, and roadster, 


new eight-in-line which fea-| 


ture lower centers of gravity 
and improved  roadability 


through the use of new dou-| 
ble-drop center frames and) 


longer wheel bases, improved 
performance by virtue of en- 


gines with increased power | 


and greater efficiency, im- 
proved front end appearance 
because of the new and deep- 
er molded radiator and re- 
taining the mono-piece body 


construction introduced pre-| cubic displacement is 240.33 cubic | 
r- | inches; with this added capacity the 


viously, Dodge Brothers Co 


poration, presents its 1931 | |engine d 


series. 


| 


'en bloc and supported by heavy | 
| cross web construction. 


| 
| 


and will 
range from $1,095 to $1,135. 
new six will be available in four 
body types, a four-door 


seat and a convertible coupe with 


rumble seat, at prices ranging from | 
$815 to $845. The wheel base of the | 


new eight has been increased four 
inches and is now 118 inches. The 


six-cylinder model has also an in-| 
| creased wheel base, being 114 inches. 


In the eight cylinder model of the 
L head type, the cylinders are cast 


The bore 
has been increased ', inch to 3 
inches, with a 44-inch stroke. The 


evelops 84 b. h. p. at 3,200 


r. p.m, It is claimed that the peak 


horse power is attained at a lower | 


The adoption of the new radiators; engine speed than heretofore, re- 


and the change in fender contour, | 
together with the increased wheel | 
bases and lower frame construction | 


tains its power longer and has more 
| Power at lower speeds. 
Rubber insulation is provided at | 


nd long, low hood, have the seieal 


a) 


The | 


sedan, a| 
business coupe, a coupe with rumble | 





[931 MODEL DODGE 
PRICES ANNOUNCED 


Detroit, ion. 3.—Prices for the 
new 1931 line of the Dodge Broth- 
ers Corporation 8-18 inch wheel 
base models were onnounced as 
follows: 

DODGE 8-118 IN. WHEEL 


Model, 
4-door sedan 
Coupe (rumble seat) 
Roadster 
5.50-in. 
DODGE 6-114-IN. WHEEL 


4-door sedan 
Business coupe 
Coupe (rumble seat) 
Roadster 
5-in. tires on 19-in. wheels. 
*Prices are for four wood or 
five wire wheels. Six wheels op- 
tional at additional cost. Prices 
for convertible coupe and a 
phaeton in both six and eight 
cylinder models to be announced 
later, 
SD 
the four suspension points. The bal- 
anced crank shaft is drilled to pro- 
| vide oi] passages to all bearings. 


BASE 


tires on 18.in. wheels. 
BASE 
$ 845 





This shaft is of ample size, mounted 
in rigid bearing supports and 
| equipped with an impulse neutral- | 
izer to provide smoothness of en- | 
gine performance throughout the 
range of operating speeds. 

Ventilated bridge-type aluminum | 
alloy pistons with steel struts are | 


SEE AIRLEC AT THE AUTO SHOWS 


en 


EMT AAS SORT NI MeN i. Se 


© 


rel nnn ap Apa aban naib mei 


TOUCH of a switch, 


located 


doors, 


instantly. 


heat wasted 


POOR ADOC AREY PRADA RD De a Rann Despre see 


cost. 


See how Air-LEC Saves 
time, saves money, saves fuel 


New York—Space D-24 


AIR-LEC actually 
brings new cus- 
tomers 


anywhere 
the garage, and the largest 
swinging, 
or sliding, open and close 
No waste time 
for employees running to 
and from the doors. 
while 
doors remain open. No in- 
convenience to customers 
waiting for doors to open. 
AIR-LEC eliminates all 
that—and brings a great 
Saving at a most moderate 
For example, a typ- 
ical double swing door, 10 
feet wide, takes the 2 inch 


gle sliding doo 


18-inch AIR-L 


AIR -LEC 
months 


AILR-LEC 


of 


in 
See AIR-LEC 
tion at the show 


folding 
8 new 


the doors in 
Get full inform 


No 


the 


coupon below, 


or use the 


tion. 


AIR-LEC at $125: a sin- 
SCHOELKOPF MANUFACTURING COMPANY 


Department 36 


a CHOKE LKOPF MFG, 
Madison, Wis. 
Without obligation 
OF DOORS: (swinging,.. 
(open in, 
OPENING: Feet 
DISTANCE FLOOR 
FIRM NAME 
BY 


CO, (Dept. 36) 


6° please 
TYPE 

; Open out, 
wide, 


TO CEILING ,. 


send me 


folding, 


for hand 
(dou 


information on AIR-LEC 
; Sliding, .. coe 
Open to 90 degrees o1 


; feet high, 


AIR PRESSURE .... 
-- ADDRESS 
++++»BUSINESS 


feet. 


suitable for eve 


fire-closing 
which automatically closes 
case of fire. 


Chicago—Space 105 


r takes the 
EC at $80. 


You can save the price of 
in 


a few 
operation, 


is builtinasize 


ry door. 


in opera- 
s. Note the 
device 


ation from 


the AIR-LEC representa- 
tive at the show 


or use the 


SEE BOOTH D-24, 


coupon 


below for complete 
AIR-LEC informa- 


Madison, Wisconsin 


Be SS SD NS AD SS ED LD SED ND SN SD ED SD ND GND GND SED GS a aD 


ling doors, as follows: 
ble, .e..0.3 single, . 


, 


| cooling capacity. 


used, each fitted with three com-| 
| pression rings and one oil ring, all | 
of which are mounted above the | 
piston pin. 
nickel alloy steel. 

The connecting rods are forged 
| from manganese steel and are 87s 
|inches between centers. The shim- 
less bearings are cast integrally with 
the rods. 

The intake valves of chrome- 
| nickel steel and the silchrome ex- 
haust valves have lifts of 1% inch. 

A six-volt ignition system with 
full automatic 
j}used. The spark plug equipment is 
| of the metric type with heavy elec- 
| trodes. 
| mounted on 
engine. 

The plain-tube down-draft 


the 


| year has been retained. Fixed jets 

cover all the necessary ranges to 
| compensate for variations of alti- 
| tude and between summer and win- 
|}ter driving. An air adjustment is 
| provided for idling speeds. The car- 
buretor equipment includes an auto- 
|matic adjustable accelerator pump, 
|}manifold heat control, and air 
|cleaner with silencer. Fuel is de- 
| livered from the 15'3-gallon tank in 
the rear by means of a cam operated 
| fuel pump. 

The new engine has an increased 


lation is controlled thermostatically 


and with automatic radiator shut- | 


| ters. 


faced with 
|inches in diameter, is used. 
three-speed transmission has a 
main shaft mounted in a roller 
bearing at the rear and supported 
in a roller pilot bearing. The count- 
er shaft is mounted in bronze bush- 
ings. 

The rear axle is of the semi-float- 
ing type and utilizes a nickel alloy 
steel spiral] bevel ring gear and pin- 
ion. The axle shafts are forged 
from chrome-nickel steel and are 
splined into the differential side 
gears. All rear axle bearings are of 


axle is an I-beam section of the 
Elliott type. 

One of the outstanding features 
of the new model is the double- 
drop frame, with center-box rein- 
forcement, which has been intro- 
has been possible to reduce 
out sacrifice in road clearance or 
head room. The frame side merebers 
}are 7 inches deep and are rein- 
| forced by sub-side member extend- 
ing from the front motor support 
| to the rear cross spring member. 





|adds greatly 
structure and is 
| strongest frame yet 
| manufacturer. 

The drive is taken through the 
springs. Steering which is semi-ir- 
reversible, worm and sector type is 
adjustable for wear. The steering 


said to be the 
built by this 


forced composition covered wheel, 
18 inches in diameter. Ease of steer- 


| ing is made possible by the use of 
| ball thrust bearings at the steering 


knuckle heads. 


Service brakes internal-ex- 


are 


12-inch drums, The hand- 
transmission, 
tracting type. 

The front springs are 35% inches 
long and 2 inches wide. The rear 
springs are 545, inches long by 2 
inches wide. Their action is con- 
trolled by two-way hydraulic shock 
absorbers. 

Mono-piece bodies which elimi- 
nate body joints by welding the 
major sections are again featured 


floor of the body 
rectly on the frame, although in- 
sulated against noises. In addition 
to gains in strength and rigidity, 
due to improved design, these 
bodies, it is claimed, make for in- 
creased room and general interior 
|comfort. The front seats are ad- 
justable. Top cowl ventilators are 
provided. The windshield frame is 
chromium plated and the wind- 
shield, set at an angle to avoid re- 
flections, opens out. 

The light control switch, throttle 
and horn button are mounted on 
top of the steering wheel. The in- 
strument panel carries the ignition 
lock, heat indicator, oil pressure 
gauge, gasoline gauge, ammeter and 
speedometer. The hand brake lever 
is placed at the right of the driver. 

The bowl-type headlighte are 





The piston pins are or] 
floating type and made of chrome | 


spark advance is| 


An oil filter is provided and | 
left side of the! 


car- | 
|buretor which was introduced last | 


The water circu- | 


A single plate dry disk clutch, | 
molded asbestos ten | 
The 


the tapered roller type. The front | 


duced this year. Through its use it | 
the | 
m | overall height by four inches with- 


The box-center frame reinforcement | 
to the rigidity of this | 


wheel is a three-spoke steel] rein-| 


panding four-wheel hydraulic type} 
| with 
| brake, mounted at the rear 
is of the external con- | 


of the| 


in Dodge bodies this year. The steel } 
is mounted di- | 


METROPOLITAN S. A. E. 
SHOW DINNER TODAY: 
WILL AWARD MEDAL 


| New York, Jan. 3—What 1931 will 
bring to motordom will be the 
theme topic at the annual automo- 
bile show dinner of the metropoli- 
tan section of the Society of Auto- 
motive Engineers Monday evening 
at 6.30 o’clock in the east ballroom 
of Hotel Commodore. 

A feature of the gathering will be 
the presentation of the metropoli- 
tan section medal for “a most note- 
| worthy automotive development 
during the year.” This will be the 
initial award of this medal and it 
will be presented to some individual 
| responsible for an outctanding im- 
provement in some branch of the 
American passenger car industry in 
1930. It is not limited to the met- 
ropolitan district. 

Engines, chassis and bodies will 
| be considered in addresses at the 
dinner Monday evening. Harry L. 
Horning will talk on the most likely 
developments in engines during the 
coming year, while A. F. Denham 
| Will discuss the 1931 outlook for 
chassis improvements. O. T..Kreus- 
ser, director of the General Motors 
proving ground in Michigan, will 
talk on bodies. 


| PACKARD MOTOR CAR CO, 
MAKES NEW APPOINTMENTS 
Detroit, Jan. 3—Robert Parker, 
president of Packard, Inc., distribu- 
| tor of Packard cars in Philadelphia, 
has been elected a director of the 
Packard Motor Car Company, suc- 
ceeding the late Richard P, Joy. 
| Milton ‘Tibbette, assistant vice- 
| president and patent counsel, was 
|} made a vice-president. E. C. Hoelzle 

| was appointed controller. 


RACE CHAMPIONS APPEAR 
AT DE SOTO SHOW EXHIBIT 


New York, Jan. 3.—Billy Arnold, 
Pete de Paolo and Harry Hartz, 
famous daredevils of the automo- 
| bile racing world, are appearing at 
the De Soto exhibit of Sixes and 
Eights at the Automobile Show 
here. 


chromium-plated and _ the . ¢owl 
lights follow the same genera] -de- 
sign. 

At the front, a double bar bump- 
er is mounted and a fitted visor 
is mounted over the windshield,: Six 
optional upholstery selections,’ in 
fabric are offered together with a 
choice of twenty color combinations, 
which include new blacks, browns, 
blues and grays. 

Sedan models are equipped with 
arm rests, assist cords, ash receiv- 
ers mounted on the rear doors, robe 
ropes, dome and corner lights, The 
interior hardware is finished in 
nickel. Garnish moldings around 
windows, instrument panels and 
| windshield copings are mahogany 
|finish. Exterior hardware is chro- 
j}mium plated. 

Artillery wood wheels are-stand- 
|}ard equipment, with wire wheels 
'available at extra cost. Tires are 
5.50x18 non-skid balloons. 

Dodge Six 

The new Dodge six is the same, 
essentially as its companion: in: the 
|} eight cylinder model. The four body 
|types are offered on a 114-inch 
| wheelbase chassis. The six also uses 
|a New double drop frame which has 
reduced the overall height 4 inches 
without effecting any change in 
head room or road clearancé, 

Power has been increased by rais- 
ing the bore ¥% inch to 3% inches. 
The stroke is 4% inches and the 
piston displacement 21.5 cubic 
inches. The new engine develops 
167 b. h. p. at 3200 r. p. m. The 
engine suspension is the same as 
that of the eight. Likewise, the 
crankshaft, camshaft, valves, pis- 
tons, rings and connecting rods are 
| the same type and material as those 
of the eight. Hand operated shut- 
ters are provided on the six. 

The steering gear, chassis springs, 
rear axle and brakes are of the same 
general design in both the six and 
| the eight cylinder models. The 
brake drums on the six are ll 
inches diameter. 

Five distinctive upholstery pat- 
terns from attractive fabrics are of- 
fered, together with practically the 
same interior fittings. 

All closed bodies are wired for 
radio in ~both the six and eight 
cylinder models, 
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Che year ago, we predicted that the 1930 spring would be 
steel jacketed. At that time, only three cars were exhibited 
equipped with steel spring covers. At the National Automo- 


4 -| bile Shows this year, fifteen passenger cars, three cabs, one 
= THE IQ30 SPRING dune, val a funeral car will be jacketed with steel 
WI LL BE STEE L-JACKETE [) spring covers. And this has been accomplished during a year 


when automotive €ngineers and executives have added only 


N. LONGER will the modern car have to ride and such equipment as they believe. is essential. 

bump on rusty, squeaky, stiffened springs. The 1930 spring will be jacketed with 
Anderson-Ajax Steel Spring-Covers. At the 1931 National Automobile Shows, these cars will be 
These are covers of rugged, lasting steel — steel that becomes part of the bone and 
fibre of the car itself. They are jackets of armor that seal needed lubrication in the shown with steel spring cover equipment: 
springs just as surely and permanently as they keep out destructive dirt and rust. 
Springs have always needed protection like this. They were not designed for the 
exposure and weather of travel. A great automotive research organization found Cadillac V-16 All models Peerless All models 
this when it found that average automobiles visited service stations for spring trou- ‘ 
bles twice as often as for any other cause. But why not? ao — Cadillac V-12- All models Reo Three models 
Springs are moving parts — metal rubbing against metal. Ff 4 Cadillac V-8 All models Graham Three models 
Once weather-beaten, their smooth, quiet riding quali. E> i ‘ 
ties are gone . . . This is why leading 1930 models are EB # LaSalle V-8 All els Nash Two models 
equipped with Anderson lifetime spring protection. En- 1 Lincoln All models Dupont All models 
cased this way their springs will be kept forever free from — 8 

vi ee 3 Marmon 16 All models Packard All models 


water, rust and dirt. Their inefficient spring action will be 


Gene, Aademnaty quteh ding wil tay... endictays si a Studebaker President 8 All models Pierce-Arrow All models 


See these new steel spring covers at the Chicago Show, exhibited Chrysler Imperial All models 


én conjunction with Gabriel Snubber Manufacturing Company, ij i a , 
@t Booth 123, at The Coliseum. — or at Hotel Blackstone, (ie ey , Studebaker Providence Ambulance 


Suites 619 amd 620 . Anderson Manufacturing Company, Tia, “s | Studebaker Buckingham Funeral Car 


aaa la ican - Knickerbocker Cabs 
ANDERSON-A, nanan 
Steel Spr nM g-Covers ANDERSON MANUFACTURING COMPANY 


149 Sidney Street, Cambridge, Massachusetts 


Reprint of advertisement which appeared 
during the 1930 Automobile Shows 


ANDERSON - Ajax 
Steel SPRING COVERS | 
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Oldsmobile de Luxe Sport Coupe 


PERFECT VENTILATION 


Frequently motorists sacrifice ventilatton for immediate 
comfort in storms and cold weather. Windows are 
closed with resultant headaches—danger from poor 
vision, not hearing or giving signals. 
The position of Dole Draft Deflectors in the door open- 
ings causes them to act on the same principle as the 
louvre openings in the hood. The vacuum behind the 
deflectors, created by the forward motion of the car, 
sucks the stale air from the interior and at the same 
time allows fresh air to enter without disagreeable 
drafts and unpleasant cross currents. 
Dole Draft Deflectors add a touch of smartness and 
refinement. Leading manufacturers have already voiced 
their approval. The deflectors have the appearance of 
a permanent built-in part of the car, yet can Se installed 
in five minutes without drilling or marring body finish. 
They remain in position and are rattle proof. 
Shatter proof safety glass is standard. 


See our exhibit at the Show 
BOOTH NO. D 159 B 


Call at our headquarters, Barclay Hotel 


THE DOLE VALVE COMPANY 


1923 Carroll Ave., Chicago, Illinois 


Also manufacturers of Dole Double Compression Couplings, 
Dole Ball-Roll Couplings, Dole Thermostats, Dole Primers 


DRAFT DEFLECTORS 
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FIRESTONE SEES TIRE 


| INDUSTRY ON SOUNDER 
| BASIS THAN IN 1929 


| 
| 
| 
| 


By HARVEY S. FIRESTONE 
| President, Firestone Tire and Rub- 
ber Company 

Akron, O., Jan. 3.—The tire in- 
dustry has been greatly disturbed 
by the heavy declines in the prices 
|} of its two most important raw ma- 
terials—rubber and cotton. This 
has brought about a good deal of 
disorganization and an_ unusual 
amount of financial trouble among 
the smaller and less well financed 
concerns. 

Some of them have been absorbed 
by the larger companies while others 
have simply closed their doors. The 
sales of distress goods, special 
brands, and mail order’ brands 
have disturbed the former chan- 
nels of distribution through 
dealers and within two years 
some twenty-five thousand dealers 
have gone out of business. 

It is likely that further readjust- 





by the first quarter of the new 
| the tire industry goes into 1931 in a 
basically much healthier 
than that in which it entered 1929— 
for ii was then that the troubles of 
1930 had their birth. Probably the 
industry still has a productive ca- 
pacity in excess of any ordinary,de- 
mand, but excess productive capac- 
| ity is a relative term. There is no 
lexcess of the efficient 
capacity that can function 
profit when prices are low. 
| The losses taken on raw materials 
have been as drastic as in 1921. 
| Crude rubber dropped the same per- 
| centage in 1930 as it did in 1921 

172 per cent. We inventoried our 


| stocks in 1929 with rubber at 20 


at a 


at something less than 10 cents. In 
cotton the percentage drop was not 
so great, but it was a big percent- 
age. 

But notwithstanding al] these 
| troubles with raw materials we have 
jmade enormous technical progress. 





| cents. This year we had to inventory | 
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anical Features of New Oldsmobile 


Front End of Oldsmobile 


|ments will have to take place, but | 
|all of these will probably be finished 


| year and J think that on the whole | 


condition | 


productive | 


|In 1913 a Ford tire cost something 
like $22.95. The average service was 
| 3,500 miles. Today the tire for the 
| Ford cost $9.70 and averages 15,000 
| miles. What you pay $1 for today, 
| you had to pay about $10 for in 1913, 
|}in tires and service. In 1913, or 
| thereabouts, a man made about ten 
tires in ten hours. Today he will 
make ten tires in one hour. 

The durability of the tires gave 
the public an opportunity during 
| 1930 really to try to wear them out. 
iThe tire industry sold 70,000,000 
tires in 1929, and probably sold only 
55,000,000 in 1930. The gasoline 


Oldsmobile Syncro-Mesh Transmission 


¢ 


consumption of 1930 was larger than 
in 1929, which means that automo- 
biles traveled more miles and con- 
sumed more tire mileage in 1930 
than they did in 1929 But the car 
owners used their spare tires and 
also they repaired their tires—they 
made them do. 

rhere is no question in my mind 
that in 1931 these consumers must 
come into the market not only for 
their normal tire requirements, but 
also they will need to buy new 
spares. Thus I believe that the tire 
industry will have a very large busi- 


| ness in 1931. 
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anew Dealer sek: up with. 


ADVANCED 
LIBERALITIES | 


Keep in mind this big fact...the De Vaux 6-75is the medium through 
which two successful and practical men are expressing a vast fund of 
advanced ideas developed through decades of distinguished service 
to the Automotive Industry. 

That fund of modern ideas embraces plans for genuine, lasting dealer prosperity as well as 
for the surpassing mechanical excellence of the car itself. 

Accordingly, you are due for a distinct surprise when you learn of the advanced liberalities 
governing the DeVaux franchise contract. 


Profit margin is greater; but this important point is only the beginning of the extremely 
attractive De Vaux contract. Remember, it was especially designed by executives who 
know what dealers want. 

Personalized contact with factory heads... self-determination of quotas ...and merchan- 
dising aid of national and local scope...are among the many other provisions that ambitious 


dealers will welcome. 


VDe\/a UX675 


Jo TO 80 MILES AN HOUR 


FIRST PUBLIC SHOWING of the new ‘DeVaux 6-75 at Chicago National -Automobile Show, January 24th to 31st, 1931 


Norman deVaux and Col. Elbert J. Hall cordially invites CO Fee hae who will not viet New VerkorChcage Shows 
you to discuss franchise details in person at the DeVaux-Hall . 
Sales Department. 


Motors Corporations Suite during Auto Show Week,... DE VAUX-HALL MOTORS CORP. 
| Grand Rapids, Michigaa 
HOTEL COMMODORE 
NEW YORK CITY 


January 3rd to 10th, 1931 


Sir: Kindly forward me complete information on the DeVaux Franchise. 


Name 


Address 


Now handling _ 


Ress sssstssiseseeesnennsnenensnensessne 
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NE W THINGS YOU WILL SEE AT THE SHOW 


‘Leopard Automobile Products 


Installation of New 


The Leopard Automobile Prod- 
ucts Corporation, New York city, is 
exhibiting at Space D-141-F, Na- 
tional Automobile Show, six new de- 
vices, which include the Leopard 
shock absorber, the Resist-O-Graph 
and the Ride-O-Graph, the Leopard 
steam splicer for automobile inner, 
tubes, the interchangeable inner 
tube mold and the automobile air 
bag eliminator. 

The Leopard shock absorbing de- 
vice is claimed to be entirely new 
in principle, but has proved to be 
scientifically and mechanically 
sound through exhaustive tests and 
actual use. Its efficiency is in its 
uniform and constant 


throughout the life of the car. It 


has no temperature change disad- | 
vantages, no leakage or adjustment | 


It shows no appreciable 
the 


problems. 
wear after 50,000 miles of use, 
manufacturers state. 

The Resist-O-Graph, a_ testing 
machine which measures precisely 
the resistance at all points of move- 
ment of a shock absorber, is another 
device produced to mMake riding 
more comfortable. It 
for testing shock absorber 
ment. 

The Ride-O-Graph 


equip- 


is a_ testing 


machine devised to test and accur- ° 


ately measure the ride of any car 
The industry has for a period of 30 


action ! 


is designed |} 


Leopard Shock Absorber 


Schrader’ 5 Son | 


A. Schrader's Son, Inc., cee: | 
|N. Y., will display for the first time, 
|together with its complete line, its 
new chuck gauge, its airplane tire 
|gauge, dual foot service gauge 
and Doublechek valve cap. 

The new chuck gauge is installed 
in the air line and the air from the 
tank to the tire and is controlled by 
a trigger incorporated in the instru- 
ment. Calibration of the gauge is 
in 1-pound units, from 15 to 70 
pounds. A convenient deflator but- 
| ton in the unit is provided to release 
|the air pressure from the tire when 
| desired. 

A new airplane gauge is available 
lin two models. No, 6724 is cali- 

| brated from 10 to 50 pounds in 


|1-pound units. It is equipped with 
a 4-inch extension. No. 6796 is 


tire 


years endeavored to perfect such a 


testing machine. However, 
Ride-O-Graph is the first 
complish the desired results. It re- 
veals the facts regarding the three 
essential factors of riding comfort | 
in any car, namely: Springs, shock | 
absorbers and shackles, and tells | 
how each one is functioning. This | 
machine has assisted materially in 
developing the Leopard shock ab- | 
sorber, it is stated. 
The new Splicer which is being | 
shown permits the reclaiming of old 
inner tubes which have heretofore | 
been discarded as scrap. 
With the interchangeable 
tube mold, numerous sizes of tubes 
may be made with one machine, 


whereas, under the old practice, a | 


separate machine was required for 
each size tube. This required a 
tremendous outlay for the equip- 
ment alone, and also occupied con- 
siderable factory space. 

Through the use of the automo- 
bile tire airbag eliminator great 
Savings in the use of material and 
time will result, it is claimed. This 
equipment is also being adapted for 
repair use on old tires for retreading 
‘purposes, etc., which will mean 
large economies and greater satis- 
faction in this field. 

The Leopard Development Labo- 
ratories are located in Long Island | 
City, New York. 


Simplicity Mfg. Co. 


Manufacturing Com- 
pany, Port Washington, Wis., is dis- 
playing the following new items: 
Connecting rod and piston aligner 
Champion cylinder reborer and 
grinder, Junior cylinder reborer and 
grinder, facer head, riser block, 
Powerfed piston turning and grind- 
ing machine, valve seat replacement 
tool, Tru-way expanding, double- 
locking pilots. 

Standard equipment of the con- 


Simplicity 


the 
to ac- | 


inner | 


| calibrated from 5 to 25 pounds in 
|l-pound wnits. Both gauges are 
direct-action types and function by 
means of the air pushing the flat 
| bar indicator to the correct pressure. 

The No. 7006 Doublechek valve 
cap, it is claimed, makes the usual 
dust cap unnecessary; it takes the 
| place of the ordinary valve cap and 
need not be removed for inflation, 
deflation or checking air. 

The dual foot service tire gauge 
No. 6780 is similar to the regular 
service gauge with the added im- 


cial extension which facilitates the 
checking of dual wheel equipment. 


ity, detachable pilots, double-ended, 
self-centering type cutters, depth 


| be inserted to set the depth gauge. 

The new Powerfed turning and 
grinding machine incorporates six 
work spindle speeds and twenty- | 
four table speeds, ranging from 1 | 
to 26 inches per minute. A rigid 
tool post is claimed to be an exclu- 
sive feature with this maker. It is 
set on a solid base at the front of the | 
machine, instead of on a Slide, and | 
|is equipped with a micrometer ad- | 
| justment graduated in thousandths | 
of an inch. A quick-acting tail- 
stock spindle is provided. The spin- | 
die is released by a large spindle 
clamp. 

The new crank-pin tool with in- 





| terchangeable cutter heads is avail- 


necting rod and piston aligner in- 
cludes the aligning fixture, mast and | 
micrometer. ‘Bushings and arbors 
are furnished extra from a selection 
of 14-inch special solid arbor, 1%- | 
inch special solid arbor and a mas- 
ter arbor, with lock ring, which ac- 
commodates all sizes of expanding | 
bushings. The expanding bushings | 
are adjustable within limits from 
02 inch undersize to .01 inch over- 
size and are available in a range of | 
twelve sizes. 


Features of the new Champion 


| cylinder reborer and grinder include | 


clutch controlled worm drive, auto- | 
matically regulated feed mechanism, 
straight line -construction which 


; permits the refinishing of practi- 
| cally all open head engines in the 


S"“MPLICITY Junior cylinder re- 
borer and grinder | 


| to any type engine, 


chassis and a hardened and ground | 
boring bar. Ball-bearings are used 
in the construction where desirable. 
|The machine covers a range of 
cylinders from 211-16 inches 
51-16 inches in 
depth of 13 inches. It is driven by 
a ‘2 h. p., 110-120 volt a. c. motor. | 
|Cord and plug are furnished. The 


| motor can be furnished in any volt- | 


j age, cycle or current. 

| The new Simplicity Junior cylin- 
| der reborer and grinder was designed 
primarily for light duty work. It 
bores and grinds 
set-up and will service motors rang- 
ing from 115-16 inches to 4 inches. 
Standard equipment will service 
cylinders ranging from 24 inches to 
4 inches. The machine includes an 
automatic stop and a three-bladed 
| centering head. 
| four cutter blades. A 1-3 h. p. 
| 220 a. c. motor is standard. 
weighs 120 pounds. 

Features of the new valve seat 
replacement tool are its application 
regardless of 
the angle of the valve with refer- 
ence to the cylinder head, simplic- 


cylinders with one | 


It is equipped with | 
110- 
It 


|}able in three sizes, which cover the 


range from 1's inches to 3 inches. 
Features of this tool include a 


| three-point bearing independent -of 


cutter blade, interchangeable cutter 
| heads, micrometer feed, obviating 
| necessity for removing crank shaft ! 
for refinishing crank pins. 


to | 
diameter and a 





NEW Schrader airplane tire gauge 


provement of the dual foot and spe- | 


! 


|} adjustment which uses the ring to} 


The Battery Equipment 
& Supply Co. 


pe 


Oeste ecto sos esebeecsoéoe - 


“aa 
1 


BESCO combination charging contro] panel 


INPRILQVLL A « 
. ers 


COMaMaTION 
wt TERLOGLED 
Nie ER 

Ceanmeer 


and 


AUT SMATIC 
FRESsuRe sweren 
AvET TO erotRr 


BESCO two-stage compressor 


The battery Equipment and Sup-|ing a switch. 


The 16 ft. combina- 


ply Company. Chicago, is displaying | 40n panel for use with full wave 


the following new items: 
amp.-12 amp. combination charging | 
contro] panel, Besco automatic cop- 
per water still, 


2-stage automatic | 


Besco 6/| Chargers, 


air compressor, Besca battery health | 


detector, and Besco portable coil 
and condenser tester. 
The new combination 
control panel is designed for 
with any standard 
charger or half-wave rectifier. 
new device is a control board that 
gives each battery a charging cir- 
cuit of its own. Each circuit has its 


charging 


use | 
full-wave | 


This |Cubic feet of gas per 


‘with a gasoline burner. 


own control switch. This permits a | 


battery to be added or removed 
without breaking a charging line. 
A change can be made from a 6- 
amp. 


SIMPLICITY connecting rod and piston aligner 


| ments of which are 3% cubic feet, 
to 12-amp. charging by turn- | 


is 
12 


24 battery capacity 
priced at $62.50; 8 ft. panel, 
battery capacity is $35. 

The Besco automatic water still, 
with a capacity of 1'2 gallons of 
water per hour, can be connected 
to city pressure or gravity water 
supply. The still is clamped to the 
boiler by five hinged wing-nuts: It 
uses Natura] gas and consumes 45 
hour. This 
equipment may also be obtained 
The price 
for gas burning model is $90; with 
gasoline burner, $100. 

The Besco two-stage compressor is 
designed in three sizes, the displace- 
4% 
and 6 cubic feet capacities, and are 
driven by %, 1 and 1%% h. p. motors, 
respectively. "A Vee type belt is used 
for drives up to 114 h. p. Each cyl- 
inder is cast separately and bolted 
to the crank case. The valves are 
spring actuated. The intercooler is 
ef one-piece aluminum. The con- 
trol is automatic and switches on at 
140 pounds and off at 175 pounds. 
A special] unloading device permits 
the compressor to start without 
load. The mounting is brazed to the 
tank. The equipment is complete 
with fittings, and includes 25 feet 
of %-inch hose, with chuck, com- 
pressor muffler, and 14-inch outlet 
valve. The electric motor is fur- 
nished in 110/220 volts, and the 
prices vary in accordance with the 
motor selected from $215 to $266. 

The Besco battery health detector 
consists of a colored panel eighteen 
inches by twenty-six inches and in- 
cludes three voltmeters, an am- 
meter, rheostat, S. P. double throw 
switch and a special voltage switch, 
four superhyrate battery clips, three 
three-volt lamps mounted on the 
pane] in paralle] with the voltmeter 
and switch. The overall height is 
five feet six inches; shipping weight 
150 pounds. The price is $76 A 
junior health detector is available 
for $52.50. 

The portable coil and condenser 
tester indicates the condition of the 
coil being tested when the electric 
motor, which forms part of the 
equipment is started by means of 
an electric spark. With this device 
the coil may be tested on the car. 
The electric motor operates on six 
valts, It sells at $37.50. 
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Finds F; Free ‘License Plates Used Car Sales Stimulant 


Buick Firm in Saianis,| 
town, N. Y., How- 
ever, Opposes Spe- 
cial Offers, Auction 


Stunts as a Rule;| 


Favors Good Sales 
Staff 


LTHOUGH the James- 

town Buick Corporation, 
Jamestown, 
used cars during the past year 
than in any twelve-month 
period since its inception, in- 
dustrial depression notwith- 
Standing, the company has_ 
found that, as a rule, auction | 
Sales, special stunts,  etc., 
really do not result in increas- 


ing sales to such an extent as | 
the average layman is led to| 


believe. 
One reason, 


Fox, general sales manager, is that 
the public has seen too much of this 


sort of thing and such offers meet 
with little favor. 

“We held an auction sale late in 
the summer,” said Mr. Fox. “We 
went to a _ considerable expense, 
Placed all our used cars in a tent 
on a vacant lot adjoining our plant 
and secured the services of an ex- 
pert automobile auctioneer. 
sale was advertised in the local 
papers for two days previous to 
the event held on a Saturday after- 
noon. To be sure, the public came, 
they saw, but considering the crowd 
on hand, few bought.” 

In October the firm put on an- 
other sales stimulating event. This 
offered any uSed car on the sales 
floor without finance charges for a 
period of one week. “In order to 
come out even on a proposition of 
this kind,” said Mr. Fox, 
reduce our trade-in 
cover a portion of the finance} 
charges, and when an outright sale | 
was made we lost. Our loss was not | 
So great, however, as there —— 
only one outright sale for every = 
trade-ins. The plan can not 


termed a successful one and I Sout 


whether we will use it again.” 


The most successful sales stimu- | 


lator the company has used and one 
which 
and December 
offer 
for the next year with each used 
car sold during the two months. 
“This is about the only special stunt 


of each year is an 


yet devised to stimulate sales that | 


we would say is successful,” said Mr. 
Fox. 

Taken as a whole, however, Mr. 
Fox does not believe in special sales 
stunts or repeating a stunt too 
often. The best plan, in his opinion, 
is to have a complete sales person- 
nel, 

.enough to adequately serve a com- 
munity of 65,000 people. About four 


used car salesmen can fully handle | 


sales in a community of that cali- 
ber, he believes. 


The second requisite is a reputa- | 
and it is the opinion of this} 


tion, 
concern that special 
staged too often, will 
reputation of a legitimate sales or- 
ganization quicker than anything 
else. The third objective is to offer 
no cars for sale that are not me- 
chanically right. Every used car 


stunts, etc., 


taken in by the Jamestown Buick | 


Corporation is thoroughly  over- 
hauled in the company’s shop and 
put in first-class shape before it is 
offered for sale again. 

“When a reliable automobile sales 
organization offers the car-buying 
public these requisites for business 
and the salesmen put forth their 
best efforts for the sale of a vehicle, 
merchandise is bound to move,” is 
the opinion of Mr. Fox. “We have 
the plant, the service station, the 
location and the personnel, together 
with a reputation, which has en- 
abled us to keep our used car stocks 
at a minimum throughout the past 
year. Proper sales efforts will sell 
cars without special stunts.” 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


N. Y., sold more | 


according to David} 
NEw YORK, Jan. 3.—Cadillac ine! 





The | 


“we had to} 
allowance to} ; 





is put on during November | 


to include free license plates | 


not too many salesmen, but | 





injure the | 








CADILLAC AT N. Y. SHOW | 


PRESENTS REVIEW OF 
TRANSPORTATION 


built its exhibit at the thirty- 
first automobile show with the idea 
of indicating the modern trend in 
luxurious automobile transportation. 
With four chassis, La Salle and 
Cadillac eights, the V-twelve and 
the V-sixteen, there is a wide range 
of choice in luxury to be found at 
this booth. 

It is interesting to note as one 
looks at these handsome highway 
vehicles that the range in price 
runs from $2,195 for the lowest 
priced La Salle model to $15,000 for 


| the most expensive custom bodied 


V-sixteen. With a line comprising 
sixty-three body models on the four 
chassis, it was impossible for 
Cadillac to show its complete list of 
offerings. However, a very attrac- 


| tive collection has been gathered 


which gives, so to speak, a bird’s- 
eye view of the company’s products. 
To most of us the luxury, the 
elegance of appointment, that char- 
acterize these vehicles will be some- 


FORD, BUICK RESUME 
ASSEMBLY OPERATIONS: 
OLDSMOBILE GAINS 


Detroit, Jan. 3.—Assembly lines in 
the Ford Motor Company’s plant at 
Dearborn and in thirty branch as- 
sembly plants throughout the coun- 


try will resume operation January | 


5, following a two-week’s suspension 
for the taking of annual inventory 


In addition to the final assembly | 
line, the body assembly, enameling | 


department and a portion of the 
foundry machine shop will begin 
operations at the plant. Other pro- 
duction departments will resume 
January 12. 
Buick Motor 


Company has re- 


| sumed production following a shut- 
down for inventory, and has added | 
bringing the | 


1,000 men to its force, 
total to 4,000. 

Olds Motor Works will increase 
its working force in a few days. 
Shipments of new models already 
are being made to dealers through- 


out the country. 


GASOLINE PRICE RAISED 


5C A GALLON IN DETROIT | 


Detroit, Jan. 3.—With the elimi- 


ination of under-cutting two of the 


major marketing companies here 
have raised the price of gasoline 5 
cents a gallon to 17.8 cents a gal- 
lon, including tax, for regular grades 
Increases were made by the Stand- 
ard Oil Company of Indiana and 
Shell Petroleum, with other major 
companies expected to follow short- 
ly. 
an independent, is selling regular 
grade gasoline at 16.8 cents a gal- 
lon, including tax, 


BRADLEY & SANFORD CO. 
APPOINTS C. E. GUTHRIE 
Tacoma, Wash., Jan, 3.—Calvin E. 
Guthrie, who has been engaged in 
the automobile business in this city 
for the last eleven years, has been 
appointed sales manager of the 
Bradley & Sanford Motor Company, 








Sunny Service Oil Company,| 


CADILLAC V-8 town sedan 


what staggering. The fabrics used 
in upholstery, the fittings, hardware 
and other interior paraphernalia 
give an impression of luxury re- 
gardless of cost. The bodywork, 
even in the eight lines, has a sub- 


| later issues during show week. 





stantial appearance, a cleanness of | 


line that must make the European 
bodymakers a bit thoughtful. The 
Automotive Daily News will devote | 
further attention to this exhibit in 


|at 11000 Hull St., 


‘DIAMOND T T0 KEEP “OPEN 
HOUSE” ALL DURING SHOW 


New York, Jan. 3.—The new sales 
and serice buildings of the Diamond 
T Motor Car Company, on Queens 
Boulevard from 33d (Rawson) to 
34th (Moore) Streets, in Long Isl- 
and City, will be the mecca for deal- 
ers of the organization during the 
National Automobile Show. 

Instead of special dealer meetings 
and luncheons this year, Diamond T 
will keep “open house” all during 
the show. 

In its new buildings Diamond T 
has complete exhibitions of all 
models together with parts and 
equipment which will afford dealers 
ample opportunity to study changes 


in the 1931 offerings. 


| SHIFFLETT APPOINTED 
BY RICHARDSON CO. 
Richmond, Va., Jan. 3 (UTPS).— 
T. W. Shifflett has just been ap- 
pointed sales manager for the Rich- 
ardson Motor Company, Ford dealer, 
South Richmond, 





SHOCK ABSORBER 


A NON-FLUID 
INTERNAL EXPANDING BRAKE 


oF 


New and Unique in Concept and Design —— giving 
UNIFORM scientific spring-suspension control. 


oe? 


The Greatest Single Contribution toward complete riding 


comfort—since the introduction of .the pneumatic tire. 


{ FOURTH FLOOR f 


Leopard Automobile Products Corporation + 11 West 42nd Street, New York 
Leborstories —LONG ISLAND CITY 


W. H. JOHNSTON, President 
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Business Gains for 1931 


(Continued 


management if substantial 
are to be made in profits over those 
of the past year. 

Following are statements of va- 
Yious leaders in the industry, pre- 
sented in response to requests by 


gains | 


from Page 1) 


Automotive Daily News as to their 
| views on 1931. This is the second 
| installment of these views, the first 


|having appeared in the issue of | 


Automotive Daily News for Janu- 


j ary 3. 


Attractive Values Will 
Bring Sales Volume in 1931 


By E. L. CORD 
President Auburn Automobile Co. 


E BELIEVE that there is a tre- | 


mendous buying power in this 


country that will manifest itself if| 
and when the kind of values re-| 


quired today are offered. We have 


already had this verified by one ex- 
perience. We refer to the Salon 
Shows held at Chicago and New 
York, the first automobile shows of 
this season. Duesenberg’s bid for 
business, by putting inducements in 
the merchandise itself, enjoyed the 
largest percentage of the _ total 
Salon business it has ever enjoyed 


Increased Public 


and the largest actual dollars and 
cents volume of sales, an increase 
lof 125 per cent. over last year, and 
100 per cent. over the year before. 

We believe this is a harbinger of 
what is in store for Auburn, as we 


troducing new cars and new values 
at prices calculated to meet the re- 
quirements of this market. It is 
our judgment that any manufac- 
turer who does this will find suffi- 
cient volume of buyers to enable 
him to show a sizeable increase in 
business in 1931. 


Confidence 





Great Need for Coming Year 


By W. J. McANEENY 
President of Hudson Motor Car Co. 


BELIEVE that a chart showing 
the approximate percentage of 
increase in automotive business for 
next year would exactly parallel the 


approximate percentage of increased 
public confidence, and that is hardly 
chartable. 


| asserted themselves then, one is 
| surely justified in believing that the 
| percentage of increase in business 
| will be governed by a confidence 
that has so often restored prosperity 
that it will not fail. And for that 
reason, I feel that we can look to 
the future with as much faith as 


are adopting the same policy, in-| 


head in all of our plants. We have! automotive trade. Part of this un- 
reduced our inventories in all of | doubtedly will turn into purchases 
our plants. On the same volume of | in 1931. We anticipate an increase 
business in 1931 we should make 4| in automotive manufacturing busi- 
materially better showing in earn-| ness of 10 to 20 per cent. Nineteen 
ings. The automobile business re-| thirty-one should be a fair year for 
duced unsold cars both new and those concerns which have retained 
| second hand in 1931 and there is a/| their courage, their energy and their 
| tremendous demand piling up in the! willingness to work. 


‘Too Much Waiting for 


By H. B. NARAMORE 

| President Bridgeport Coach Lace 

‘I VERY frankly believe that 1931 {normal times are going to return is 

will be very much better than | going to depend greatly upon what 

1930. |energy we put into it. The automo- 
I think there has been too much| bile is ceasing to be a pleasure car. 

waiting for better times to come and | They are almost as necessary as our 

not enough energy, push  and|daily bread. People are going to 

optimism to make them better. |buy them, but they have got to be 
We have unquestionably turned | sold which means a little aggressive 

the corner and the speed at which |! sales effort. 


Expects Capacity Production 





By JOHN L. DOLE, 
Secretary Dole Valve Company 
HE Dole Valve Company has been | since the first of September. It may 
very fortunate in running its | be that some of this seasonal busi- 
plant at close to capacity for the ness will let up with the coming of 
past three months. It is true that| the first of the year, but we feel 


we have felt some seasonal 
which has materially helped us out,| ness from the automobile manufac- 


but we have done this by good hard | turers will develop sufficiently to 
work on the part of our sales force | take up any of this slack. ' 
during the early months of 1930. | We therefore believe that we will 

We are consequently in a position| be able to run our plant at about 
where we are very well satisfied for| normal capacity at least for the 
the showing we have made ever! first few months of 1931. 


A Gradual Upward Trend 
As Confidence Is Restored 


By D. S. DIAMOND 
President Federal Screw Works 
T this particular time I feel quite ; auto companies are coming out with, 


Good Times, Too Little Action) 


In Early Months of Year 


business | that the standard equipment busi- | 


However, when one is dealing|we did when previous depressions 
with public confidence and can look|had brought about business stag- 
back over the “depression periods” | nation. Every one knows what hap- 


1907, 1913-1914, 1921 and 1926, and/| pened following them. Is there any 


reason why it can’t happen again? 
I think not. 


see how the national resourcefulness, 
pride, ability, talent and courage re- 


a little more confident than 
what I recently have, as my impres- 


sion is that the first quarter of next 
year will bring forth quite an in- 
crease in volume in our particular 


there should be a heavily increased 
demand. 

I would not care to make any 
predictions as to what percentage of 
increase in business 1931 will see 
over 1930, but I do feel that there 


High Measure of Value 
The Profit Rule for 1931 


By F. R. 
Sales Manager 


General 


VALPEY, 
Graham- 


Paige 


ANSWERING yours of the 9th, I 
am convinced that 1931 will hold 


a satisfactory volume of business for | 


the motor car manufacturer whose 


product reflects the utmost in value. 


This does not necessarily infer a 
low price, but rather a high measure 
of value. 


The public is becoming more and | 
more critical of the product and ex- | 
pects the best in design, workman- | 
ship and material, and will not re- | 
|turn to any manufacturer a satis- | 


factory volume of business unless 
these requirements are met. 


Courage, Energy and Willingness 
To Work Will Bring Results 


By C. O. 


MINIGER 


(President Electric Auto Lite Co.) : ; 
INETEEN THIRTY while disap- | ized plant. We moved our ignition | good business period (comparatively | some period of years following. 


pointing in volume has been a) plant from Fostoria to Toledo. We | 


industry. | will be a gradual upward trend as 

It has been our experience that/ confidence is restored and that, by 
the automobile show stimulates buy-| the end of the year, we should be 
ing to a great extent and, with the} well along towards normal condi- 
fine new models that the various | tions. 


‘Last Half of Year 
Decidedly 


By L. A. DALL, 
President Dall Motor Parts Co. 


Better 


slightly impro i S$ con- | 
ced ony prares wEenees _ |of 1931 to greatly exceed that of 
dition very soon after the first of | 1930 but it will be steadier, and as 


the year, but the improvement will| the somewhat distorted conditions | 


| 

| be very slow and gradual until about | are gradually being a-righted, im- 
| the second quarter, when I look for | provement of conditions rather than 
a considerably increased activity.|a greatly increased volume will be 
The last half of 1931 will show much | very perceptible. Full confidence 
better business conditions than the| should be regained by the latter 
last half of 1930. But, inasmuch as| part of the year and the decks all 


| the first half of 1930 was a fairly | cleared for better business for quite | 


E are going to experience a|speaking and omitting 1829. I do not | 
| look for the total business activity | 


have fared very well during what 
has been a much more severe de- 
pression than any one expected. 

From where I sit, I.can see job- 
bers’ shelves carrying lighter stocks 
than at any previous time in th 
history of the N. S. P. A. I can seé 
| their operating statements showing 
in many cases a smaller volume and 
at the same time a very fair net 
profit as a result of judicious man- 
agement, in line with policies which 
have been adopted in nearly all 
businesses. : 

I can see the manufacturers of 
parts, tools and equipment with 
field and office forces cut to a size 
consistent with operation on § 4 
sound business basis. 

I am confident that general busi- 
ness will show a gradual recovery 
between nOw and June and that 
our own particular branch of the 
automotive industry will show a4 
better than average improvement, 
I base this thought on the fact that 
|the heavy production of motor ve- 
|hicles in 1928 and 1929 is now an 
important part of our maintenance 
market. 


| The major overhaul jobs on these 
|cars that have been put off during 
|the recent months will become a 
necessity and be made financially 
possible by the general business im= 
provement which may be reasonably 
expected in the next six months, — 
The last half of 1931 should see 
}our industry rapidly getting back to 
normal, with 1932 a banner year. 


Oakland Plans to Make 
Monday the Big Show Day 





New York, Jan. 3—The Oakland- 
Pontiac forces are preparing for a 
big day on Monday. At 1.30 the 
Oakland dealer meeting gets under 
| way at the Hotel Pennsylvania. At 
this session W. A. Blees, vice-presi- 
dent in charge of sales, is going 
to present some salient facts for 
the boys’ consideration. He is going 
to tell them just what they have 
got in the new, bigger and more 
powerful Pontiac and in the Oak- 
land with its syncro-mesh trans- 
mission. Also he is going to ex- 
plain to the dealers what the new 
delivered price policy which Oak- 
land has inaugurated. 

In the evening at 630 at the 
Pennsylvania Hotel again, the Oak- 
land dealers are going to gather for 
| the annual dinner and rare doings 
| are promised. 





'TO DISTRIBUTE SPECIAL 
NOTEBOOKS AT SHOW 
New York, Jan. 3.—During the 
Automobile Show the National Used 
Car Market Report, Inc., of Chicago, 
publishers of the used car and truck 
Blue Books and Red Books, will dis- 
tribute an interesting memorandum 
book containing also a directory in- 
dicating points of interest in New 
|York. ‘Ip.e distribution is being 
| made chiefly at a number of manu- 
|facturer and dealer luncheons and 
dinners. In addition the National 
Used Car Market Report, Inc., has 
| established headquarters at the Ho- 
tel Commodore in charge of T. D: 


| Beard, general manager. 


The Year 1931 Will Be | 
Better as a Whole Than 1930 


By CHARLES B. BOHN 
President Bohn Aluminum and 


year of analysis and house cleaning.| moved our wire operations from 
Speaking for our own company! Muskegon to Port Huron. We moved | 
early in 1930 we moved part of our! into a new factory in Sarnia, On- 
operations in Toledo into a special-'| tario. We have reduced our over- 


‘DEALERS! 
LOOK! 


JUST THE 
THING 
YOU 
HAVE 
BEEN 
WAITING 
FOR! 
CAN 
YOU 
AFFORD 
TO 
WORRY 
ALONG 


WITH- 
OUT SHOW HEADQUARTERS 


IT? SUITE 1846, HOTEL ROOSEVELT 
AUTOMOTIVE SERVICE BUREAU 


INDIAN MOTOCYCLE SHOWS 

SPECIAL DELIVERY MODEL. 
New York, Jan. 3.—Exhibition of : 
a special type delivery model fea- 
tures the showing of the Indian 
Brass Company Motocycle Company of Springfield, 

GINCE the summer of 1929 I have} hill and it is going to be a long,| Mass. at the National Automobile 
been on the bear side of the| gradual pull. What percentage of |Show. The model, known as the 

| market. I do not mean by that I| increase our sales will show in 1931 | Traffic Car, is being shown at Space 
sold stocks short, but what I mean| over 1930 it will be impossible for me | D-141, fourth floor of the Grand 
is I looked for a continual decrease | to state, excepting I am confident | Central Palace. . 
in business from that time. | there will be an increase. Though nee 
A month ago I changed to the| naturally we would like to show 
bull side of the market, as it seems| bigger earnings to our stockholders, | TO RESUME OPERATIONS 
tO me we are now Scraping bottom.| yet we are fairly well satisfied with | Cudahy, Wis., Jan. 3.—Announce- 
I rather think about the middle of|our business this year. We put a/ment has been made by B. H. Pratt, 
January business will gradually im-| great deal of time and work this | general manager of the Federal 
prove, though I do not think the! year, while our business was slack,| Rubber Company and a vice-presi- 
spring of 1931 will be as good as the! in developing new products, some of |dent of the Fisk Rubber Company, 
spring of 1930 as far as general busi- | which look very promising. |of which Federal is a subsidiary, 
ness is concerned, but I do think the In other words, we have taken off | that the Federal Rubber Company's 
entire year 1931 will be better than| our coats and gone to work again) plants here will resume operations 
1930. ;}and the results of our labors are| some time after the first of the year 
I believe we are going to start up! beginning to bear fruit. et : 


Last Half of 1931 Should | tO DECREASE IN NOVEMBER 
See Industry Back to Normal 


Rochester, N. Y., Jan. 3.—Pas- 
By E. P. CHALFANT 





All informa- 
tion you’ | 
need in your | 
business in 
your vest 
pocket 


OFFICIAL | FEDERAL RUBBER COMPANY 


and 
COMPLETE 


List Prices, 
Specifica- 

tions, Seria 
Numbers 


USED CAR 
VALUES 


Ree bide EVAL” 
OK 


Come and 
see 


senger car sales in Monroe county 
during the month of November, 1930, 
totaled 319 units, a decline of 43 per 

i k : 3 cent. from the eleventh month of 

Executive Vice President National 1929, and a decrease of 23 per cent. 

; ; Standard Parts Association for the first eleven months of 1930, 
EASURED with the yardstick of|turers and jobbers of replacement] as compared with 1929. Better busi- 
general business, the manufac-| parts, shop teols and equipment! ness is expected in 1931. 
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Below is a list of the 1,532,691 Buick cars registered 
for service in 1930, according to the last available official 
registration reports. The first column gives the year of 


production. The second column shows the number of 

cars from each year’s total production now in: service. 

The third column gives the age of each group of cars. | 
aay ae iit Buicks in use today Number of years old ‘ 
ee . a ae ee ee a a ee 
A ors Gea ae 
See! ee é 
ee as eae oe 
CO ee: eee ae ca : 
Ne i a ee oe 


1910 ee ee Oe 
ok ee ee a er 
| a ee ee a es 
oo ieee a ae 17 


eee ll : i 
2 Se le : 

es ss oct + ee ce e : 
ee | ee & 2 
_., aes lh : - 
1919 .... 15,388 .... 11 Ee 

1920 .... 33,829 .... 10 ee 

| re,  ° omen 

oe ll ee | 
eee ll re : 


1924 ... 136,176 

oe ¢ 7 oe 8 F | 

Po Pe 

er we 

ee fe 

1929 5 8 hr Ra ra ose 
TOTAL BUICK REGISTRATION IN U.S 1,532,691 
SECOND CAR IN U.S. (in Buick’s price range) . 770,000 
THIRD CAR IN U.S. (In Buick’s price range)... 676,159 


Totals inciude cars registered 
up to AQgust 1 bY] 


Fe er 


egistration figures used in this advertisement compiled by R. L. Polk & Company 


A 26-year record of building soundly and well 


-.. the underlying reason for Buieck’s Leadership 


en and women everywhere are buying the new Buick Straight They favor Buick so strongly that, in state after state, they are 
ight with implicit confidence that it is a surpassingly fine car... giving it 45 to 65 out of every 100 sales of the fourteen eights in 
cause back of this Eight is a twenty-six year record of building _ its price class. They are bestowing upon Buick even more decisive 
undly and well, as is proved by the above table. leadership than at any previous period in Buick history. 
Listed here are hundreds of thousands of Buick cars 5—10— The greater performance, beauty and comfort of the Eight as 
5 — even 20 years of age —all of which are in active service today. Buick Builds It are important reasons for this preference — but 
ere is one Buick built in 1904—26 years ago—yet its owner even more vitally important is America’s deep-rooted confidence 
ught license plates to drive it in 1930. There are ten Buicks, 24 — in Buick design and manufacture, inspired by Buick’s twenty-six 
ears old, all registered for service this year. And there are more —_ year record of building soundly and well. 
an 70,000 Buicks, 10—12—15 years of age, still serving faith- The new Buick Straight Eights, in four series and four price ranges, are 
ly day after day. offered in twenty luxurious models, from $1025 to $2035, f. 0. b. Flint, Mich. 
The majority of buyers of new Buick Eights will not choose 
BODY BY FISHER 
¢o drive their cars this long. But they will enjoy finer, more reliable 
erformance through all their months and miles of ownership because 
the extra stamina which Buick builds into its cars—and which 2 ee 
‘Is the priceless heritage of the Eight as Buick Builds It. 
The motorists of America are purchasing more new Buick 


‘Bights than all other eights of its price combined. PRODUCT ~GENBRAL 
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UILDING for future 


needs is an unchanging Bendix 
policy; to develop constantly those 
units which control Gasoline 
Power; with full knowledge that 


pa A dt im Transportation’s demands will tax 
sf aa PR as ok 


‘es 


every resource iv Capacity. 


BENDIX AVIATION CORPORATION 
Chicago New York 


Bendix Brakes - Bendix Drive - Abeensls Propellers 
Eclipse Aviation Starters and Generators 
Stromberg Carburetors - B-K Vacuum Brake Boosters 
Pioneer Aviation Instruments + Delco Aircraft Ignition 
Bendix- Westinghouse Air Braking Systems 
Scintilla Aircraft Magnetos « Cory Marine Instruments 


Bendix-Cowdrey Brake Testers +» and other equipment 





fifteen Bendix Factories 





’. 


AUTOMOTIVE DAILY NEWS, MONDAY, JANUARY 5, 1981 





Chrysler Com 


pletes 1931 











Line With Brand New 6 


(Continued 


suspended at four points, with rub- 
ber mountings front and ear. 
The crankshaft is balanced and 


counterweighted and is fitted with | 


neutralizer. Connect- 
ing rods are of manganese steel, 
8 13-16 between centers. Aluminum 
pistons of steel-strut type are em- 
ployed. The carburetor is of 
plain tube type with idling air 
justment. 

Force-feed lubrication is 
all crankshaft, camshaft and con- 
necting rod bearings. The crank- 
case is ventilated. A fuel pump sup- 
plies gas to the carburetor, from a 
fifteen and one-half gallon tank. 


an impulse 


ad- 


A single nine-inch dry disc clutch | 


is used. The rear axle is semi-float- 
ing with a final gear ratio of 4.66 
to 1. 

The frame is of the double drop 
type, six and one-half inches deep | 


the | 


used to} 


| unit, 


from Page 1) 


at the maximum and 
members are used in addition to the | 
rear engine support. Semi-elliptic | 
springs are employed and hydraulic | 
shock absorbers are fitted front and 
rear. Eleven-inch brake drums are 
used 

The wheel base of this newcomer 
in the Chrysler family is 116 inches, | 
with an overall length of 175%} 
inches and a maximum height of 
57 inches. Bodies are of all-steel 
construction and the radiator is a 
slanting V-type. Two top-cowl 
ventilators are provided. The steer- 
ing wheel is an 18-inch, three spoke 
with a steel reinforced rim. 
Front seats are adjustable to ac- 
comodate the driver. | 

Four body models are offered on | 
this six-cylinder chassis, a four- | 
door sedan, coupe, convertible coupe 
and roadster. | 





| 


Signs of Fundamental Betterment 
Seen by Chicago Bankers 


By WALTER BIRMINGHAM 


CHICAGO, Jan, 
among leading Chicago bankers | 


over the 1931 outlook for the auto- | 


| 
3. — Sentiment | inventories in the hands of distrib- | 


utors and dealers. They approved 
in equal measure of the factory 
policies of building cars in keeping 


motive industry finds them exercis- | with the demand instead of over- 
ing a desire not to single out the | loading their distributing outlets. 
automotive industry from others,’ Another move that brought favor- 
but rather to view its prospects as/@ble banker reaction was the closer 
identical with those in other lines of | co-operation and help from the fac- 


business. 
While hopeful over 1931, these | 
banking leaders are cautious in the 
matter of committing themselves 
with predictions. They prefer to 
discuss the situation from a his-| 
torical aspect, telling of the present 
state of affairs and of past events | 
that led up to it. They are also ex- | 
tremely shy about being quoted. 
“There are in general signs of a} 
firmer basis being established, due 
to the fact that supplies are being | 
disposed of,” said one of the “big 
three” bankers. “This applies to 
the automotive business as well as| 
other great industries. With past 
abuses along this line being cor- 
rected, improvement should follow. 
“I have no special criticism for} 
the automotive industry, as a matter | 
of fact, nearly every business was 
sales mad in 1928 and 1929. As fast | 
as products were bought by dis- 
tributors and _ dealers, factories | 
built more of them without regard| 
in many instances to the consum- | 
ing power of the country. The | 
| 





sons of such policies have been 
learned and, in my opinion, we are} 
not likely to make the mistake} 
again, at least not for quite a 
while.” 

Along with the other bankers in- | 
terviewed, this leader expressed 
much interest and approval over} 
constructive developments within 
the automobile industry Gums | 
1930. All of them felt that the fac- 


|to segregate 


rially 
months by the fact that production 


|tories in aiding dealers to conduct 


their business along profitable lines 
during 1931. 

In explaining their disinclination 
the automotive in- 
dustry, the banker chiefs stated that 
in common with other products and 
commodities the output of auto- 
motive plants serves a basic need, 


| while the industry itself is insepar- 


ably linked with many others upon 
a large scale in addition to being 
a vital factor from the standpoint | 
of employment. | 

They pointed not only to the mo- | 
tor vehicle as an agency of transpor- 
tation but also to its potency in the 
oil, tire, service station, garage, in- 
surance and innumerable other lines 
of manufacture, distribution and | 
maintenance. 

“Present indications are that busi- 
ness will work itself into a gradually 
improving position throughout 1931,” 
said one prominent banker in dis- 
cussing the outlook. “Improvement 
will probably be slow during the 
first few months. We can hardly 
expect that the automotive and 
other basic industries will be in po- 
sition to lead out in a quick upward 
movement, as from other recent de- 
pressions, but recovery and Pros- | 
perity should be all the more gen- 
uine and lasting. 

“The underlying business situa- 
tion in this country has been mate- 
improved during recent 


tories and dealers alike had done a} has been reduced to a much slower 


good job in putting their respective | 
houses in order, and that the ef- 
forts should prove of real benefit to 
the industry during the coming) 
year. 

Especially were the bankers im- 
pressed over the industry’s record 


pace than consumption. 7 
evidences now that this process will | Hudson-Essex 


There are 


not have to continue much longer 
before actual shortages force indus- 
try into greater activity. From then 
on increasing employment should 
add to purchasing power and stimu- 


in reducing both new and used car’ late recovery all along the line.” 


USED CAR STOCKS 
SHOW BIG DECLINE 


Dealers in Sections of 
N. Y., Pa. in Excep- | 
tional Shape 


2 


JAMESTOWN, N. Y., Jan. 3.—/ 
e . 

survey of the leading passenger 
car distributors and dealers through- | 
out northwestern Pennsylvania and 
seuthwestern New York reveals that 
the majority weathered the indus- 
trial depression of the past year in | 
exceptionally good shape. In sev- | 
eral of the larger cities legitimate 
deale-s report stocks of used cars at 
the close of 1930 as considerably 
lower than on the last day of 1929. | 
The outleok, taken as a whele, is/ 


| ter 


much brighter for 1931 than it was 
at the beginning of 1930. 


Throughout the early part of 1930 
industrial activity in this section was 
practically dormant, resulting in a 
decline in both new and used car 
dispositions. Since early in July, 
however, business conditions re- 
corded improvement from week to 
week, which reflected a gain in sales | 
by motor car dealers, 

With approach of the final quar- 
general industry had revived | 
nearly 80 per cent. in this territory | 
and, quoting a leading factor in the 
trade, “the chief thing which re- 
tarded new car sales in November | 
and December was the desire of the 
public to forego purchases until new 
models were announced.” That this 
prediction was true is evidenced by 
the fact that those dealers handling 
cars—the manufacturers of which 
announced new models in December 
—recorded very satisfactory volumes 
of new car Sales. 

The Third and Lafayette Streets! 





|} months. 


five cross 


New Chrysler ‘6’ Has Four Bodies — 


CHRYSLER SIX coupe, 116-inch wheel base 


Jamestown, N. Y.,| clude Leworthy Brothers, Dunkirk, 
distributor, reports| N. Y., Lake City Motor Co., Erie, 
less volume of used cars on hand at| Pa., and the Main Street Garage, 
close of 1930 than at the same time} Bemus Point. N. Y. The Par-Ket 
a year ago. Sales of both new and} Motor Sales, Inc., Chevrolet distrib- 
used vehicles were slow during the| utor, Jamestown, has recorded siz- 
forepart of the year and the firm’s| able increase in sales of new models 
staff of salesmen concentrated their | since the announcement by Chevro- 
efforts on disposing of used mer-| let late in November. 

chandise. Since the announcemnt|; David Fox, geneal sales manager, 
of new Hudson-Essex models, how-| the Jamestown Buick Corporation 
ever, new car sales have come! and the Kettle Motor Sales Com- 
through in a highly satisfying man- | pany, 


Garage, Inc., 


CHRYSLER SIX roadster, 116-inch wheel base 


‘ 


Pontiac-Oakland distributor, | 


ing issued by the legal department 
of the Chicago Motor Club. . 

“The Indiana law provides that 
no car shall be driven in that state 
unless plates for the current year 
are attached. The fact that gne 
has applied for a license but not 
received it is immaterial. 

“The Illinois law provides that 
application shall be made on or 
before January 1 for new plates, 
and that the car may be driven 
until the plates arrive if the owner 


ner. Other Hudson-Essex dealers in| says these two concerns have sold} shall carry proof that he has made 


the district, including C. C. Smith 
& Son, Warren, Pa., and the Star| any year in their history, and all 
Garage Company, Erie, Pa., report; indications point 
stimulated buying of new cars since | good business during 1931, with more 
early in December. sales of new cars. 

Ford and Chevrolet dealerships in| The Peterson-Ganey Motor Car 
Erie, Pa., Jamestown, Dunkirk and | Company, Jamestown, N. Y., Dodge- 
Olean, N. ¥., have enjoyed a wide | Plymouth distributor, operating a 
improvement in sales of both new/| branch in Warren, Pa., is optimistic 


and used cars during the past two/ Over the outlook for 1931. E. R. 
| Ganey, an executive, says there are 


Used car stocks are at a| : , 
minimum at the Eagle Garge Co.,| ™@ny potential customers who have 
Inc.. Jamestown, 
and, according to Alfred J. Horan,| ments. 
vice-president, the firm enters the 
new year with a surprisingly low 
stock of used vehicles, the industrial} _- TO HAVE PLATES IN INDIANA 
depression of the past year notwith-| Chicago, Ill, Jan. 3.—Illinois car 
standing. Other Ford dealers in the| 9wners who drive into Indiana 
district report an encouraging out-| without 1931 license plates attached 
look for the first half of 1931 and| to their cars are liable to a fine 
are preparing for an appreciable up-| from $5 to $25 and costs approxi- 
trend in business volume. They in- mating $8.25, according to a warn- 


ILLINOIS DRIVERS WARNED 


Ford dealership, | been awaiting new model announce- | 


more used cars during 1930 than in} Such application.” 


to a continued | ROANOKE A. A. ADVANCES 


ANNUAL MEETING DATE 
Richmond, Va., Jan. 3 (UTPS). 
—The annual meeting of the Roan- 
oke Automobile Association, sched- 
uled for January 23, will be held 
on January 16, one week earlier, 
at Hotel Roanoke, Roanoke, Va., it 
has been announced by Carleton 
D. Smith, executive secretary. 


SAFETY GLASS NOW AVAIL- 
ABLE FOR OLD CARS 
The Libbey-Owens-Ford Glass 
Company, announce that safety 
glass is available for cars. which 
were not equipped originally with 
this type of glass. It may: be ob- 
tained through any of the 506 deal- 
ers distributed throughout the coun- 
try who handle this glass,, 
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Ply vmouth Has New Coach; | 
Steel Body Construction’ 


ETROIT, Mich., Jan. 3 
The Plymouth ekee 
Corporation is showing its 
line for 1931 with numerous 
improvements adopted since 
the introduction of the 193 


series. These include a new) 


coach, known as the two-door 
sedan, new steel body con- 


struction, horn mounting on! 


front of lamp tie-rod, electric 


fuel gauge on the dash and a| 


thin-grip three-spoke steering 
wheel. 

The power has been increased to 
48 b. h. p. and this has entailed 


design change in the inlet valves, | 


cam shaft, intake manifold, car- 
buretor and muffler. A fuel pump 
replaces the vacuum tank previously 
used; a water pump has been added 
and a gear type oil pump super- 
sedes the vane type. The genera- 
tor location has been changed. 
Hydraulic shock absorbers are now 
used insteai of rebound plates on 
the springs. Changes in the cool- 


ing system include alterations in the | 
radiator construction and method | 


of mounting. 
Eight body types comprise the 


complete line. They include a four- | 
door, flve-passenger sedan; two- | 
door, five-passenger sedan; two 


passenger coupe with rumble seat; 
two-passenger business coupe, with 
rumble seat; four-passenger con- 
vertible coupe; four-passenger 
roadster; two0-passenger business 
roadster; and a_five-passenger 
phaeton. 

The bore and stroke of the four- 
cylinder engine remain unchanged 
and are 3% inches and 434 inches 
respectively. The piston displace- 
ment is 196.1 cubic inches. The 
maximum b. h. p. is 48 at 2,800 r. p. 
m. The compression ratio is 4.6 to 
1. The engine is mounted on rub- 
ber and three-point suspension is 


used. Tne carburetor is the same} 


as that used on the 1930 series, but 
the jet calibration has_ been 
changed to co-ordinate the changes 
in the cam shaft, valves and intake 
manifold. The inlet valves have 
been increased in diameter from 
1,% inches to 1/4 inches, and the lift 
of the inlet cams has been increased 
yz inch to 148 inches. Provision 


has also been made in the new cam | 


shaft for driving the new fuel pump 
from an eccentric incorporated on 


the shaft. The intake manifold, | 
while unchanged externally, has a | 


larger diameter passage provided 
for the fuel mixture. A _ water 
pump, driven by a V-type belt, is now 
provided. A gear type oil pump re- 
places the vane type _ previously 
used. The location of this unit and 
the method of driving it are un- 
changed. The adoption of the fuel 
pump makes unnecessary the reten- 
tion of the oil-vac system and it has 
been discontinued. The adoption of 
a new type mufiler is said to reduce 
back-pressure 50 per cent., with 
consequent improvement in devel- 
oped power. The generator location 
has been changed to the left side 
of the engine, where it is supported 
on a boss on the timing gear case 
cover. The generator is driven by 
a “V” fan belt and is adjustable 
through the pivot mounting. 


FOND DU LAC A. D. A. 


ADOPTS CONSTITUTION | 


Fond du ac, Wis., Jan. 3.—Con- 
stitution and by-laws for the newly 
organized Fond du Lac County Auto 
Dealers’ Association were adopted at 
a recent meeting at which the entire 
membership, which Includes all but 


two dealers of the city, was present. | 
Members of the board of directors} 


are H. J. Hamernik, president; G. H. 
Simonson, vice-president; B. E. Mc- 
Cumber, George Wist and A. F. 
Gilsdorf, representing the auto deal- 
ers, with W. A. Sanders, treasurer, 
and J. A. Pfeil acting on the board 
in advisory capacity, the by-laws 
providing that two advisory mem- 
bers chosen from the banks shall sit 
on the board. 

The association voted to adopt a 
method of uniform appraisa) for all 
used cars. 


| MILLER BROS. MOTORS | popularity of American motor boats | 





LIST ANNOUNCED 


Detroit, Jan. 3. — Plymouth 
Motor Car Company’s complete 
price list for its new line was an- 
nounced as follows: 
Model 
4-door 
2-door 
2-pass. coupe (rumble seat). 
2-pass. business coupe 
4-pass, convertible coupe.... 6 PLYMOUTH four- door sedan 
4-pass. roadster 7 . ; aa : 
2-pass. business roadster DODGE BOAT RECEIVES “horse power Lycoming’ engines. s. | AU STIN OF OMAHA, INC. 
5-pass. phaeton THREE FOREIGN ORDERS | Eleven of these boats are for the OPENS NEW SHOWROOMS 


New York, Jan. 3.—The growing | Use of private owners on Lake| Qmaha, Neb. Jan. 3.—The for- 


Geneva, while six of them are for | 
use in the waters around Paris. ; mal opening of the new showrooms 


LEASES USED CAR LOT | abroad was verified by three cable During the same week the Dodge | of Austin of Omaha, Inc., in the 
Pheonix, Ariz., Jan. 3 (UTPS).—A| orders received Christmas week by |company received an order from | Redick Tower, was held the week 
two-year lease has been taken by | the Horace E. Dodge Boat and Plane | Martinique, in the West Indies, foi | of December 22 to 27. The com- 
the Miller Brothers Motors, 533|Corporation of this city and New-|three 16-footers for immediate de- | 
West Washington St., Nash distribu- | port News, Va. One from its Prench |livery. A third order was for one pany had all four Austin models or 
tor, on a used car lot at lst Avenue /distributor called for seventeen |21-footer and one 16-footer for| display, and a brand new car was 
and Van Buren Street. et. _—_—*| Dodige ‘16-foo 16-footer runabouts with 40 | Montevideo, Uraguay. _introduced, the de luxe coupe. 


y 


Permite Pistons 


are used as stand- 


ard equipment by 


manufacturers of 
more than a mil- 


lion cars a year. 


ALUMINUM INDUSTRIES, INC. 


Cincinnati, Ohio 
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NEW AUBURN 8-98 business man’s coupe 


GARDNER PRESENTS 
IMPROVED LINE OF 
STRAIGHT EIGHTS 


New York, Jan. 3.—The Gardner 
Motor Company, St. Louis, Mo., pre- 
sents its improved line of straight 
eights for 1931 

The 148 line comprises five body 
types in open and closed models 
mounted on a 125-inch wheel base. 
They are the roadster, phaeton, 
brougham, sedan and spot sedan. 
More than twenty-five color com- 
binations are offered in these new 
eights at prices ranging from $1,795 


for the roadster to $1,895 for the 
sedan 

The 1931 Gardners, from a me- 
chanical standpoint, are basically 


the same as those displayed in 1930, 
with refinements which include a 
four-speed transmission, rubber en- 
gine mountings and rubber mounted 
spring shackles 

Closed models are upholstered in| 
chase mohair: seat backs and cush-/ 
ions are pleated, with form-fitting | 
springs and real hair padding; over- 
stuffed upholstery is used through- 
out. Roadster is trimmed in leather. 
Window openings of closed models 
are encased in one-piece frame of 
American walnut finish; instrument 
board and deflector panel also fin- | 
ished in American walnut, The in- |} 
strument panel features a bronze | 
plate or “Symbol of Up-to-Date 
Transportation,” which identifies 
the car as a 1931 model 

In addition to the Model 148, the | 
Gardner line includes a 130-inch | 
wheel base straight eight Model 158 |} 
and a 122-inch wheel base six 


{ 
} 
































HUDSON 1931 LINES | 


MAKE FORMAL BOW | 
TON. Y. SHOW CROWDS 


NEW YORK, Jan. 3—Hudson is | 

making its first formal presen- | 
tation of its new Hudson and Essex | 
lines to the show crowds this week. | 
These new lines were announced 


in great detail in Automotive Daily | 


| News some weeks ago, but Hudson | 


CRUCIBLE STEEL ERECTS 
NEW BUILDING AT TORONTO 
Toronto, Ont., Jan 3 (UTPS).— 
The Crucible Steel Company of 
America, which recently established 
a branch here at 163 Richmond St. 


West, is constructing new premises, 
with area of approximately 50x117 
feet, on the west side of Spadina’ 


Avenue, north of Dundas Street 


has a number of new and interest- 
ing details to disclose at the show, 
particularly as regards color com- | 


binations. 


lines are 
a 


Three chassis on view, 
two Hudsons, 119-inch | 
wheel base and the other on the} 


one con 


126-inch chassis, The Essex jobs are 


AUTOMOTIVE DAIL 


FRONT VIEW of new Auburn 8-98 





NEWS, MONDAY, JA 





on the standard 113-inch wheel base 
chassis. 


Show visitors will note the new 
chromium plated radiator screens, 
designed to protect the radiator 


cores from casual injury and inci- 
dentally attractive in themselves. | 
On the Hudson chassis there are | 
fourteen body models available, but | 
not all on view at the Palace. One| 
of the changes noted is the bringing 
down further of both front and rear | 
fenders. | 

This is particularly noticeable on | 
the sport roadster, which has been 
redesigned into a speedier looking 
model, with a boat type rear deck. | 

There are six body types mounted 
on the Essex chassis. One of the 
Essex jobs that attracted favorable 
comment at the show was the sport 
coupe. This body also carries the 
lines back to a boat type deck, with 
a low rakish windshield to accen- 
tuate the appearance of sportiness. 
The upholstery is of leather. A rum- | 
ble seat for two gives this model 
a utility appeal. 








CORD front drive speedster 
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Auburn Features New Designs and Construction 


RIGHT SIDE of new Auburn 8-98 Lycoming engine showing mount- 
ing of Bijur automatic lubricator. 
spark plugs 





Note rubber nipples covering 






UNDERSLUNG mounting of the rear springs on the new Auburn 
8-98 and shock absorber setting 


FRONTAL VIEW of the underslung spring and shock absorber 
mounted on heavy side member featured in the new 8-98 Auburn 





CLOSE-UP of new cross-web frame construction in new Auburn 8-98, 
also showing insulated muffler barrel, which makes for more silent 
. operation 


NEW U. S. TIRE DEALER 
Pittsburgh, Pa., 3.—E. 


Niedringhaus, for the past eighteen 
years a tire dealer in this city and 


Jan. 





| 





president of the Niedringhaus 


H_ | Company, has been appointed rep- 


resentative in the Pittsburgh dis- 
trict for the United States Rubber 
Company. 
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Seattle Sector Inventories 


Used Cars at Unusual Lows 


EATTLE, Wash., Jan. 3. — Used 
car inventories in the Seattle, 
Wash., section are at very low 
levels, according to a survey of lead- 
ing dealers. Cheap used _ cars 
have been moving very readily | 
throughout the past year, until De- | 
cember, when the first general | 
slowing up came. 
In fact the year has been the best 
and biggest used car year in the 
history of Seattle dealers. Yet, | 
some made no profit. However, 
they look hopefully forward to 1931, 
because the stocks are clean and 
consist of units that should sell. 
Also unit-inventory is far below 
usual levels. 

But there is a trend toward still 
lower prices. New car models, | 
bringing cheer and pepping up new 
car sales, nevertheless disturb the 
used car market, due to price cuts, 
and the reaction is along the same | 
line of lower prices for used units. 

For the better used car there is 
good demand in the low or middle 
price range, but the problem is to 
Sell those that should bring $750 or 
more. This is the opinion of Harry 
Thompson of Howell-Thompson 
Company, Paige dealer. 

J. M. Thornton, used car manager 
of Tyson Oldsmobile Company, de- 
clared stocks in the Pacific North- 
west were low as a whole, with the 
average dealer stocked mostly with 
used cars of his own make. “This | 
is due to repeat sales, which the 
dealer naturally should get,” he said. 

“We have only thirty-three used | 
cars in stock now, two being over | 
$2,500 original price; twenty-three | 
from $1,000 to $2,500 and the others 
less than $1,000. Low-priced cars 
are good ‘28, '29 or ’30 models, and | 
few are on hand.” 

Transport Motor has seventy-five 
used cars in stock. About 70 per 
cent. are under $1,000 class, 30 per 
cent. in the $1,000 to $2,500 class, 
and none over that. 

“We are satisfied with the general 





| 1930, 


| 1929. 


situation,” said A. J. Harmon, new | 


and used car manager for this com- 
pany. “Prices are down, but so are 
stocks. We have had a good year 
and have been turning our stock at 
from thirty to forty-five days, this 
year. During our banner month we 
turned our entire stock twice.” 


L. W. Thomas, secretary of the 
Used Car Dealers’ Association 





of 


Seattle, has compiled figures show- | 


ing inventories as follows (taken 
from twenty-eight 
accounts) : 

Total used car’ gross 
October 1, 1930, $494,910; June l, 


$587,546. 


1, $17,672; June 1, $20,984. Average 
number of units per dealer, Decem- 
ber 1, forty-two; June 1, fifty-eight. 
Average cost per unit (approxi- 
mate), December 1, $421; June 1, 
$362. In the cost the repairs, hand- 
ling, etc., are included. 


June 1, 1930, used car stocks were | 


26 per cent. below June 1, 1929. In 
December, 1930, the used car (in 
units) inventory was estimated to 
be 35 per cent. below December 1, 
Units on hand December 1, 


in the hands of all authorized deal- 


Decrease, $92,636. | 
Average invoice per dealer, October | 


leading Seattle | 


value, 





\ray Rubber Company here, due to | 
the failure of Kentucky and Ten-| j 


jenterprise has been placed in the 


RECEIVER TO CONTINUE 
MURRAY TIRE CO. PLANT 


Trenton, N. J., Jan. 3.—The Mur- | 


nessee investments banking institu- | 
tions that were behind the Trenton | 


| 





hands of a permanent receiver by 


‘Judge Runyon in the Newark Fed- 
1930, were estimated at about 2,100! 


ers and 600 in the hands of others | 


“The majority of the old 
dealers feel satisfied with the used 


| car situation,” declared Mr. Thomas. 


“If there was a loss this past year, 
they are optimistic for 1931, and 
hope to win it back.” 


line | 


eral Court. The court’s action as- | 
sures continued operation of the 


tire factory. 


Alfred H. Branham, vice-presi- 


|dent and general manager of the 


company, was designated by Judge 


|}Runyon to undertake the task of! 


Shipping in a lot of cars from | } Ss 
Portland and also some by boat |lowing a petition of one of the 


from southern California to an al- | creditors, 


taking the plant through the crisis. 
Branham was named receiver fol- 


Miller, Franklin & Co., 


ready well-loaded market in Seattle Inc., of New York, which holds a 


was a development of late fall in 


| 1930 that was not relished by most 


of the dealers. Then, too, the ob- 
jection was to the method of ad- 
vertising, one or two of the strictly 
used car dealers claiming shipments 
“by the boatload,” by “trainload” 
and offerings “at wholesale prices.” 


FROM POLE 


In every climate-- 
In every nation-- 


Over oceans and 
deserts-- 


RIPLEX 


Motorists of 50 nations 


glass in 


PROTECTS THE 


Explorers, aviators, Army and Navy experts, Royalty, Gov- 


TRIPLEX 


} 


find protection from flying 


claim for $15,673 for services as in- 
dustrial engineer. 
There are approximately 200 per- 


sons employed at the plant and} 


Branham said today that the office 
and factory personnel will be kept 
intact. The company, he said, has a 
sound business. 


© Rand McNally, N. Y. 
Reproduction licensed 
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FULTON CO. OUTPUT IN | 


NOV. AND DEC. BEST EVER | 


West Allis, Wis., Jan. 3—The Ful- 
ton Company, manufacturer of au- 
tomobile accessories, reports the last 
two months of this year were the 


biggest November and December in 
the firm's history, November's out- 


E SOTO SIX, with long hood, narrow profile radiator 


put being four times that of last 
year, and December eight times as 
large as it was a year ago. 

According to S. A. Fulton, presi- 
dent of the company, the concern is 
employing ninety, while a year ago 
there were just thirty names on the 
pay roll. The wage rate is the same. 
In all, business this year will be 
about 10 per cent. ahead of last 
year. 





LITTLE AMERICA 


POLE— 


18 Years of 
brilliant world 


leadership 


WORLD! 


ernments, civic bodies, insurance companies, great industries, 
etc., secure protection from flying glass in 


Auto Manufacturers throughout the world build into their 
cars protections from flying glass with 


TRIPLEX 


TRIPLEX 


Eighty percent of the non-shatterable glass in American cars is 


TRIPLEX 


DEMONSTRATE TRIPLEX YOURSELF AT THE AUTO SHOW, IN BOOTH C-12 


TRIPLEX SAFETY GLASS COMPANY 


Clifton, New Jersey 


of North America 





A 
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dened 
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Marmon Turns to Multi Cylinders 


THE MARMON SIXTEEN, five-passenger convertible sedan 


THE NEW MARMON 


VALVE MECHANISM of new Marmon 16 and new crank case venti- 
lating system used in connection with down draft carburetor 


ii 
DEFIANCE SPARK PLUGS 
SEES BETTER YEAR AHEAD 
Philadelphia, Jan. 3.—The annual 
Sales meeting of the Philadelphia 
district sales organization of 
fiance Spark Plugs, Inc., was held 
t the district office here. Accord- 
ag to Robert T. Gardner, local dis- 
rict manager, officials of the com- 
pany predict an even better show- 


“838” two-passenger 


coupe 


G. M. PRODUCTS AWARDS 
DISTINGUISHED SERVICE 


Montreal, Jan. 3.—The Arnold- 
Henchel trophy, the highest award 
to members of the Distinguished 
Service Club of General Motors 
Products (truck and coach division) 
for volume of sales in 1930, was pre- 
sented at Windsor, Ontario, where 
leading contestants and executives 
of the truck division and branches 


| gathered in convention. 


| toon, 
| (Ont.), 
; (Ont.), 


V. Casgrain of Montreal was first 
in all Canada in volume and F. D. 
Grover of Toronto, second. L. 
Rumble, Toronto, was first on 
points; V. Feller, Montreal, second; 
D. R. Pettigrew, Montreal, third, and 
A. Beaulieu, Montreal, third in vol- 
ume. 

The first two received replicas of 
the trophy, and all received sub- 
stantial money prizes. 

Salesmen and executives from 
Vancouver, Calgary, Regina, Saska- 
Winnipeg, Toronto, London 

Hamilton (Ont.), Windsor 

Montreal and Saint John 
(N. B.), attended the convention. 


DAVID MAYDOLE TOOL CORP. 


TAKES OVER HAMMER CO. 
Norwich, N. Y., Jan. 3.—The David 
Maydole Tool Corporation has been 
chartered, with a capital of $540,- 
000, to take over and continue oper- 


| ation of the local plant of the David 


SECOND AIRPLANE SHOP 

New Brunswick, N. J., Jan. 3.— 
Frank Blazek, manager of the Cur- 
tiss-Wright enterprises at Hadley 


De- | Airport, is getting a new work shop 


built at the local airport. This is| 
the second service shop at the local | 
field, the other being that of the} 
Unger Aircraft Company. The new | 


| Corporation, 


Maydole Hammer Company. 
mation of the new concern 
pletes the work of re-organizing the 
David Maydole Hammer Company 


| It is planned to reopen the factory 
} in 
| of 


this city soon. W. H. Stone 
Syracuse, who recently resigned 
president and general manager 
International Nu-Typ Tool 
Oswego, N. Y., has 
been named president and genera! 


as 
of the 


| manager of the David Maydole Tool 


Corporation. 


ROY S. PARKER ACQUIRES 
STUDEBAKER CAR LINE 
Spokane, Wash., Jan. 3.—Roy S. 
Parker, veteran dealer in Coeur 


ing during 1931 than was made in| shop, according to Blazek, will be} d’Aene, Idaho, has signed for the 


the year just ended. 


able to take care of any plane. 


Studebaker line. 





San Francisco Dealers Sell 
'l'wo Used for Every New Car 


i FRANCISCO, Jan. 3 (UTPS). 

—In the San Francisco city 
territory alone, twenty-four leading 
| oer car dealers report 1,439 used 
| passenger cars on hand at the end 


of November, with 901 sales of used 
cars during the month. Not count- 
|ing repossessions, the most of the 
dealers report that an average of 
|two used cars have to be sold in 
completing the sale of one new car. 

Some of the dealers find that 
their average is three used cars to 
lone new one. If repossessions are 
| counted in, the average as a whole 
; becomes three used cars to one new 
car. 

James F. Waters, head of the firm 
| that bears his name, located at 590 
Van Ness Ave., Plymouth and De 
Soto distributor, reports that his 
firm has sold about 2,000 used cars 
during the past year, and, counting 


quired to be sold in completing the 
sale of one new car. This dealer ap- 
proximates the same number of new 
and of used cars on hand—100 each. 

The Chester N. Weaver Company, 
1355 Van Ness Ave., Studebaker dis- 





cars and 140 used cars on hand. 
W. L. B. Mills, sales manager of 
Stanley W. Smith, Inc., 1625 Van 
| Ness Ave., Hudson-Essex distributor, 
| reports forty-five new cars on hand. 
|F. A. Wishart, manager of the used 
| car department of this firm, reports 
| that up to December 1, 1930, the 
| firm had sold 967 used cars during 
| 1930, as against 1,113 used cars for 
the same period during 1929. The 
total figures for 1929 were 1,203 
used cars. The used cars on hand 


| number 117, which is a fair average | 


| for this department. 

| The Graham-Paige Company of 
Northern California, 1665 Van Ness 
| Ave., reports but fifty new cars on 
| hand. Gene Danaher, used car 
| manager, says that for the year, 600 
used cars will be the total, and 


that the number on hand is around | 


| 100, which is a fair average. 


= 


repossessions, two used cars are re- | 


| tributor, reports 1,100 used cars sold | 
during the past year, with 125 new | 





The Pacific Nash Motor Company, 
1849 Van Ness Ave., being the dis- 
tributor of the northern California 
district as well as the San Fran- 
cisco dealer, has, of course, large 
warehouse stocks of new cars on 
hand. The total used car sales for 
the year will be 750, says B. H. Stur- 
gis, used car manager of the San 
Francisco dealership, the number on 
hand as of December 18 being 17. 

Mr. Sturgis reports a remarkable 
ratio of new car and used car sales: 
To each new car sold, the San 
Francisco dealership averages less 
than one and one-half used cars! 
This is the lowest of any San Fran- 
cisco firm, and Mr. Sturgis says the 
1929 figures were about the same as 
that for this year. 


FOUR TRUCK FIRMS GET 
NEW JERSEY CHARTER 


Trenton, N. J., Jan, 3.—Four 
trucking concerns have been granted 
state charters by the secretary of 
state as follows: 

Em-Ess Auto Service, Inc., trans- 
poration, Newark; Meyer L. Mink, 
David Toplitsky and Michael Aler- 
cio, Newark are directors. 

Friedman Transportation Com- 
pany, Jersey City; Bernard I. Fried- 
man, Harry A. Friedman and Rea 
Friedman, Jersey City, are incor- 
porators. 

Franklin Moving Vans, Inc., 64 
Beach Street, Jersey City; John F., 
Coyle, Union City; Elizabeth Mc- 
Neil and Thomas J. McNeil, Jersey 
City, are the incorporators. 

Black Diamond Trucking and 
Contracting Company, New Bruns- 
wick; Benjamin McClusky, Peter 
McClusky and Anton Bor, New 
Brunswick, are directors. 
CLASSIFIED ADVERTISEMENTS 

IN THE AUTOMOTIVE DAILY 

NEWS BRING RESULTS 


Right Side View of the Marmon 88 125-h.p. Engine, Showing the Duplex 
| Down-draft Manifold 


For- | 
com- | 


Right Side View of the Marmon: 16 200-h.p. Engine 
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Good Year for Denver Truck 30%, INDIANAPOLIS 
Distributors Outlook 1 in 1931 


ENVER, Col., Jan. 3.—With the 
majority of truck distributors in 


this territory showing very saticfac- | 


tory returns for the year in the face 
of existing conditions, all indications 
at the present time point to a good | 
year in 1931. 

In many cases, different firms re- 
port that the year, while falling be- 
Jow the high point of last year as | 
was the expectation, 
above the five-year average. 

Concerning service departments, 
and the assistance which has been 
offered the individual dealers in or- 
der to build up Service operations, | 
the explanation is given frequently 
that conditions are such in this far- 
flung territory that the distributor 
isin little position to give much 
help to his dealer representative. 

Whereas in many localities there 


are thousands of truck owners in a| 


small section of a country, in this 
part .of the country. the territory 
covered many times includes not 
only one state but many. When it 
is realized that a distributor may 
cover a span of 1,000 miles _in 


one direction and 1,500 miles in an-| 


other, it may easily be seen that the | 
problems are very difficult to meet. | 

As a result of this condition, Den- | 
ver truck distributors, for the most | 
part, have concentrated their service | 
operations in their Denver head- 
quarters, with, parts and equipment 
mailed to the individual dealers 
from this point. 

According to T. W. Monell, presi- | 
dent of the Liberty Truck and Parts | 
Company, distributors of the Lib- | 
erty FWD and Indiana trucks, his | 
company confines the largest part 
of its service operations to the Den- 


ver house, and at present has the | 


largest stock of parts and equip- 
ment in this region. Service adver- 
tising is a part of this firm’s plan, 
with this all coming out of the Den- 
ver office, and designed to appeal 
to the various owners 
through the territory. 
As’ far as present business is 
concerned, Mr. Monell declares that 
the winter, so far, has been excep- 
tionally profitable, especially snow- 
plow business. One large job has 
been sold to the state highway de- 
partment for use on Berthoud Pass, 
one of the few in the Rocky Moun- 
tains which is open for traffic the 
year around. This job weighs 15,000 
pounds and is mounted on a 100- 
horsepower Cletrac tractor. 


Business with the G. M. C. Truck 


Company branch house in Denver | 


along very satisfactorily, 
according to the manager, B. H. 
Richards, who says further that it 
has proved to be one of the best 
years in the history of the local 
branch from many _§ standpoints. 


is moving 


This company has sold a higher ra- | 


tio than ever before in its price 
class. Only fourteen used trucks, 
the lowest number since the branch 
was opened, are now in stock. 

While the national policy of this 
company has been to establish more 
dealerships throughout the country, 
in this territory this plan has been 
discouraged in an effort to protect 
each dealer as far as possible until 
increased population justifies more 
dealers. 

Service business has been confined 
for the most part to the city and 
immediately adjacent, and in this 
field truck owners get the best serv- 
ice it is possible to maintain. 
the territory this has proved to be 
more difficult to handle. However, 
in view of the size of the territory, 
facilities are fairly good and are 
being constantly bettered. 

Service operations of the Inter- 
national Harvestor Company are 
largely taken care of by the num- 
erous factory branches which have 
been established in this territory, 
according to B. H. Pfaff, Denver 
branch manager of the truck de- 
partment, 

Several branch houses operating 
from the Denver headquarters are 
likewise carrying Xt present from 
$10,000 to $20,000 worth of parts, 
while a good number of smaller 
dealers throughout the 
carrying a small stock 
about $200. 

In the Denver branch, it is Mr. 
Pfaff’s idea that the best service can 
be given by watching the shop very 
closely, by hiring the best mechan- 
ics available, paying them. good 


averaging 


scattered | 


In | 


state are| 


| other words, they get their money’s 
| worth. 
Another Denver firm which has 


| maintaing good service for its cus- 


discovered that the best means of | 


tomers is to. depend. on the main | 


| office, is Harrison .Motors, Inc., 


Federal truck distributor. 


| According to H. R. Harrison of | 


| the company, the .territory which 


lit would be bad business.to main- | 
| tain a large stock of parts in more 
| than one place. «Therefore. the 


|}dealers depend on ~ the 


| equipment. Advertising through 


| dealers. 
|. Concentration in bettering the in- | 
dividual dealer, rather than increas- | 


the company at. the present. time. 


QUICKEST REVIVAL 
SHOWN BY TRUCKS 


‘Commercial Car Sales 
| Good inN. Y., Pa. 


Sections 





| 
N. Y., Jan. 3.—The 


car branch 


AMESTOWN, 
commercial 
automotive 
the quickest revival from the busi- 
|} mess depression of the past year, 
| according to a survey of conditions 
|} among the leading distributors of 
| trucks, bodies and equipment in 
| southwestern New York and north- 
| western Pennsylvania. 
In spite of the depression, com- 
| mercial car sales during the first 
| quarter of 1980 were good. From 
| April 1, however, sales declined un- 
til late in the summer, when busi- 
| ness again began to pick up, result- 
| ing in a good volume of new truck 
| sales. Fleet owners and bus oper- 
| atimg organizations were good buy- 
(ers of new rolling stock and equip- 
|ment throughout the year. Light 
| delivery vehicles were sold in good 
volume. 

Most factors in the commercial 
car trade in this section look for- 
ward to a very satisfying volume of 
new business during 1931. They 
;point out that in some instances 
operators have held on to their well- 
worn vehicles, because of “bad busi- 
| ness,” and these trucks will be ready 
|for replacement early in 1931. 

The Strand Brothers Motor Car 
Company, Jamestown, N. Y., Stewart 


ume of new truck sales this year, 
mostly in the lighter chassis models. 


tionally good, the repair shop hay- 
ing been open night and 
throughout the year. From all in- 
dications, replacements and new 
sales in 1931, according to Martin 
Strand, will result in a banner year 
for commercial car sales. 

The Moore Brothers Garage, 
Jamestown, Brockway distributor, 
Sees an upward trend in replace- 
ments and new vehicle outright 
sales and is preparing for a heavy 
| volume of sales and service work 
during the coming year. 

In Erie, Pa., the Arbuckle Com- 
pany, Reo distributor, reports an 
increasing demand for the lighter 
delivery models and expects the 
heavier type of commercial car to 
move well in 1931. There are many 
manufacturing concerns 
livery organizations whose equip- 
ment is in line for replacement, and, 
aS soon as business gets on the 
stable basis expected early this year, 
this concern looks forward to a 
highly profitable business volume in 
truck sales division. 


| 


|NEW HUDSON DEALER 


Jacksonville, Fla., Jan. 
nolds Crenshaw has returned to this 
|city after a year in south Florida | 
and has been appointed a metro- 
politan dealer here for the Hudson- 
Essex line of cars. Mr. Crenshaw 
has opened display rooms and serv- 





distributor, has eljoye jol- | 
sjoyed a good vol | cles here throughout the year can- 


AT JACKSONVILLE, FLA. | 


Denver | 
| headquarters for all of the parts and | and that February, showed only one | 


} the local papers and direct mail are | 
on the budget for the coming year | 


to stimulate service business in the | 
| territory, and to assist the outside | 


industry has recorded | 


Service work has also been excep- | 


day | 


TRUCK SALE LOSS 


To Growing List of 
Prospects 
NDIANAPOLIS, Ind., Jan. 


Trucks sales in Indianapolis dur- 
ing the year, 1930, showed a de- 


has been far | | covers this state, is so scattered that crease of about 30 per cent. from 


those of 1929, according to registra- 
tion figures available at the close of 
the year. In only one month, 
of the twelve was an increase noted, 


| unit gained. 


ally described as unusually back- 
ward and unfavorable to truck buy- 
ing, several of the more widely mar- 
|keted makes of commercial cars 
were able to make an especially 
| marked showing; particularly during 


ing the dealerships is the policy of|the earlier three quarters of the | 


| year, the last quarter falling to the 
| The stage in recent years. 

The year’s loss will probably fig- 
i around 700 units when final 
| tabulations are completed, repre- 
i probably a little more than 
30 per cent. decline from the all- 
time record set in 1929. The high 
| Percentage of the total attained by 
|the Ford and Chevrolet combination 
| during the previous year, when the | 
| low-priced pair accounted for more 
|than 70 per cent. of all truck sales 
|in Marion county (Indianapolis), 
| was, at least, no less in 1930. 
| One outstanding incident, how- 
ever, in the 1930 registration tables 
was the fact that of the 700-car de- 


of the /cline the two leaders absorbed about 


500, or approximately 70 per cent. 
Prior to 1929 the Ford-Chevrolet 
totals were hardly more than 50 per 
cent. of the entire list, and the rec- 
ord attained in 1929“was practically 
nothing more than Ford and Chey- 
rolet increases in businesg. 


Truck dealers in this section, al- | 


‘has taken the world by storm because 


|'though cognizant of the move on 
the part of both the Ford and Chev- 
rolet factories to make even stronger 
ids for the business next 
were of the opinion that competition | 
would, at any rate, be much livelier | 
in the low-priced division with | 
some of the leading truck manu- | 


Although conditions were gener- | 


3.—| 





year, | 


facturers having entered that field | 


in 1930. 

The latest and one of the most 
outstanding developments along this | 
line was the price reduction an- 
; nounced in the General Motors line 
during December. Dodge Brothers 
had previougly set their guns within 
firing range of the lowest priced 
| units with its new light delivery line 
introduced late in the year. Stude- 
baker, with the new S. P. A. line, 
was also well entrenched to bid for 
business on the _ dollar-and-size 
basis. 

That there was a general down- 
ward trend in truck marketing cir- 


not be denied, although several of 
the better known lines actually re- 
ported equaling or exceeding busi- 
ness of 1929 despite the runaway 
made in the race by the volume 
leaders. Among those whose efforts 


| showed up well beside those of the 


year before were International, 
Stewart, General Motors and Indi- 


ana. As usual, the Indiana company | 
enjoyed quite a pleasant volume of | 


business with the state Highway 


| Department, the Marion manufac- 


| large 


turers specializing in road building 
equipment and the state placing a 
order during the 
highway building campaign. 
Practically all those lines were at 


a standstill in the closing months of | 
ap- | 


the year, with little demand 


| parent from any source and sales in 
|all corners of the list remaining in 


| 


| 


egligi ste ctivity and low 
aaa de- | 2 nesligible tate of a y and 1 


summer | 
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They Call This Car 
aunt UpSeenDue THE NAKED TRUTH 


It runs without hood, radiator or fan 
and has been driven 10,000 miles, and 
is still going. This feat has been made 
possible by the use of 


CAMPBELL’S 
LU-BRI-CANT 


| Nothing like it on the market, and it 


it saves the manufacturer and owners 
‘of motors thousands of dollars yearly. 
Materially reduces wear upkeep and 


operating expense. 
operators and on 
cars. 


Used by large fleet 
many government 


Automotive manufacturers and job- 

bers are invited to visit our Booth, 
D-160, at the National Automobile 

Show and get the TRUE FACTS. 


em vemce 


a ee ee eee ole 


J. C. CAMPBELL 


351 Verona Avenue 


broad use and there was no such 
thing as surplus in the used truck 
departments of the various opera- 
tors. In fact one of the leading 
truck branches closed its fiscal year 
without a used truck on its books. 

Some of the newer names appear- | 
ing in the commercial field during 
the last two years met with indif- 
success here, probably. be- 


|cause of the lack of experience in 


points for at least three years back | 


being reached. However, 
managers and dealers reported a 
growing list of prospective pur- 
chasers as the year wore to a close. 

But actual buying was almost 
unanimously deferred on the pre- 
text that budgets for 1930 had been 
'completely expended and that or- 
ders would be placed soon after 


3 Rev- |funds for the new year’s operations | 
: “| were available. In this factor local 


truck representatives placed a great 
deal of hope for the future months, 
land indeed, trucks now in service 
indicate that there must of neces- 
sity soon appear on enormous re- 


wages, and thereby giving them the|ice and parts home at 441 West |Placement demand in the hauling 


utmost in service and efficiency. In 


Adams St, 


field. Antiquated machines are in 


truck | 


| 
} 
| 
| 
| 





the truck business of those to whom 
the contracts were given, although, 
of course, other factors entered into 
their failure to’ achieve success. 
Among these were the Fargo and | 
the Dover (Jater the Essex), which, 
so far as the Indianapolis market 
is concerned, have practically disap- 
peared from salesroom floors. The 
Studebaker line, however, proved to 
be an exception, as both the finer 
line of Studebaker light delivery 
cars, brought out in 1929, and the 
Studebaker truck, announced in mid- 


1930, met with rather favorable ac- | 


ceptance. 


Dealer and distributor stocks of 


trucks, as was the case in the pas- | 


senger car field, were held to a 


| allowed 


Newark, N.'J. 


minimum throughout the year; 
showrooms, while usually offering a 
|representative display, never being 
to become overcrowded. 
| Distributors followed the policy of 
factories in keeping strictly within 
orders and stocks at the end of the 
year were at a very low point. 

Truek dealers, like all others, gave 
more attention to service in 1930 
jthan in years past, although this 
|branch of their operations was al- 
ways closer to their business than 
apparently was that of passenger 
car men. 


| B. B. OWEN RETIRES 
FROM DEALER FIELD 
Dallas, Tex., Jan. 3B. B. Owen 
has withdrawn from the dealer 
field, according to an announce- 
|/ment made at his offices this week, 
| although a part of his business will 
be continued into the new year. 
His services as president of the 
| Dallas Automotive Trades Associa- 
tion will be continued until January 
| 31 by request of the board of direc- 
tors. He will then be succeeded by 
H. B. Ransom, general manager of 
ithe Nash Texas Company, 
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Pierce-Arrow Presents Its Picture 
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Pierce- 


Arrow 


THE PIERCE-ARROW’S new 132 horse power straight eight power plant and free wheeling transmission, 
featuring exclusively the cold air intake and carburetor suction silencer, and thermostatically controlled 


heat regulator on the intake manifold 


PROGRAM FOR CONVENTION 


3.—Eddie Edenburn, 
of the Michigan 
Association 
of 


Detroit, Jan 
general manager 
Automotive Trade 
been busying himself 
arranging the program for 
eleventh annual convention of 
that organization, to be held 
at the Book Cadillac, January 
21, during show week here. 
Eight addresses have been arranged 
for the educational program. 

At the morning session there will 
be talks by Maurice W. Fox of this 
city, who recently retired after four- 
teen years as a Ford dealer; H. E. | 


has 
late 
the 


of State; Herbert Buckman, man- 
age of the Cleveland Automobile | 
Dealers’ Association, and Leon J.| 
Bannigan, editor of Motor World| 
Wholesale. 

In the afternoon talks 
made by H. W. Peters, 
vice-president in charge 
Milan V. Ayres, analyst 
National Association of 
Companies; James Dalton, indus- 
trial editor of Motor, and C. A.| 
Vane, general manager of the Na- | 
tional Automobile Dealers’ Associa- | 
tion. 

At the banquet in the evening 
Judge Alfred J. Murphy of the 
Circuit Court will be toastmaster, | 
with Gov. Wilbur Brucker, Sec- 


will be} 
Packard 
of sales; 
for the 
Finance 


the card. 


TIRE FIRM CHARTERED 
Buffalo, N. Y., Jan. 3.—E. 
Tires, Inc., has been 


Root 
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| Chicago Used Car Stocks 


instances the local 


| of December 1, however, 





Down 35%; 


Chicoga, Jan. 3.—So far as both 
new and used car 
concerned, Chicago distributors and 
dealers are entering 1931 in excellent 
condition. Exact figures are im- 
possible to obtain, because in many 
dealers decline 
to give out the number of cars on 
hand. A representative average as 
has been 
obtained and shows a decline of 50 


| per cent. in the inventory of new 


automobiles, with a 35 per cent. de- 
crease in used cars, as compared 
with the same date in 1929. 

Taking both distributors and deal- 
ers into consideration, the average 
number of new cars on hand was 
eight, as against sixteen on the 
corresponding date in 1929. Deal- 
ers alone accounted for four auto- 
mobiles each. 

In the matter of used cars, the 
average per distributor, including 
also dealers, was fourteen units on 
December 1, 1930, as against twenty- 
two on December 1, 1929. One dis- 
tributor made the observation that 
the price of used cars in his stock 
at present averages $450, as com- 
pared with $1,400 when new. A 
check-up among other distributors 
and dealers reveals that this pro- 
portion between present and new 
list prices of used cars in stock ob- 
tains generally throughout the local 
trade. In other words, they are now 
selling at less than one-third of 
their original cost. 

Although local distributors and 
dealers have experienced a falling 
off in sales as against the preceding 


| year, and although some have felt 


this decline keenly, they express 
themselves as well pleased with their 


| inventory situation. 


With practically no exceptions, dis- 
tributors and dealers had fewer new 
cars on hand than the year before. 
Those who represent manufacturers 
already on the market with new 
models naturally had a larger num- 


| ber of new cars on hand than those 


not in that class. The others were 
extremely active through special 
sales drives and price reductions to 
aid them in some instances in dis- 
posing of their 1930 models, so that 


no problem of being overloaded with 


MICHIGAN A.T.A. ARRANGES | Vision of the Michigan Department | ald and Mayor Frank Murphy on 


chartered to | 


operate a wholesale and retail tire | 


and accessory business in this city. 
Principals of the new concern are 
Earl and E. A. Root, Eggertsville, 
N. Y., and Claude L. Newman, 
Buffalo. 


BUYS ENTIRE CONTROL 
Buffalo, Jan. 3.—Matthew Eng- 
lish has purchased complete control 
of the South Park Auto Electric 
Company of 625 South Park Ave. 
His former partner, Albert Green, ts 
retiring from operation of the busi- 


McConnell, chief of the title di-|retary of State Frank D. Fitzger-/| ness. 


| 
| 
| 
| 
| 
| 
| 
} 


KICK SHACKLE, mounted on the front end of the left front 


inventories are | 


New Cars 50% 


merchandise difficult to sell 
fronted the Chicago trade. 

In the matter of used cars it is 
stated that three on the average 
had to be sold in completing the sale 
of one new car. This average has 
prevailed locally for several years 
and continued to hold true in 1930. 

Nor are the dealers distressed over 
prospects for disposing of their used _ 
cars on hand over the winter. In 
th first place they are not faced with 
abnormal inventories, but, on the 
other hand, as has been pointed out 
in figures quoted, their stocks were 
sharply less on the average than in 
1929. As for other hopeful winter 
signs in used car sales, dealers point 
out that junking plans place the 
used cars offered by representative 
merchants in a better light than 
ever before with the buying public. 

With many cars going out of exist- 
“nce via the junking route, and many 
buyers coming into the market for 
used automobiles where otherwise 
and in more prosperous times they 
would consider only new cars, senti- 
ment here is that the outlook for 
used cars will improve 


con- 


STEADY PRODUCTION TO BE 
MAINTAINED BY ERIE FORGE 
Erie, Pa., Jan. 3.— Production 

schedules at the plant of the Erie 
Forge and Steel Company will be 
steadily maintained throughout the 
first quarter of the current year, ac- 
cording to an announcement by R. 
F. Devine, Jr., an executive officer 
of the concern. Several large equip- 
ment orders have been received 
within the past five weeks, destined 
to keep the plant busy into the 
spring months. 


ELECTRICAL TRUCK AND 
TRACTOR SHIPMENTS DOWN 
Washington, Jan. 3.—Shipments 

of electrical industrial trucks and 

tractors in November, as reported to 


the Census Bureau by the ten lead- 
ing manufacturers in the industry, 
consisted of 45 vehicles, as com- 
pared with 93 in October; 118 in 
\November, 1929, and 132 in Novem- 
| ber, 1928, the Department of Com- 
merce announced today. 


coring 


Tater oe 





Off; Used Trucks Hold Own 


INCOLN, NEB., Jan. 3.—New 


trucks did not move as well in| 


Nebraska last year as they did in 
1929, according to truck dealers, but 
the sale of used trucks was approxi- 


mately the same in 1930 as for the | 
New truck sales 


preceding year. 


were spotiy, however, and some 


dealers surpassed their 1929 sales) 
records, with the majority of sales | 


being in the one to two ton class. 
Dealer and distributor new and 

used truck 

cleaned up in December in Lincoln 


and dealers are looking for improve- | 


ment in the truck field in 1931. 
Nebraska is paving and graveling its | 
roads on a larger scale each year, | 
and in addition to good prospects for | 
sales in 1931 to construction com- | 
panies specializing in road building, 
there is a natural tendency for 
farmers and truck line operators to 
operate more trucks as aids to mar- 
keting as the hard surfaced road 
system is expanded. 





Truck sales in Nebraska over a| 


five-year period should show a re- 
markable advance, most dealers 
agree. Trailers and semi-trailers 
made a big advance in the state in 
1930 and sales for these units are 
almost certain to increase by leaps 
and bounds in 1931, as they did in 
1930 over 1929. 

International Harvester did a fair 
truck business in Nebraska during 


1930, with the bulk of sales being | 


made from the Lincoln and Omaha 
branches. Mr. Wright, who has 
charge of trucks for the Lincoln 
branch, reports an_ exceptionally 


good last quarter in 1930, although) 


some of the other branches in the 
state did not do so well during the 
same period. The majority of In- 
ternational sales were 
two-ton class. International dump 


jobs were exceptionally good sellers, | 


reflecting the growth of the road- 
building business in the state. 
used car stock at the Lincoln branch 
was lower than usual in December. 

International is pursuing a pro- 
gram of expansion in Nebraska 
which is justified by the large sale 
of its trucks in the state. A new 
plant was built in Grand Island and 
work was started on another huge 
plant in Lincoln in 1930, while addi- 
tions were made to several other 
International plants in the state 
during the year. 

DuTeau Chevrolet Company, of 
Lincoln, did not sell as many trucks 
in 1930 as during 
year, but sales picked up in fair 
shape at the end of the year, when 
the new long-wheelbase Chevrolet 
was introduced. This company had 
only three new trucks and fourteen 
used trucks in stock early in De- 


cember, this being a lower inventory | 


than usual. Al Du Teau, proprietor 
of the firm, has the utmost faith in 
the truck sales business in Nebraska, 
and he predicts a steady increase of 
Chevrolet commercial car _ sales 
here each year for the next five 
years. 

Nebraska Auto Exchange, 1724 O 


St., Chrysler dealer, put in a truck | 


sales’ department in the fall of 
1930, when the firm took over the 
Lincoln territory dealership for 
GMC. Ralph Grassmeuck, who 
formerly had the same dealership, 
taking it over from the Nebraska 
Buick Company when the latter sold 
out to the Buick Motor Company 
in the spring of 1930, is now in 
charge of the Nebraska Auto Ex- 
change’s truck department. Mr. 
Sandlovitch, proprietor of the firm, 
says that truck sales held up fairly 
well this fall, but he expects more 
life in the truck field next spring. 

Another Lincoln automobile firm 
to take on a line of trucks in 1930 
was the DeBrown Auto Sales Com- 
pany, Studebaker distributor for 
the state, with stores in Omaha and 
Lincoln. The DeBrown Company 
did not get in on the truck business 
until the, last quarter when the 
Studebaker company introduced 
its new line of commercial vehicles. 
Frank DeBrown believes’ that 
Studebaker truck sales will make up 
a large part of his company’s busi- 
ness next year. 

Both of Lincoln’s Ford dealers, 
O’Shea Motor Company and Rogers 
Motor Company, experienced fair 
truck sales in 1930. Used truck 
stocks at the end of the year were 
considerably below normal, while 


inventories were well) 
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les 


new truck stocks were almost up to} 
1929. 
new and four used trucks in stock 
early in December, while the Rogers 
company’s stocks were about the 
same. 


The O'Shea company had ‘six | 


Introduction of the new Model 
AA Ford trucks served as a spur to 
truck sales in 1930. Farm sales did 
not materialize in 1930 as the Ford 

but 
firms 
of 


dealers expected for trucks, 
|construction and_ business 
bought their normal number 
Ford trucks. 

Guy Johnson, of Johnson & 
Strom, Dodge truck distributor for 
Lincoln and eight neighboring coun- 
ties, predicts a noticeable increase 
in trucks sales next spring. While 
trucks moved rather slowly in 1930, 


| used for distribution through Hud- 
son county and other sections of 
| Jersey City. 

| Another feature is a daily service 
|to all points in New Jersey, New 
York and Long Island, within a 
radius of fifty miles of Times 
Square. Cigarettes, silks and other 
| high-value commodities are han- 
}dled in armored trucks, on which 
the driver is protected by means of 
|}cabs constructed of bullet-proof 


Truck Fleet Operator 
Uses “House Accounts” 
To Increase Business 


Specializing in “house accounts” 
—that is, contracting over long pe- 
riods with merchants, manufactur- 
ers, warehouses and railroad and 
steamship companies to handle the 
distribution of their merchandise— | St€e! and glass. 
has been a factor in the success of | The Motor Haulage Company, 
the Motor Haulage Company, Inc.,|Inc., organization has gathered in 
of Brooklyn. N. Y., and Jersey City, | its personnel men with both traffic 
N. J. }and railroad experience—men who 

Established are thoroughly familiar with ship- 





in 1914 with a few 


trucks, the concern today is operat- | ping and distribution problems, and 


ing more than 250 vehicles in this ' are able to give their contract cus- 


' 
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type of service, of which fifty are} tomers the benefits of their come 


bined experience in solving any in- 
dividual problem. 

At present the main office of the 
Motor Haulage Company, Inc., is lo- 
cated in Brooklyn, N. Y. At this lo- 
cation it also has a well-equipped 
| repair shop for the overhauling and 
| maintenance of its large fleet. 

SIX PENN-JERSEY BUS 
LINES TO P. S. INTERSTATE 
Trenton, N. J., Jan. 3.—Acquiring 
| practical control of the bus business 
| in south Jersey, the Public Service 

Interstate Transportation Company 

has been given permission by the 

Board of Public Utility Commis- 
| sioners to take over six routes now 
owned by the Penn-Jersey Rapid 
| Transit Company. 


under the}! 


The | 


the preceding | 


there were enough good months to 70 
give the company a profit on the ; ’ 
Dodge commercial car line for the ) 
year. Stocks were somewhat lower a | 
‘at the end of 1930 than they were j 

at the same time in 1929, with five H 
new and seven used trucks on hand Pr 
in December just past. jj 

L. P. Larson, manager of the a 
truck sales department of the Star 
Van and Storage Company, which 
holds the Diamond-T dealership for 
Lincoln and vicinity, said that sales 
in 1930 were considerably below 1929, 
with a marked falling off in the last 
quarter. The Diamond-T has al- 
ways been a popular truck in 
Nebraska, however, and Mr. Larson 
looks for a gradual picking up in 
sales starting early next spring. His 
company has paid more attention to 
the service end of the business dur- 
ing the year just past, than in 1929. 

Sales conditions for the F. W. D. 
line of trucks in Nebraska were 
about the same as for the Dia- | 
mond-T, according to Fred Putney, | 
manager of the Globe Delivery | 
Company, F. W. D. dealer for Lin- 
coln. 

Nebraska's two truck manufactur- 
ers, the Douglas Truck Manufactur- 
|ing Company at Omaha, and the 
Woods Motor Truck division of the 
Arrow Aircraft and Motors Corpora- 
tion at Lincoln, both report fair 
profits for 1930, while production 
has been about the same as for 1929. 
A tendency to foster home in- 
dustry, and thus relieve the local 
unemployment problem, helped to| 
hold up production of the Douglas | 
| and Woods companies, which make 
most of their sales in Nebraska, al- | 
though the Woods company has | 
| worked up a fair market for its | 
trucks with several state govern- 
ments and around the Kansas City | 
| district. | 

The Woods company made its 
initial appearance in the trailer 
|manufacturing business in 1930. 
| Standard production has been set 
| on two and four-wheel light trailers, 





|and ten-ton semi-trailers, while in 
1931 the company will also produce 
| semi-trailers for Ford. Chevrolet, 
International and other light trucks. 





‘PUBLIC SERVICE TO OPEN | 
| NEW PHILA. BUS TERMINAL 


Newark, N. J., Jan. 3.—A new Pub- 
\jic Service Interstate bus terminal 
j; will be opened in Philadelphia 
shortly after the first of the year, 
according to an official announce- 
ment here today. The new termina] 
will be located on the first floor of 
the new Market Street National 
Bank Building, Market and Juniper 
Streets. 

A feature of the new terminal will 
be the combination ticket and in- 
formation bureau where informa- 
tion and tickets can be secured for 
transcontinental buses and national 
airways operating from Central Air- 
port, Camden. Direct bus service to 
and from the airport will be con- 
tinued. 

The present Jersey bus terminal, 
Thirteenth and Arch Streets, will be 
continued for a few months. 





NEW COACH ROUTE 
Vancouver, B. C., Jan. 3.—Dur- 
ban Brothers have just established a 
new motor coach route between 
Bridge River and Pioneer Mine. A 
specially designed coach adapted to 
the mountainous conditions of this 
route has already been delivered to 
tke firm by the Hayes Manufactur- 
ing Company, builders of complete 

motor coaches, at Vancouver, 


ts GOOD business 
to dependon FEDERAL 


For twenty years automotive dealers have found it good 


Dy — lf! 


business to depend on Federal. 


Federal has a good name—a name respected every where. 
Federal has earned this name by consistently building good 
trucks since the days when the truck first started to replace 
— ma — a— a 


horse-drawn wagons. 


Federal today builds a complete line of sturdy, dependable 
trucks. There is a quality Federal in every price range and 


for every business, agricultural and industrial need. a 


Federal offers the automotive dealer Worm and Bevel drive— 
four and six wheel models—l to 8 ton capacities—priced 
from $830 up. Or, in other words, unlimited sales oppor- 
tunities in every field. And Federal co-operates fully with 
its dealers by means of advertising and sales assistance con- 
“a a” a 


a aA 


centrated for him locally. 


Federal believes that the new year will show splendid truck 
sales. Because of rigid economies during 1930, the last bit of 
mileage in thousands of trucks has been used up. Replace- 
ments must be made. And Federal is prepared to make 1931 
a a” 


oan Cie 


a banner year for Federal dealers. 


We commend the Federal franchise both to the commercial 
car dealer who seeks to build a better truck business in 1931 
and also to the passenger car dealer who would stabilize his 
business and expand his sales possibilities by selling a line of 
7) aA a a 


On _ we 


commercial cars, 


Visit us at our exhibit at the National Automobile Show this 
weck. Let us explain there, or at Federal headquarters 
at the Commodore Hotel, why you will find it good business 
If you do not visit New York, write 
— ” 


to depend on Federal. 
us and we will place complete details before you. 


TRUCK COMPANY 


DETROIT, MICHIGAN 


FEDERAL 


FEDERAL 


MOTOR 


5786 AVENUE 


TRUCKS CABS 4xo BODIES 
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1930 MARKED BY 


IMPORTANT 


PROGRESS IN ENGINEERING 


By J. RUSSELL WALSH 


New York, Jan. 3.—Now 
show draws aside the curtain 


that the New York automobile 
and discloses the cars for the 


coming season, we may look back in retrospect upon 1930 as 
a year of real accomplishment in the development of the 


automobile. 
automobile. 

Advances have been made in every 
field which contributes its portion 
to the complete vehicle. While 
many improvements are represented 
by details and refinements which 
escape the eye, there have been 
major changes which have captured 
the interest of a vast number of the 
population of the whole country. 

Outstanding among these are the 
production “free wheel” transmis- 
sion, which was introduced in this 
country by Studebaker; the sixteen- 
cylinder Cadillac, followed by the} 
Marmon 16, which features an alu-| 
minum engine with case-hardened | 
steel cylinder sleeves and develops 
200 b. h. p. At the other extreme, | 
there has been the production of 
the Austin “Bantam,” a complete | 
car in miniature, which started a 
trend to be followed by other makes| 
in this class. The Cord has com-| 
pleted the year as the only front-| 
drive car in production. 

Other developments during 


trends which have been noted 
the past few years. They include a 
general increase in horse power, the 
adoption of more eight-cylinder en- 
gines, longer wheel bases, wider 
treads, improved transmissions, im- 
proved steering, more double-drop 
frames, lower and roomier bodies, 
better springing, better roadability 
and improved riding comfort. 

A survey of the field of motor cars 
now manufactured in this country 
makes it at once apparent that 
there are no more “cheap” cars. 
There are “low-priced” cars but the 
improvements in materials and pro- 
duction methods, the refinements in 
design of the engine and the me- 
chanical units making up the drive, 
in the chassis frame, springs and 
axles, body construction, interior 
trim, interior and exterior hardware 
and accessories, and the continued 
development of lacquer finishes, all 
of which combined make the motor 
car attest that the present day car 
in the low-priced field represents 
exceptional value when compared 


with those selling in a higher price | 


class only a few years ago. 

With the many improvements and 
refinements which have been noted 
in the low priced field, it naturally 
follows that no details which con- 
tribute to the convenience and com- 
fort of the owner of cars in the 
higher price ranges have been over- 
looked. This is the more remark- 
able, since many of these items 
which were formerly considered as 
extras are now included as part of 
the complete car and prices have 
been continuously reduced while in- 
creased values have been built into 
the vehicle. 

Blackhawk, Erskine, Locomobile, 
Marquette, Roosevelt, Stearns and 
Whippet have been removed from 
the rolls of cars manufactured. 
Austin, Mathis and De Vaux are 
mew ones which have been added. 

Alloys of steel with chromium, 
nickel, molybdenum, manganese and 
other alloys, all of which have been 
used in various combinations in the 
past, have been subjected to further 
development and heat treatment 
and more extended use. Even the 
Jowest priced cars, for the most 
part, use these alloys which were 
formerly associated with those in 
the highest price class. This use is 
continually being extended. Stain- 
less steels are widely used in 
straight chromium and chrome- 
nickel combinations. The former 
are exceedingly difficult to ma- 
chine and cannot be welded, but 
they are suitable for flat surfaces. 
The latter are susceptible of draw- 
ing, welding, machining and polish- 
ing at reasonable cost. These cor- 
rosion resistant steels are valuable 


the | 
year have been a continuation of | 


in|. ye > 
|}in 1930 may fittingly be mentioned | 


| unit 


Advances have been made in every field which 


for the bright metal parts of an 
automoWile which are not subjected 
to wear or are weakened by rust. 
Chrome-nickel steels are being used 
for hub caps, radiator caps, gasoline 
tank caps, radiator shells, head 
lamps, side lamps, tail lamps, wind- 
shield channels, moldings, fittings, 
instrument panels, body bolts, etc. 
Further developments and new cars 
can be expected for these metals. 
New alloys of aluminum have 
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truck engineers deserves prominent 
mention. During the past year the 
balloon tire reached a stage of final 
acceptance by the truck operators, 
and I believe practically all agree 
that this type of tire design is best 
for high speed work. It is doubtful 
whether truck builders as a group 
yet. realize fully all the advantages 
that have come through the use of 
the pneumatic and finally the bal- 
loon type of tire. 

Much progress has been made 
toward lightening the dead weight 
which is carried. This includes the 
chassis itself and the body. Alumi- 
num alloys have been put to more 
extensive use and we now find many 
of the largest fleets in the country 
equipping with aluminum bodies. 
The two chief drawbacks to even 
further use of this material by truck 
builders are the lack of suitable 
shapes and the prohibitive price of 
aluminum alloys. 

Summing up the year’s work, it 
seems to me that it has been chiefly 
along the line of intensive perfecting 
of existing designs rather than the 
introduction of many radical ideas. 
I am quite sure users will agree that 
a year spent working in this direc- 
tion was profitable from their view- 
point. 


IMPROVED APPEARANCE,’ EncINEERING TRENDS 


GREATER VALUE IN 
1930 TRUCKS 


By C. A. PEIRCE 
Vice-President Diamond T Motor 
Car Company 
A number of interesting trends 
|in a resume of motor truck develop- 
| ment, particularly since they have 
|} established themselves as guides for 
| 1931. In a general way, I would 
| first point out that motor truck 
|manufacturers have contributed 
|mauch toward the cause of better 
and cheaper transportation. On ac- 
'count of the narrowing of margins 
|of profit the truck user today as a 
consequence buys more truck for a 
dollar than ever before in the his- 

tory of the industry. 

In analyzing this greater value 
which the user is receiving today, 
ithe improved appearance presented 
| by most trucks on the road may be 
| mentioned first, even though it may 
|not be of prime importance, for 
most owners now agree that attrac- 
| tive appearance has a definite ad- 
vertising value. In addition, the 
{motor truck of streamline effect 
with low center of gravity is a safer 
vehicle than its proceécessors. 

The six-wheel truck has made 
great strides during the past year. 
As larger numbers of this type of 
have been built, minor and 
major defects in the first designs 
have been eliminated. More users 
have had the opportunity to realize 
the peculiar advantages of this type 
of construction. 


| 





Because of the demand for great- 
er speeds and heavier loads—a di- 
rect result of road improvements— 
it has been found necessary to in- 
crease constantly the engine power 
in motor trucks. Engines have been 
made both larger and better, with 
improved lubricating system, better 
cooling systems and better knowl- 
edge of heat relations introduced. 
Progress along this line has been 
made during the past year. 

More use is also being made of 
improvements in truck transmis- 
sions which have been found suc- 
cess{ul in the passenger car field, 
such as easier shifting, quieter gears 
and more speeds available for giv- 
ing the truck the proper ability on 
all grades and at various rates of 
travel. Brakes also have been im- 
proved. Better drums and lining, 
larger boosters, more air brake ap- 
plications indicate that this branch 
of truck design is keeping pace 
with the higher road speeds. 

Digressing for a moment, it is well 
to give credit to users of trucks on 
the Pacific Coast, because, favored 
by roads which have been made 
wide, long and straight, they are 
constantly showing the truck build- 
ers what can be done with com- 
mercial motor vehicles today. In 
this sense, they are contributing 
much towards development. 

The part played by tire manufac- 
turers in collaboration with motor 
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By HARRY T. WOOLSON 
Chief Engineer 


| Chrysler Corporation, Detroit, Mich. | 


In any review of development and | 
tendencies in automobile design, we | 
are inclined first to stand beside the | 
curb on a main thoroughfare of any | 
one of our populous cities and ob- | 


serve the scream of traffic for out- | 


standing changes which may make 
themselves evident in the appear- 
ance of passing cars. 


As we watch we note there seems | 


to be a pronounced style change in 
many cases, or an endeavor to in- 
corporate eye appeal into standard 
designs, such as was found only in 
former years in custom built ve- 
hicles. Such a casual survey leads 
to the thought that in the various 
automobile engineering departments 
many artists and designers have 
been energetically working during 
the past year on body lines, bead 
treatments, fender shapes, radiator 
designs and many other little refine- 
ments, all tending toward vehicles 
having a harmonious assembly. 
Further observation shows 43) 
marked trend toward lower chassis, 
quite evident when a car stops at 


ING TREND AS SEEN BY 





the curb for a passenger, who finds 
it unnecessary to climb up, but con- 
veniently slides into the seat. It 
will be noted that this lowering has 
been accomplished at no sacrifice of 
body headroom or chassis road 
clearance. 

A tendency is noted toward wid- 





ening of treads, which permits of 
wider bodies and shorter turning 
radii. Lowness and width of tread 
are material aids toward greater 
stability and safety. 

While considering this all-impor- 
tant question of safety, we note the 
more extended use of metal bodies, 
found to be proof against collapse 
in case of accident. 

We note a continuance of the de- 
velopment toward better perform- 
ance. Power-weight-ratio on new 
designs is found to be still more 
favorable, that is, the car weight 
per horse power is becoming less. 
This is being accomplished in vari- 
ous ways; by the use of larger mo- 
tors, higher compression made pos- 
sible by the improvement in com- 
bustion chamber design, improve- 
ment in volumetric efficiency by 
careful designing of manifold ports, 
valves and timing. Top speed per- 
formance also has been stepped up, 
being made possible because of the 
more powerful and efficient motors, 
and the use of four-speed trans- 
missions, permitting axle ratios to 
be chosen which slow down the mo- 
tor, thus making available greater 
power at maximum car speeds. 

The handling of cars has been im- 
proved greatly. Steering has been 
improved by the use of anti-friction 
types of gears of high efficiency and 
geared to provide ease of parking. 
The bugbear of shifting has been 
given much attention, resulting in 
the use of various types of trans- 
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mission, providing ease in shifting 
at high speeds. 

Engineers have given an unusual 
amount of attention to smoothing 
and quieting cars. The use of rub- 
ber for engine mountings has be- 
come almost universal, Continuous 
development of rubber mountings 
has led to the discovery of funda- 
mentals in connection with the 
mounting of motors, in the possi- 
bility of mounting them so as to 
eliminiate low-speed torque reac- 
tions, as well as preventing. high- 
speed vibrations from making them- 
selves felt in the car; this being 
done without an excessive amount 
of motor movement. 

Rubber also is being successfully 
employed in connection with engine 
dampeners to quite a large extent. 
Counterbalancing of crankshafts is 
more widespread. The silencing of 
carburetor intakes has been applied 
to many engines; in fact, no stone 
is being left unturned in the en- 
deavor to soften and smooth out the 
various chassis units so that they 
will function without disturbing the 
occupants of the car in any way. 

In addition to all of the above 
items, the question of insulating the 
dash and floor boards, in order to 
protect the occupants from the last 


| residual noise, has been given Con- 


siderable thought. High motor 
speeds have been recognized as con- 
tributing considerably to noise at 
high car speeds, and there is, there- 
fore, a tendency toward the use of 


|higher rear axle ratios, tending to- 


ward gas and oil economy, engine 
life and smoothness. This has been 


N 


| 


. . : | 
accomplished in many cases without | 
the sacrifice of low-speed perform- 


ance by the use of four-speed trans- 
missions. 


AUTOMOBILE BODY 
DESIGN TRENDS 


Body style trends in automobiles 
bear a much closer relation to me- 
chanical developments than 
casual observer might suspect, H. J 
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long period of use. Bodies are care- 
fully insulated against outside noise 
—as well as against draughts. Ev- 
ery point of contact between metal 
and wood is deadened with a si- 
lencing material. And the points at 
which experience has shown that 
rattles tend to develop are so cone 
structed as to be readily accessible 
for servicing. Braces can be tighte 
ened or replaced with a minimum 
of expense. 

“The entire Fisher body is con- 
structed to provide strength plus 
flexibility, and so achieve greater 
safety in the face of today’s faster 
speeds. It incorporates the most ree 
cent findings of the corps of Fisher 
research engineers who are con- 
stantly at work developing new ma- 
terials and new methods of appli- 
cation. 

“The insulation of bodies with 
jute, fleece, or other impervious 
materials is made necessary, in 
part at least, by modern high speed 
driving. Take any of the new 1931 
cars with body by Fisher, drive it 
as fast as you will, and the body 
presents the same tight, draught- 
proof characteristics as the well- 
built modern home. 

“We feel—and a careful examina- 
tion of the show models will bear 
me out—that body development has 
kept pace fully not only with mee 
chanical progress but with the dee 
mands of the public for greater 
beauty, comfort and style.” 


INGERSOLL COMMENTS 
ON 1930 TRUCK 
DEVELOPMENTS 


By G. B. INGERSOLL 
Chief Engineer 
Motor Truck Company, 
Detroit, Mich. 

The year 1930 has necessarily pro- 
vided the stimulus for enabling moe 


Federal 


the | tor truck engineers to produce de- 


signs that represent more motor 


C. Henderson, manager of sales and truck value per dollar than ever 


advertising of the Fisher Body Cor- 
poration, pointed out in summariz- 
ing the main tendencies to be noted 
in the body offerings for 1931, as ex- 
emplified at the shows. As a mat- 
ter of fact, Mr. 
plained, the great majority of body 
changes, apart from mere refinc- 
ments of existing characteristics, 
can be traced more or less directly 
to improvements on the mechanical 
side. 

“Comparison between the 1931 
cars and their immediate predeces- 
sors may show no very striking 
points of departure,” said Mr. Hen- 
derson. “But if the new cars are 
compared with those of two or three 


years ago, a considerable difference | 


will be seen. 

“It will be noticed, for instance, 
that the tendency toward more 
cylinders has had a marked effect 
upon body design. First, and most 
obvious, is the greater length of 
hood, necessary to accommodate 
longer power plants. This develop- 
ment has brought about the modifi- 
cation of body lines to make the 
body and hood a harmonious unit. 

“The higher speeds of today have 
stimulated the development of motor 
car bodies affording an impression 
of fleetness, This tendency has been 
in operation from the very dawn of 
the industry. There has been con- 
stant progress away from the angu- 
lar and ugly toward the sleek, 
smooth, graceful lines to which we 
are accustomed today. Some ex- 
treme examples of streamlining will 
be noted at the shows. The majority 
of builders, however, are content to 
stay within the bounds established 
by present-day preference. 

“The new cars will be found to 
embody a high degree of visibility 
from the driver’s seat, and this 
again comes back to necessity im- 
posed by the higher speeds of to- 
day. Non-glare windshields, with 
narrow corner posts assuring a full 
view ahead and to the sides, will be 
found on the best designed cars.” 

Mr. Henderson feels that even the 
mechanical quietness of modern 
motor cars is reflected in the mod- 
ern motor car bodies. “It ie cer- 
tain,” he said, “that Fisher is tak- 
ing expensive measures to assure 
absolute silence, not only when the 
car is new but after it has had a 


Henderson ex-| 


| 


| 
j 





before. Lighter capacity trucks 
have found the spotlight as never 
before because of their lower origi- 
nal cost. This general acceptance 
of lower-priced units for a greatly 
enlarged field of service has forced 
truck engineers to reconstruct their 
designs so that they would stand up 
in such severe service. Therefore, 
one of the outstanding trends in the 
motor truck industry during 1930 
has been to produce smaller trucks 


| for carrying greater loads, and this 
|} with no decrease 


in the lasting 
qualities of the units. This trend 
has prepared the way for a wider 
application during 1930 of the six- 
wheel vehicle, and this type of vee 
hicle will be in much greater evi- 
dence from now on. 

With this extension of use for the 
popular sizes of trucks, the need of 
a more reasonable method of truck 
rating is more necessary than ever 
to properly classify four and six- 
wheel units for this ever increasing 
severity of service. This method of 
rating, if it is going to be reason- 
able, must take into consideration 
in general the ability of the truck 
to stand up under the additjonal 
loads imposed thereon. This rea- 
sonable method could be achieved 
by making the maximum gross al- 
lowable rating of a truck the prod- 
uct of the weight of the chassis, 
fully equipped, and a constant for 
the various types of vehicles. These 
constants could be approximately 
two and a half for four-wheel ve- 
hicles and three for six-wheel ve- 
hicles. By this method of rating the 
maximum gross allowable load of @ 
four-wheel chassis, weighing 5,000 
pounds, would be 12,500 pounds, 
Likewise the maximum gross allow- 
able load of a six-wheel chassis, 
weighing 10,000 pounds, would be 
30,000 pounds. Of course the con- 
stants and results would have to be 
determined in view of existing legis- 
lation. 

Therefore, one of the outstanding 
trends in the motor truck industry 
for the year 1930 has been the em- 
phasis upon the use of smaller and 
better trucks for service heretofore 
allotted to much heavier units, the 
satisfactory reception of six-wheel 
units and the development of con- 
ditions of service absolutely de- 
manding a uniform, fair and reliable 
method of truck rating. 
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AND EQUIPMENT 


PLANTS EXPECT SPRING GAIN 


EWARK, N. J., Jan. 3—While automotive parts, acces-| Ports 


sories and equipment plants in New Jersey are operat- 


ing on reduced schedules due to business depression, the in- 


| Roller Bearing Company of Amer-| plant operations were but 40 per 


ica, Trenton, although its plant 
operated at but 75 per cent. of ca- 
pacity. John J. Berliss, general 
Manager, predicts that there should 
be a general pick-up in business 
“immediately.” 

The Plainfield Manufacturing 
Company of South Plainfield re- 
that business was 20 per cent. 
less than in 1929 and that plant 
operations were but 45 per cent. of 
capacity. Busness with this con- 


terest exhibited by manufacturers toward their employees | cern is expected to pick up in Janu- 


is one of the most encouraging 


vey conducted for the Automotive Daily News. 


developments shown in a oe 


Only a small percentage of the®— — ; a =| 


plants reporting say business was as | 
good as in 1929, while a few reported | 
“petter than 1929.” As a whole bus- | 


iness appears to be from 10 per cent. 
to 50 per cent. behind 1929 and oper- 
ations have been curtailed on about 
the same average. 

Indications are that business will 
show a decided recovery early in the 
spring. 

William H. Mantz, genera] man- 
ager of the Atlas Foundry Company, 
Irvington, reports that business dur- 
ing 1930 has been about 55 per cent. 
of the business in 1929. “We are not 
operating at capacity, he says, and 
so far this year have been operating 
at a 50 per cent. capacity. At pres- 
ent it looks just a bit brighter for | 
a pick-up than it has since spring, 
and we fee] rather optimistic in that 
there should be at least some im- 
provement from now on.” 

J. A. Graham, president of Motor | 
Improvements, Inc., Newark, reports 
that the concern is about to con- 
clude a very satisfactory year, “when | 
we take into consideration the con- 
ditions that have prevailed in the 
automobile industry during the year} 
1930.” 

“We were able to make,” Mr. Gra- 
ham continues, “substantial in- 
creases in the sale of our replace- 
ment units through our distributing 
organizations and we have set for 
ourselves an increase of 35 per cent. | 
over the actual sales of 1930, and} 
we hope to be able to carry out this | 
program during 1931. We can rea-| 
sonably expect that in the equip- | 
ment. field there should be a goodly | 
increase in production by the car | 
companies to whom we are supply- | 
ing equipment.” 

C. L. Zabriskie, secretary of the| 
Rogers Products Company, Jersey | 
City, reports business in 1930 about | 
25 per cent. better than in 1929, and | 
the concern is planning additional | 
apparatus and a more aggressive | 
Sales policy in 1931. The plant op- | 
erations were normal until the mid- | 
dle of December, when the schedule | 
Was reduced. 

“Our business is seasonal,” Mr. 
Zabriskie says. “The year has been 
good with us and we expect that 
our business will pick up the first 
of the year and business in general | 
will pick up after the ?rst quarter.” | 

The Durwyllan Company of Pater- 
son has found business better on 
some numbers than a year ago, and 
plans expansion in sales and pro-| 
duction in 1931. The company an- 
ticipates that business will be on a 
normal basis beginning with May. 
While the depression has resulted 
in hardship in many enterprises, the 
Durwyllan Company has improved 
the morale of factory key men and 
craftsmen in all lines, officials say. 

The Paragon Manufacturing Com- | 
pany, Newark, reports a 25 per cent. 
decrease in business during 1930 
as compared with a year ago and a 
similar cut in plant operation. Ad- 
ditional items will be added next 
year, 

The N. P. Nelson Iron Works, Inc., 
Passaic, found business on a par 
with 1929 although it operated only 
at about 75 per cent. capacity. 

Howlett Davis Company, Newark, 
reports business about one-third of 
1929 and operation at only 10 per 
cent. of capacity. Officials of the 
concern predict normal operation 
in 1932. 

The Oil Jack Company of Ampere 
found that the volume of business 
in 1930 was a little better than in 
1929, although “more expensive to 
get.” The concern plans additional 
new lines in 1931. 

J. A. Weidig, vice-president and 
treasurer of the Keraton Company, 
Newark, reports that business was 
30 per cent. below the 1929 volume, 
while plant operations were but 80 
per cent. of capacity. He predicts 
a pick-up in business in the spring. 

The Gyro Brush Company of East 
Orange had an increase in business 
ever 1929 and will increase its. ad- 
vertising schedule in 1931. The cen- 








| per cent. average for the year. 


|was about one-third below 


| 50 per cent. of capacity. 


| Company of Newark 


; business is expected early 


cern predicts that business all along | 
the line will pick up in 1931. 
A decrease of about 30 per cent. |} 


|is reported by the Crescent Metal 


Works, Inc., of Newark. I. Panzer, 
president, says that plant operations 
were only 40 per cent. of capacity. | 

L. E. Carpenter & Co. of Newark | 


| reports business 33 1-3 per cent. less | 


than in 1929, with plant operations 
varying between 60 per cent. and 70 
“We 
do not anticipate any Increase unfil 
the middle part of 1931. The in- 
crease will be gradual and we be- 
lieve total business will be approxi- 
mately 5 per cent. to 15 per cent. 
better than in 1930,” an official de- | 
clares. 

L. H. Wilkins, assistant secretary 
of J. Eavenson & Sons, Inc., reports | 
business in 1930 better than in 1929 | 
with the plant operating at capacity. 

While business in the first half of | 
1930 was better than in the same} 
period of 1929, the Electric Arc Cut- | 
ting and Welding Company of New-| 
ark reports that the last three 


| months was below the 1929 average. 


The concern is planning the addi- 
tion of a new line in 1931 and the| 
erection of another building. 

The Doering Spark Plug Company 
of Newark reports a decrease of 20 
per cent. in volume as compared 
with 1929, while its plant operated 
at about 50 per cent. capacity. In 
discussing the situation an official 
of the concern stated that business 
should pick up “when the economic 
and social status of the country is 
adjusted with the changes created | 
by the mechanical and scientific de- | 
velopments.” | 

Automotives, Inc., Newark, re- | 
ports that business in 1930 was but | 
62 per cent. of the volume of 1929, 
and, for 1931, the concern plans to 
bring out new items, custom seat 
covers and a new brake lining. Op- | 
eration of the plant was consider- 
ably below capacity. A business re- 
covery is expected in May. 

Business with the Laing Machine- 
Auto Repair Company, Plainfield, 
its 1929 
level, while plant operation was but | 
A seasonal 
is expected in 


pick-up in busines~ 
the spring. 

The Breeze Corporation of New- | 
ark reports 1930 business as a “trifle 
better” than in 1929, and is plan- 
ning expansion in 1931. The plant 
has operated at 98 per cent. of ca- 
pacity. 

“Our ability to secure a greater 
volume of business this year as 
compared with 1929 was due to the} 
fact that we have added on two new 
lines,” an official declares. “Our | 
standard line of business has fallen 
off considerably and had business | 


| conditions been favorable, we should 


have doubled our 1929 business, so in 
view of this fact I would say that} 
1929 business was fully 100 per cent. | 
better than on the same line in 
1930.” 

The Dilwood Manufacturing 
reports that | 


business in 1930 was considerably | 


| below that of 1929 and that plant 


operation was also less. The con-| 
cern predicts that business should | 
pick up in March. 

Business was off 35 per cent, in 
1930 for the Radel Leather Manu- | 
facturing Company of Newark. | 
Plant operation was only 40 per) 
cent. of capacity. A pick up in 
in the 
spring. 

John A. Roebling’s Sons Com- 
pany, Trenton, reports’ business 
much lower in 1930, as compared | 
with a year ago. Its plant operated | 
at about 50 per cent. of capacity. 

The Gaylord Manufacturing 
Company of Paterson reports a de- | 
crease of 25 per cent., as compared | 
with 1929, with plant operation | 
greatly reduced. “We, like a lot of 
other,” an official of the concern | 
stated, “have decided to mark time | 


,until things pick up considerably,” 


“An increase of 100 per cent. ay 
1930, oyer 1929 is reported by the 


| especially 


ary. 

The Kelso Manufacturing Com- 
pany, Trenton, reports a decrease of 
21 per cent. as compared with a year 
ago and is planning to increase its 
sales schedule in 1931. Plant opera- 
tions have been but 50 per cent. of 
capacity. The concern expects to 
show an increase when its season 
opens in March. Its export market, 
in Australia and New 
Zealand, is just starting up, an of- 
ficial states. 

The Stee] Equipment Corporation 
of Avenel reports that business was 
lower than in 1929, with its plant 
operating at 70 per cent. capacity. 


A pick-up is expected in the spring. | 


C. A. Woolsey Paint and Color 
Company of Jersey City reports that 
business was off 15 per cent. in 
1929, as compared with 1930, while 
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|cent. of capacity. 

The Wiener Body Company, New- 
ark, says that 1930 business was 
| practically on a par with 1929, and 
/expansion planned for 1931 will be 
|@ more intensive advertising and 
| follow-up system, particularly in the 
| school transportation field. At the 
| close of the year the plant operated 
}on a 50 per cent. capacity schedule. 
M. L. Wiener, general manager, ex- 
pects business to pick up in March. 

The Anchor Products, Inc., New- 
ark, a new industry, manufacturing 
an automobile transmission hoist, 
reports: 

“The outlook for rapid expansion 
|is promising, as we are favored with 
‘the support of the liability insur- 
ance bureaus also the vocational 
}schools are very much pleased with 
the work of this hoist and are buy- 
; ing, which offers us a very valuable 
|means of publicity. We look for- 
| ward to the release by some of the 
larger corporations of very large 
orders right after January 1, which 
{should give a much healthier tone 
| to business in general.” 


poration, Newark, reports that “ship- 
ments in 1930 were somewhat more 
than 16 per cent. Jess than in 1929.” 
The concern is operating at about 





SHIPMENTS IN QUART CANS 


Ethyl flui 


N 1923 it was a big day for the Ethyl 


Gasoline Corporation when six litre 


6 


aha 


cans were mailed at one time to the few 


oil companies then marketing 


Gasoline. 


Now tank car shipments of 


fluid are commonplace and 95 leading 
oil refiners sell good gasoline plus Ethyl 


fluid. 


In_ the 
Ethyl Gasoline has become the 


short space of eight 


selling motor fuel in the country. 


On every highway in the country, one 


| more people look to the Ethyl emblem as 

their buying guide than to any 

brand name in the gasoline industry. 
‘This record of success is not the result 


of chance. 


Ethyl Gasoline has grown to 


Ethyl 


Weston Electrical Instrument Cor- 


33 


65 per cent. capacity in so far as the 
number of operators are concerned. 
“We expect,” says Caxton Brown, 
vice-president and secretary, “to see 
business improve slowly but per- 
|ceptibly after the first quarter of 
| 1931.” 
| Although the production schedule 
|of the Western Electric Company's 
| plant at Kearny has been curtailed 
for six months, all the employees 
| have been kept working, Stanley S. 
Holmes, genera] manager, discloses. 
Some employees were put on a four- 
day week and some on a five-day 
| week, spreading the work over the 
|} entire number, Mr. Holmes says. 
Peter Wendel & Sons, Newark, 
| body builders, report business im 
| 1930 on a par with 1929, with opera- 
tions at 75 per cent. of capacity. 
The World Bestos Corporation, 
| Paterson, reports 1930 business poor 
|as compared with a year ago, with 
plant operation only 25 per cent. ef 
capacity. Some additional machin- 
| ery is planned for 1931, and offi- 
|cials of the concern predict that 
| business will show a decided 
| trend in the spring. 


W. & J. Sloane Manufacturing 
| Company, Trenton, reports business 
| only 58 per cent. of 1929, with plant 
| Operation at 55 per cent. ef capac- 
ity. 


up- 


“It was a big day,” said 
one of the Ethyl men, 
“when we shipped six Jitre 
cans at one time in 1923." 
A litre of Ethyl fluid will 
mix about 206 gallons of 
Ethyl Gasoline. One tank 
car centains enewgh for 
appreximately 8,000,000 
gallons of Ethyl Gasoline. 


its present importance and is continuing 
to grow for three reasons. 


Ethyl fluid is an ingredient that oil 


refining companies needed and wanted 


to 


Ethyl 


recognize 


years, 


biggest 


combustion 


make their premium products 


better. 


. Automobile men have been quick to 


the value of controlled 


and have recommended 


Ethyl Gasoline to the public. 


. Ethyl Gasoline delivers the better per- 


| pump in five is now an Ethyl pump and 


Ethyl 
other 


using 


ant to you every day. 


because of it. 
tion, Chrysler Building, New York City. 


formance it promises. 


Gasoline is becoming more import- 
More people are 
it. More cars are running better 
Ethyl Gasoline Cerpora- 


The active ingredient used in Ethy] fluid is lead 
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Jobbers Net Profit by Tightenin 


° 


Nebraska Wholesalers! 


AUTOMOTIVE DAILY NEWS, MONDAY, JANUARY 5, 1931 


WHOLESALE 
g Credit, Forcing Collections 


PLPRAPLPLP LDA PBL OO 


Find Constant Con} Editor's Column 


Effective; Press Cus-| 
CAREFUL analysis of inventories | 
tomers to Beat Down A at the present time is necessary | 


if industry is to remedy the errors of 
of the past year and prepare a solid 
foundation for the coming twelve 


IGHT money has been the | months, an executive stated. Such 
. an analysis should be more than the | 


thorn in the side of job- routine counting and pricing and | 
bers of automotive equipment will give the thoughtful executive a | 
in this territory during the good idea as to whether the pro- 
past year but the jobbers duction and sales policies he has 
have been equal to the occa- been following are sound, he pointed | 


sion, although the volume of | “tf inventories are priced too 
sales om most items was lower high,” he continued, “paper profits 
than in 1929. A rigid credit for the year will be higher than 


si 7 oe. . actual profits, often at the expense 
pa CEs ame was followed out by of next year’s legitimate profits. On 
practically every jobber in 


the other hand, to price the inven- 
Nebraska, and, while collec-. tories too low will make the past | 


tions were slower than for year’s profits appear smaller than | 


3 : oe . Lage they actually were. The sound 
many years, credit losses will plan, of course, is to price the =| 


be about normal for the year, | ventory accurately on the basis of | 
most jobbers agree. exact cost figures. 
The H. E. Sidles Company, which “It is a common fault for the 
operates five branch houses besides manufacturer or retailer to have a} 
the main store at Lincoln, does per- misconception as to what his full| 
haps as big a credit business as any line really should be. Therefore, he | 
jobber in the Middle West. ‘This! tends to stock and sample a need-| 
company has watched its accounts) less variety of items. In spite of | 
closer during the past year than| the wide publicity given to the gos- 
ever before, according to William | pel of simplification, or reducing to | 
Steffensmeyer, credit manager. Mr.| the minimum the number of vari- 
Steffensmeyer has kept in constant | eties carried, it is the exceptional 
contact with his accounts, using the, business which practices it to the 
long distance telephone daily many | Proper degree. 
times, and pounding away on the| ‘I frequently encounter concerns 


subject to collections by letter, tele- | which quite regularly have to offset 
phone and personal contact, 


| satisfactory operating profits with 


“The trouble with many of our| losses brought about through inven- 
customers is that they can’t collect | tory write-offs on lines that ac- 
from their customers,” Mr. Stef-|count for a negligible part of their 
fensmeyer said, “and I have found | sales volume. 
the most effectual way to speed up| “One manufacturer had been | 
our collections is to constantly and | forced to take what appeared to be 
forever drill away on our customers | excessive inventory losses. An an- 
to the effect that they ‘must bear / alysis of his stock of finished goods 
down on their debtors.’ By keeping | disclosed that 50 per cent. of the 
the subject of collections continu-| items manufactured accounted for 
ally before our trade, we have suc-| about 94 per cent. of the total sales. 
ceeded in keeping accounts moving | Still more impressive was the fact 


in fair shape, but it has meant work 
and lots of it. 

“We are receiving more payments 
through collection agencies and 
through the hands 


isn’t a pleasant job to bear down so 
heavily on accounts payable, but our 
profits have been largely dependent 
upon such procedure.” 

Sales managers, also, have kept 
credit conditions well in mind in 
1930. J. B. Hollenbeck, sales man- 
ager of the Sidles company, has con- 


of attorneys | 
than ever before on our accounts. It | 


| that 60 per cent. of the items com- 
| prised 98 per cent, of the sales, | 
| measured in dollars. 

“Somebody in authority had the| 
idea that the company must be 
able to meet the wildest whims of 
what later proved to be a purely | 
imaginary group of customers. In- 
terrogation of the salesmen disclosed 
that they did not even show the 
| samples that represented the prac- 
tically unsalable items to the trade, 


| for, knowing the likes and dislikes 


territories, 
forecast 


peculiar to their they 


what 





Stantly drilled his salesmen upon 
the subject of concentrating their 


efforts on the “preferred” accounts, | 


could accurately 
would sell. 
“Had the management analyzed 


and refraining from loading up risky | the inventory frequently and in- 





dealers with items. as the latter| telligently the faulty policies would | 
dealers place too heavy a burden| have been spotted and presumably | 
and expense upon the credit depart- | Corrected in time. 
ment and swell the credit losses. “An even worse condition existed | 





“In December for the first time in| /%? concern making specialties. 
almost fourteen months the finan- There it was found that 60 per cent. | 


: : 7 S |of the items , - 
cial situation in our territory began tured and ee 
to look brighter,’ Mr. Hollenbeck | ; ee | 


i for 1, a 
said. “Dealers who are alive to this ed for only 1% per cent. of the total | 


, . sales. 
improved condition are spending 


In other words, 981% per cent. | 

. - & “8 |of the business was a 

every minute of their time collecting . as Gene in © pe 
the money that is due them. Deal- 


‘cent of the products. Had it not | 

/ |been that the 40 per cent. of good | 

ers’ stocks right now are the lowest! sellers were highly -ofite 

they have been in eighteen months. —— ” = preeanee wnat 
“Our good dealers—those who 


operate their business in a business- 
like manner on a businesslike basis— 
are still good for anything they want 
to buy. With that idea in mind, we 
gave our salesmen some help during 
the month of December by extending 
January, February and March dat- 
ing on specified lines.” to turn down a number of sales be- | 

Mr. Hollenbeck cautioned his} cause our credit ratings did not war- 
salesmen, however, not to put this; rant going through with the deal. | 
dating proposition to every dealer’ Our salesmen co-operated in the| 
they called on, but to use discretion, matter of watching credits very well, 
in keeping with the Sidles com-j| however, and at the close of the} 
pany’s tightened credit policy. | year there were very few orders 

The Henkle & Joyce Company of} coming in from territory for bad pay 
Lincoln is another jobbing firm/or unreasonably slow dealers. The 
which has pulled through the year} year 1930 served to put us on a sort 
with a reasonable profit and without | of diet and I believe that our job- 
cutting wages or personnel, “We/ bing business hag profited by the 
found it necessary in 1930 to keep in’ experience.” 


closer touch with our trade and to 
increase the volume of collection! 
contacts, calls and literature,” said 
E. G. Evans, manager of the auto- 
motive equipment jobbing division of 
the firm. 


“We have also found it necessary | 


| States. 


' 


concern would have beé@n out of 
business long ago. 

“It is not uncommon to find that 
mark-downs on items which are 
needless varieties and therefore all 
but unsalable, amount to more than 
the gross sales for which they ac- 
count. 

“I am not advising business to 
adopt hand-to-mouth buying or to 
carry simplification to extremes. It 
is foolish to let stocks of goods get 
so low that profitable sales are lost. 
But it is at least equally foolish to 
load up shelves with items that no 
considerable part of the consumers 


will buy.” 


| 


M. E. A. Banquet, Show | 


Set for Hotel Astor | 


Roof Wednesday Night 


New York, Jan. 2.—The M. E. A. 


banquet and entertainment, which 
has been a feature of the New York 
Automobile Show for many years, 
and which will be held this year 
on the Hotel Astor roof, Wednes- 
day night, January 7, is expected to 
surpass all previous performances, 
according to the program just issued 
by the association, 

Hits of Broadway current revues 
have been obtained for the produc- 
tion, which will be called “Fiesta de 
Sevilla.” The banquet will begin at 
7 o'clock and the show right after. 


| Approximately 1,000 guests are ex- 


pected. Boxes for the ladies have 
been arranged. 

Among the stars who will enter- 
tain are Eddie Cantor, Carola Goya, 
New York's latest sensational 
dancer; Borrah Minevitch and his 
band, the Five Maxellos and two 
revues with fifty beautiful girls. 

Reservations for tickets are being 
received by the M. E. A. New York 
office. 


RICHMOND RADIATOR CO. 
TO BEGIN OPERATIONS 
Uniontown, Pa., Jan, 3.—More 
than 300 men are to be given em-| 
ployment during the first week of | 
the new year by the Richmond) 
Radiator Company here. These 
men for the most part were fur- | 
loughed several months ago when | 
employment was halted by the de- 
pression. Under the present plans 
250 men will be given employment | 
beginning January 5, and an addi- | 
tional hundred will go to work upon 
completion of the boilér plant which | 
was moved to Uniontown from Nor- 
wich, Conn. 


PIERCE OF BURGESS-NORTON 
VISITS SOUTHERN JOBBERS 
Geneva, Ill., Jan. 3.—H. A. Pierce, | 
sales manager of the Burgess-Nor- 
ton Manufacturing Company, spent 
the holidays and is spending the 
first three weeks of January in the 
Southwest and in the Southeast 
territories, calling on all the jobbing 
organizations throughout those 


MULLINS MFG. CONTRACTS 
FOR LYCOMING ENGINE 
Williamsport, Pa., Jan. 3.—W. H. 
Beal, vice-president of Lycoming 
Manufacturing Company, announces 
that the Mullins Manufacturing 
Corporation of Salem, O., has con- 
tracted to use the Lycoming UA 40 
horse power Marine engine in a new 
metal boat which that company is 
producing, 
W. D. SMITH RESIGNS 
FROM BURGESS-NORTON | 
Geneva, Ill, Jan, 3.—W. D. Smith, 
employed for a number of years as 
secretary of Burgess-Norton Manu- 
facturing Company, here, ,has re- 
signed effective December 31, to en- 
gage in the jobbing business, 


| 
| 


| er, 
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Milwaukee Jobbers Report 
Trade Spotty; See Uptrend 


ILWAUKEE, WIS., Jan, 3.—A 
spotty situation prevails in the 
automotive jobbing field, according | 
to Milwaukee wholesalers. Buying 
is being done from hand-to-mouth 
and this procedure has been fol-| 
lowed practically during the entire 
year. Collections have been slow, 
although the general impression is 
that they have improved somewhat 
within the past thirty to sixty days. 

With conditions as they are, 
credits have come in for a close 
study on the part of the majority 
of the local jobbers. It is generally 
conceded that watching credits 
carefully lowers volume, but at the 
same time keeps the profits up. 
This has been truer during the past 
year, than perhaps ever before. 

It is generally conceded that when 
business does return to normalcy 
and a number of the jobbers are op- 
timistic concerning prospects for! 
the new year that only the better 
retailers and jobbers will be in 
business. It is felt that the policy 
of strict attention to credits is the 
best procedure during these times, 
not only for the jobber, but for the 
dealer as well. 

Business is about even for the 
Shadbolt & Body Company, auto- 
mobile accessory wholesalers, ac- 
cording to F. Hamilton Suter. Buy- 
ing has been from hand to mouth, 
resulting in more orders and more 
deliveries. Orders have been small- 
however, than in other 
Collections have been rather slow, 


- 


years. 


provement in the past two months, 
Mr. Suter stated. 

Collections have picked up during 
the past month, according to Fred 
H. Geyer, of the Andrea Auto Sup- 
ply Company. Indications for the 
coming year are promising, Mr. 
Geyer states, although he does not 
anticipate any great improvement 
during the first three months of 
1931 

Spotty conditions have prevailed 
during the past year, according to 
A. C. Meuler, president-treasurer 
of the Meuler Motor Supply Com- 
pany. There have been splurges in 
business conditions only to have 
them drop again within a short 
time. Collections have been slow. 
Prospects for the new year are 
bright, however, Mr. Meuler be- 
lieves, and the concern has good 
prospects for equipment business in 
January and February of next year. 

Like most other lines, the auto- 
motive jobber has not had a very 
satisfactory business year. However, 
all indications point to the fact that 
a definite uptrend, slow though it 
may be, is on the way, and business 
will be back on a normal basis with- 
in the next six months or year. 

That the wholesalers have not lost 
faith in the future of the business is 
shown by the fact that both the 
Wisconsin Magneto Company, of 
which Clarence M. Montz is presi- 
dent and manager, and the Bach- 
man Auto Supply Company have 
moved into new quarters during the 


although there has been an im- past year. 


New ; Jersey Jobbers : Expect 
To Near 1929 Level in Spring 


EWARK, N. J., Jan. 3.—Auto- 
motive jobbing business through- 


building has increased. We are op- 
timistic regarding 1931.” 


| with 1929, which 


out the state during 1930 was spotty, | 
with collections slow to poor. Indi- 
cations, based on the gains in the 
final quarter, are that business will | 
be closer to the 1929 high level early 
in the spring. 

In the first half of 1930, jobbers 
maintained their 1929 average, with | 
reconditioning work speeding up the 
sale of replacement parts and ma- | 
chine shop operation. Sales of ac- | 
cessories and equipment fell off, but | 
the other factors in the business | 
kept the first six months on a par 
with 1929. 

In the third quarter business fell 
off. considerably and in the last 
half, due to a good business in sea- | 
sonal goods and overhauls, jobbers 
report that they have closed the 
calendar year anywhere from five 
to 30 per cent. behind 1929, or a 
little better than in 1928. 

Business conditions throughout 
the state have shown excellent for- 
ward strides in the past quarter 
and indications are that prosperity 
will return early in the year. Build- 


|ing of roads by the state has been 


steady. Manufacturing plants are 
taking back employees laid off dur- 
ing the dull period, and building 


| operations are expected to increase 
| materially. 


C. H. Hall, Jr., manager of the 
Norwood Tire Company, Inc., Long 
Branch wholesale distributor of au- 
tomotive equipment and _ replace- 
ment parts, Says: 

“We have found a slight drop off 
in business in 1930, as compared 
we attribute to 
general business depression, and we 
do not look forward to a change 


| until spring.” 


E. R, Mosher, manager of the | 
Sterling Auto Equipment Company, | 


| Inc., North Bergen, says: 


“Business is good, but collections 
are slow. Complete refinishing | 
business has fallen off 50 per cent. | 
during the year. Repairing of 
wrecks, radiator repairs and fre- 


| price were 


F. F. Ruff; Tire Trading Com- 
pany, Inc., Newark, parts jobber, 
says: 

“We have found a slight drop in 
business in 1930 as compared with 
1929, about 10 per cent. to be exact, 
which we attribute to general busi- 
ness depression, and we do not look 
forward to a change until spring. 
Most of our volume has come “rom 
repair parts and products that went 
into cars and trucks that have been 
in service for a period of time. Our 
collections are probably in better 
Shape than in 1929. From present 
indications repair business should be 
better this winter than last.” 

Charles S. Carr of Charles Schick 
& Co., Trenton, says: : 

“We are very much pleased with 
1930 business. Small .tools and 
equipment of less than $50 selling 
the items that con- 
tributed largely to our total for the 
year. Collections are not so far be- 
hind the 1929 total.” 

Dwight W. Grover, 
the Motorcraft Corporation, New- 
ark, jobber in automatic replace- 
ment parts, and doing automotive 
engine rebuilding, reports that busi- 
ness is behind 1929, and that collec- 
tions are slow. 

R. G. Pruden, secretary of the 
W. E. Pruden Company, Inc., New- 
ark, says: 

“Business in New Jersey this year 
has not been good, and volume has 
fallen off. Collections have not been 
good.” 

S. E. Nichols, secretary of the 
Elin Auto Supply Company of New- 
ark, distributor of automotive equip- 
ment, says: 

“Seasonal conditions have brought 
about an increase in business. Look- 
ing at the calendar year, we find 
that the total volume seems to be 
off as compared with 1929, and the 
collections are off from 5 per cent. 
to 7'5' per cent. We expect continued 
good’ business through the winter 
months,” 


president of 
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MARK INDUSTRY DURING 1930 
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been developed, for example, a low 
expansion type containing varying 
amounts of copper, nickel and mag- 
nesium, in combination with about 
14 per cent. silicon. In an effort to 
reduce the gross weight Marmon has 
adopted an aluminum engine, and 
some clutches now use duralumin 
plates. 

If the public demand has been for 
more power, larger displacements, 
better acceleration, improved hill- 
climbing ability, more cylinders and 
generally superior performance, it 
can be said that the car manufac- 
turers have extended themselves to 
conform with these requirements. 
Extremes in the efforts to build en- 
gines to satisfy a maximum demand 


in these particulars have resulted in | 
the development of the 200 horse- | 


power Marmon 16 and the Cadillac 
V-16 (developing 165 horse power) 
engine, which have been mentioned 
previously, in addition to a Cadillac 
with a twelve-cylinder engine. Over 
_ two dozen power plants of eight 
cylinders develop 100 horse power 
or more, and a number of sixes are 
crowding the century class. 

There has been an increase in the 
number of eight-cylinder engines. 
The advent of the 1931 season was 
notable in this regard because of 
the abandonment of the six-cylinder 
class by Buick with its complete line 
and its entrance into the field of 
straight eights. This step likewise 
was a distinct departure from the 
rigid adherence to the V_ type 
eight construction which has marked 
the General Motors Corporation up 
to the time this step was taken. 
Chrysler was another prominent 
manufacturer to adopt the straight 
eight although the change, in this 
case, was confined to the higher 
priced models. 

Piston displacements have reached 
figures which would have been 
thought incredible only in the re- 
cent past. The Marmon-16 has a 
displacement of 490.8 cubic inches, 
the Cadillac V-16 452 cubic inches 
while Chrysler, Lincoln, Packard 


and Pierce-Arrow are close to 400) 
cubic inches, with 385 cubic inches | 


displacement, and severa] range be- 
tween 350 cubic inches and the lat- 


ter figure. 


The efforts to improve engines have | 


not been confined to increasing 
power through larger proportions 
alone. Engineering ingenuity has 
been directed toward refinements of 
design, which have resulted in im- 
provements in valve proportions, 
cam shaft contours, more suitable 
intake and exhaust systems and im- 
proved combustion chamber design. 
Crank shafts have been stiffened 
and more vibration dampers 
adopted. A noteworthy achievement 
in engine design is Marmon’s con- 
tribution of an aluminum engine with 
case-hardened cylinder sleeves. The 
generous use of aluminum alloy in 
the manufacture of this engine has 
resulted in the remarkably low 
power to weight ratio of 1 horse 
power to 4.65 pounds. 


More down-draft carburetors are 
used and further development in 
the science of carburetion has re- 
sulted in a more satisfactory cali- 
bration of carburetors to satisfy the 
particular requirements of individ- 
ual engines. 
have been bettered, usually by a 
change in the accelerating pump in 
the carburetor. There are more 
thermostiatically controlled carbure- 
tors. Air cleaners are general. Some 
of these incorporate protection 
against backfiring, while others pro- 
vide for the elimination of power 
roar, as well as the cleaning feature. 


A means of regulating the tempera- | 
usually | 
provided. There has been a marked | 


ture of the intake air is 


increase in the use of fuel pumps; 


in fact, the vacuum tank has all| 


but disappeared, while Ford, Austin 
and Mathis are the only adherents 
to the gravity system of fuel feed. 


Oldsmobile has introduced a new 


type of manifold heater built around | 


the intake manifold, which short- 
ens the warming up period and is 
designed to improve low speed per- 
formance. As the speed of the car 
. increases the balanced heater, .valve 


closes automatically, deflecting the creased favor. 


Accelerating qualities | 


| isfactory 


4Y N 


shifting and quietness in operation 
have resulted in more generally sat- 
transmissions. 

Herringbone gear type transmis- 
sions, introduced in 1930 by some 
manufacturers, are continued, as are 
those employing internal gears. 

In addition to the use of a flex- 
ible hub to dampen vibration, one, 


| popular manufacturer of clutches is 


from Page 32) 


hot exhaust from the 
heater grid. 

Compression ratios, for the most 
part, remain unchanged, being 
limited by the anti-knock qualities 
of the fuels available. 

Engine smoothness has been in- 
tensified by more extended use of 
vibration dampers, aluminum alloy 
pistons, improved cylinder head de- 
sign and other engine refinements 
which have been mentioned previ- 
ously. Marmon, for example, has 
made an improvement in its “double 
dome” head by enlarging the open- 
ing from the primary to the main 
combustion chamber. 

Mufflers have been improved to 
reduce back-pressure in the engine | 
as well as to perform its function of 
silencing better. An example of the 
latter is Packard’s introduction of 
an expansion chamber at the rear 
of the muffler to minimize exhaust | 
noise. | 

Continued attention has been 
given to the lubricating system and | 
| in addition to the general use of the | 
|oil filter a number of makes have 
adopted other devices of advantage 
to this important system of the au- | 
tomobile engine. These include oil- | 
temperature regulators, either incor- 
porated in a portion of the radiator 
of the cooling system or a modifica- | 
tion of the oil pan such as employed 
by Hudson-Essex. Harrison has just | 
announced a new separate unit, | 
which is essentially a smal] radiator | 
inclosed in a metal housing with | 
connections which permit the pas- 
sage of water from the cooling 
system in one direction, while the 
oil is directed at right angles to it. 
The Float-O, which facilitates the 
passage of oil through the system in 
cold weather and which permits the 
use of oil only from the upper sur- 
face of the oil in the sump, is used 
by Willys. The Visco-meter indi- 
cates on the dash the condition of 
the oil, with relation to its viscosity. | 
The dial is calibrated in Saybolt sec- | 
onds, and is market low, norma] and 
high. ] 

In cooling systems, there are more 
thermostatically controlled radiator 
shutters and control of the water 
|circulation by the same means. 
Some manufacturers are now using 
manually operated shutters on lower 
priced lines in cases where none 
were used previously. 

“Free Wheeling,” because it is a 
distinct departure from the conven- 
| tional transmission, which has been 
in vogue for a number of years: be- 
cause it combines the non-clash 
feature of some of the more highly 
developed transmissions of the past 
two years; because it introduces a 
new sensation to motoring aside | 
from the advantages which are 
claimed for it; because it has had 
the sponsorship of a company like 
Studebaker, supported by the con- 
servative Lincoln Company, and has 
been further acclaimed by Auburn, 
Hupmobile and others, and, because 
there is a likelihood of its more ex- 
tensive use by other manufacturers, | 
at a later date, has become the most 
| discussed engineering feature of the | 
1930-31 season. It is true that it has | 
not been long in operation with | 
owner-drivers, but it is equally true | 
that it had to pass its developmental 
period trials before it could be risked | 
in the hands of the public. Radical 
changes from convention are not 
always favorably received by a criti- 
cal clientele. However, that there 
is a trend toward this type of trans- 
mission is strengthened by the re- 
cent announcement that two manu- 
facturers of transmissions would 
produce a “free wheel” type. 

Aside from the free-whee] trans- 
mission there has been a general | 
improvement in transmissions and 
several instances of replacement of | 
the conventional transmission in the 
lower priced fields, by synchronized 
transmissions, which, heretofore, 
|have been used only in the more 
expensive cars. These transmissions 
usually employ helical type gears. 
Four-speed and three-speed trans- 
missions with constant mesh be-| 
tween the two highest gears and in- | 
corporating, therefore, silent third 
or second gears have found in- | 
Improvements in 


gases away 


| 





| used. 


j}improvements in 


now using a _ nickel-iron 
the release bearing plates. 
lumin clutch plate has been adopted 
by Hudson-Essex, while Marmon 
has improved the design of this unit 
by the use of laminated springs to 
reduce vibration and to cushion the 
drive. Chevrolet, in improving its 
design, has adopted molded-type 
facings and a ball bearing in place 
of the oilless bushing previously 
In addition, its clutch hous- 
ing has been made heavier to make 
possible more accurate alignment. 
Rubber has been widely adopted 
throughout the whole vehicle for 
engine mountings, as part of the 
clutch plate construction, in uni- 
versal joints, for spring shackles, in 
bodies at numerous points. The 
general use of rubber, together with 
the many installations in which 
self-adjusting shackles are used; 
transmission, the 
introduction of more intake si- 


alloy 


Cut Your 


Inventor 


XCESS inventory means increased 


expense ... in storage 
loss of interest on your m¢ 


obsolescence of stocks. 


BUSINESS 


EWS, MONDAY, JANUARY 65, 1981 


for | 
A dura- | 


lencers, engine improvements which 
minimize noise, have all resulted in 
a remarkably quiet vehicle in gen- 
eral. 

Steering has been lightened by a 
more universal adoption of anti- 
friction bearings. The use of a 
spring loaded spring shackle by 
various manufacturers has resulted 
in an effective means of combatting 
steering disturbances commonly 
known as shimmy, fight and tramp. 
In addition, the efforts of the motor 
car designers have contributed more 
satisfactory proportions in the steer- 
ing geometry, and such details as 
improved knuckle designs indicate 
the meticulous scrutiny which every 
part of the vehicle receives in the 
desire to build a better motor car. 

Along with other considerations 
which make for a_ better riding 
vehicle, spring proportions have been 
altered when necessary. Hydraulic 
shock absorbers aré general even on 
the lowest priced cars. 

As powers and speeds have in- 
creased and momenta has likewise 
increased, the need for improved 
braking has been apparent. Im- 
proved brake mechanisms have 
| kept up with the new requirements 
|}in all the basic designs in use. 
' Molded brake linings, better fitting 


with 


space... in 


mney . in 


| over-all 


35 


a 


linings and replacement of rod con- 
trols by cable and conduit controls 
are noticeable. 

Tires reflect durability and low 
cost, made possible by technical 
progress and improved manufactur- 
ing methods. 

There has been an increase in 
the use of double drop frames even 
down to the lower priced models. 
More rigidity has been built into the 
frame by the use of additional cross- 
members, heavier cross and side 
members, deeper channel sections 
and wider flanges. A novel X-shaped 
member has been incorporated in 
the construction of the new Auburn 
frame, just announced. The X 
measures 75 inches fore and aft and 
is riveted at the tips to the frame 
side members. The center of the 
X is also riveted but provision is 
made for the passage of the propel- 
ler shaft. This innovation has per- 
mitted a reduction of 3 inches in 
height without sacrificing 
head-room or road clearance besides 
providing additional stiffness to the 
frame. 

Probably the most 
change in bodies has been the 
duced height from the ground 


noticeable 
re- 
to 


(Continued on Page 38) 


y Costs 
Kardex Stock Control - 


Progressive shops and ga rages have lea rned 


to prevent under and over stocked condi- 


tions thru Kardex Stock Control .. . the 


automatic signal system that flashes con- 


stantly inventory facts and figures fore 


the danger time arrives. 


Oversights and guesswork are eliminated. 


clerical cost is cut, customer goodwill is 


maintained with Kardex on the job. Adopt- 


ed as standard dealer equipment by Buick, 
Hudson-Essex, Dodge, Brockway and 
Rolls Royce. We'll be glad to prove Kardex 


advantages to you. Just mail the coupon 


now for further information. You'll get the 


low-down on low-level inventory and what 


it does toward boosting profits higher. 


Remington Rand 


BUFFALO, NEW YORK 


REMINGTON RAND BUSINESS SERVICE, 


Buffalo, New York 


I’m interested in the details of Kardex Stock Control. 


Name 


Address 


SERVICE 
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| the fitments, but we give them a certain percentage of the} PENROSE TROPHY SHOWN 


profits. BY WILLYS-OVERLAND 

PARKS from the HO W “So far the scheme has worked perfectly and we have! New York, Jan. 3.—Visitors at the 
had no complaints from our dealers. In fact, we had one of | Willys-Overland exhibit in Grand 

our distributors, located in a Middle West city, ask permis- | Central Palace will be impressed by 
: : cee Sia Sails the beauty of the Penrose trophy 

| sion to quote an even lower delivery price than we had set which gees anaually to the. wine 
aige J re adillac— / rO}S » an odd figure price. He is taking a loss of | of the Pike’s Peak stock car race, 
of Graham-Paige, I. M. Uppercu of Cadillac—But why go} so he could quote an o Ng pric a sl e 7 follare |The trophy was captured in the 1930 
on, every one in ““Who’s Who” was there. | $6 or $7 a car on a certain model just so he can use dollars |race by a stock Willys Six roadster. 


'and cents in his advertising appeal.”’ |The Willys Six time of 24 minutes, 
: 7 " & aPl 18 1-5 seconds over the 12 1-3 mile 


ek aia . r 2 , | climb established a new record for 
ILL COTTON, western advertising manager of Automo- | cars selling under $1,000. 


° atle Nawe %a $ . cde - ,| The Penrose trophy, which will be 
tive Daily News, is in our midst this week. And he}, possession ef Willre-Cverteal ian 








(Continued from Page 2) 


+ * * 
AKLAND-PONTIAC'’S adoption of delivery price turned | 
the column’s attention to the pioneering done by Nash | 


along these same lines. Inquiry at Nash headquarters | | 
brought out that the Kenosha company is well satisfied with | came in a hurry, such a hurry that he broke a record to get - zone, is of Rend-sreue aves, 
> ee . Dat ‘ ¢ aa ~ . ,|Stanas more 1an iree ee in 
“noble ex-| here. The tale is worth telling, displaying as it does the boieint sii tees ams tntemnetind Maan 
pertinacity of the up-to-date advertising manager once a ees It is more than 200 years 
7 ; é : eo a > ona old and was purchased in England 
“Really, we starte od this delivery price idea about two} sc ents a possible order. : : . y | from an antique dealer some years 
and one-half years ago,” said a Nash official, “but we dic a| Cotton was on the trail of a prospect in Cleveland. i by aaere peacen. - donor, 
ara > > an iS valued at $o, > or many 
not go before the public with it until we announced our new | Arriving there to get the name on the dotted line, he discov- | years it was used aS a magnum for 
We carr ied on quietly with our dealers and/ er ed that the ex xpectant adver tiser had started for New York. | champagne by European nobility. 
: . : . ce a reupon Cotton hopped into an airplane, which) a 
rorke * 3s sfac and we intend to . Whe i - J e i Onn . aI?Ty erp + 
— found it worked to our satisfaction *” | whisked him to New York in record time—two hours and ten| ESTABLISH CITY SERVICE 
continue it. minutes. Upon his arrival he discovered that he had passed one N. ¥.. Jan. 5 — The Cares 
“As w ¢ » j » factory is payin for all dealer! 1; a av » ; . > otor Bus rvice will establish a 
As we handle it, the fac S | g all de his man on the way. But he must have been a former mem- | Hy oe eee senaty 1 to ooves 


We send the new cars out completely equipped} ber of the Canadian Mounted Police, for he got his man.| ai points in Oneida served pre- 
we do not let the dealers set the price fo: | Maybe the advertisement is in this issue. 


the progress made—that it is far from being a 
periment.” 


models last fall. 


advertising. 
as to accessories; 


NEW COMMERCIAL CAR REGISTRATIONS FOR FIRST 


viously by the street railway system, 


Name of Truck 


Minnesota 
Mississippi 
Montana 
Nebraska 


Arkansas 
California 
Colorado 
Connecticut 
Delaware 
Illinois 
Kentucky 
Louisiana 
Marviand 
Massachusetts 
Michigan 
Missouri 


256] = 31! 32! 

170] 

2270| 3534, 2925; 2276, 4887, 
~ 40) iaaf 5 155} 


99| 51 14| 


Autocar 
12 76 2 50} 


Brockway -Indi'na| 12; 5 30 
Chevrolet | 2631 33, 1289) 5231] 1883) 1274, 3: 1614; 1656 


Diamond-T ri 54 1 86 — 
Dodge 76, 1106; 191; 380, 93} 103; 739] 339| 5) 508) 


Essex 39 6 23 | 3} ¢ e jj | | 56) 2 , 4 13; 
*F.W.D. | 8 | ee aaa | I | ; 

Fargo 3: 2: j ‘ 66 | : a ‘ 33) 
Federal : | 120] 135) : 91 
Ford 2638, 1007 1665) 14387) 2790' 2379 566] 3317; 2649; 1255) 8270 48 35: 3743) 22 | 6897| 8816, 4903| 2646 6414| 
G. M. C. 127 24| 32; 471] 373 50; 303! 
International 626] 561; 836, 211| — 889, 


Mack a 4 )) 256 11| 
l : l 26 15 7 , 16 


5 124 5 65 2 18) 


3 


82 29 42 684 160 176 é 46 72| 
243 60 285 574 306 293 151 183 : 52 35 22% 620} 


L 
mena 
4 32 30,9 i| 
| 
| 
| 
| 


229 


Paige 
Relay 7 2 l 16 
Reo a 16; 704 7 vf 29; 243 
Republic = 36 | 15 
Rugby : 104 2 6| 13 
Sterling 239} ] ‘ 75 
Stewart 2 1 3 : 32 
Studebaker _ 1 2 l 137} 17 ‘ 
Whippet 1 l 40) 15 15 18 17 3} 146 3 ; 
White , x 10 325 4? 64| 159 3 38 3| | 206 60) 
Willys 13 35, «101 ; 69 ~ ; ~ 66] 
Willys-Knight ; 26 1 ] 4| : 34 
Miscellaneous j 3 14. 1146 59 12 j 3} il 368 

Totals / if 174 3461| 25497; 5721 3663 1144 | 0456! 4931 2316) 19450 10233 9098 | 9089! 5035} 57 : 5698 32 782; 9970) 5389 


"One month’s repo. ! isly carried in the miscellaneous column 


NEW COMMERCIAL CAR REGISTRATIONS FOR FIRST 


Massachusetts 


rizona 
Michigan 
linnesota 
Mississippi 
Missouri 
Montana 


N 


Alabama 
Arkansas 
California 
Colorado 
Connecticut 
Delaware 
Florida 
Illinois 
Louisiana 
Maryland 


4 
a 


Autocar | — ; l 1| 89 1 | | 3] 11 126) 282 | 54) | 40 l 
Brockway-ia ii’na| | 122 2 43 | 26 39) 27 7 72 210 | 34! | 18 112 20 
Chevrolet 930| 6864 4384 4516{ 4722) 15 2518, 1809; 1756; 3324] 6801; 3398, 3005; 5049; 1148) 3022 
Diawoud-'t 2; 908 7 20, 26 49} 14) «18; ts=«TZ|—Ci‘éd‘HH TC 22 237 ;. 19 
Duds: 143; 1441 736 484] 304; «293,217; ~S« 300; = 395] 1327) ~=958, —«400)—S—«99; 854) 4a) 

1 3 12] 2 1| 2| 8 = 29) 32 65s a 7 


Essex 3 


Fargo 13 13; 154 36 73] | 30, 2~CO« 30; «27; ~=«196] = 159] Ss 67; 39) 32 

Fedeva 9; 245 24 ij 130 28 | 7 6| 53, 159] 236) 61 | i117; 26; 7 

Ford $535| 1360, 3655) 14996) 2609 956, 10391 6000 3411 | 2150) 3454, 1270) Bene) 87991 12182) 4996] 3038; 6391) 1949) 3039 

G. M. C. 161; 1 17; 958) 251 62; 625 446 145] 305) 180) 115} 70; 224) 757] ~=—775| ~—«207 | 530) 95) 22% 

International 133, 546) 551{ 479 190} 2049 789 1310] | 448 520| 173 360; 768] 1022; 968; 950) «+539; «B12 
12 $92 12 


w 


IN 


a oo 
5 =) = - 
c Ww bo _~ 


eo 
So Oe 


15} 276 18 44 27 54) 26 ' 207; 450 113) —-59} 2) 167, «17 22 
13 | 3| | 8} 5| 13| 
263 | 176| 3! z 215, 862, «770;—2 
4] —«i13| fF. io, 4f 30, 
30, il} ot a | a 
| | l 5 53, «182 | 
lt 18} 8 | ~ 45) 86] a | 10) 
17} 36) 2 26 16; 53] 83, Ss | 53j 8 
192| 267 71| | 35, 215] 207; 177; 66 257/—5 
31] 41| 9 175,296] 84; 81] 16 ee) 


rghit | 3 21) Bh 23, 4°:”—~CSCsT|T:Cté‘zHYY!CSSC*CTY 26 1] —_ ¥ W 
efiz neous 5 36| .1775| 48) 65). 79} 15} 18; 129) 349) » 328; = 92}. S38] 


2848, .7842| 29195}. 6304), 7502, 1372] 5004, 6486 06, 25706, 13702; 106944 12270, 5698; 067, 4721]... 6643| £6369] 24004;.10839),, 6710 15496; 4318). 7846 


Relay 5 7| 
Rea 8 14 71! 1089 
Republic 45 
Rugby g 183 
Steriing 288 
‘Stewart i 2 "6 
Studebaker 10; il 170 
Whippet ; 4 84 30 
White 2 55| 425 
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Modern Aligning Tools” 
Are Garage Essentials 


By H. W. DAMMANN 


General Sales Manager Bear Manu- 
facturing Company, Rock 
Island, Ill. 

It is related that not long since a | 
motorist experiencing steering trou- | 
ble drove into a garage for wheel 
alignment which happened to have 


no equipment whatsoever for such | py 


specialized automotive maintenance. 

Upon learning this fact the motor- 
ist would not allow the mechanics 
to touch his car, and instead in-! 


formed them that he would only | as 


that shop practice should keep 
apace with design. This aptly ap- 
' plies to front-end stabilization and 
| chassis alignment, because axle and 
| wheel alignment is becoming one of 


| the most important jobs in the serv- 


jice station. 

There was a time when a 
and a string and a guess would ‘ 
in lining up the steering. 

But not now! 

Time was when wheels were par- 
allel, the axle horizontal and the 
same width between front wheels 
between rear ones. Now the 


stick 
‘get 


trust his car to a service man who| wheels are pitched and toed in, the 


used accurate gauges and tools for | 
his work. 
With 


the growing consciousness |two inches farther 


|axle tilted backward; and in some 
cars the rear wheels are as much as 
apart than the 


on the part of the car owner to the| front ones. 


importance of 
maintenance, 


ized shop equipment to handle this 


end of the service is becoming quite | 


obvious. It 
that obselete tools and old-fash-| 
ioned methods have no place in au- 


under-the-chassis | 
the need for special-| 


Accordingly, one must have ac- 
curate gauges and tools to do align- | 


}ment work. 
Since the ower is learning that it | 
is generally admitted|is of prime importance to have his 


car properly aligned, he is naturally 
drawn to the shop adequately 


|W ill show him the true condition of | serviced for wheel alignment can 
| the steering unit, and which has| | be guaranteed: First, immediate and 
| equipment for making adjustments | Sees ora eae oa ia 
in @ minimum length of time. ee! Lene Saney San er 


; : delivery; fourth, better car perform- 
For this reason, it behooves those ance. yy ’ on 
service shops without accurate This is the service the motorist | 


gauges and special items of equip-| o¢ today demands, and he is willing | 
|} ment for front axle maintenance to} | to pay for it. 

make installation so they can be 
classed as modern stations equipped | 
to handle any type of wheel and 
axle job, from start to finish, that 
might come in for service. 

With the standardization of four- 
wheel brakes and balloon tires there 
has fallen upon the shoulders of] counties. The entire building 
the mechanic the new responsibility | pe devoted to De Soto sales 
of maintaining correctly the align- | service. 
ment of the motor vehicles allotted | Figueroa St. will be used for used 
to his care. He cannot expect t0| ¢gy trade-ins. 
do this efficiently unless he is sup- | 
plied with adequate and reliable | 
maintenance specifications and | DEALER AT LOS ANGELES 
data, together with the proper shop; Los Angeles, Jan. 3.—The Willys- 
tools specially designed to take care LaBrea Motor Company, a new or- 
of this work. This responsibility | ganization, has been appointed re- 
| will not demand that he redesign | tail dealer for the Willys-Overland 
| the front-end assembly, but it does| line. Headquarters are at 420 South 
require him to maintain the manu- |LaBrea Ave. Earl Thompson is 


KELLEY KAR COMPANY _ 


3.—The 
225 South Figueroa 
appointed De 


Angeles, Jan. 
Kar Company, 1 
St., has been 
distributor here 


Los 


will 


NAME WILLYS-OVERLAND 





TO HANDLE DE SOTO} ee 
Kelley | 
| heavy 
Soto | 
and in the Orange | 
|The Federal government 
and | 
The location at 1045 South | 


}in any previous year. 
jare being considered. 


| struction 
|more trucks. 


as 


LIPPARD OF STEWART 
SEES TRUCK INDUSTRY 
IMPROVING IN 1931 


(Continued from Page 1) 


than 
reason 


general business, One 
this the unusually 
appropriations for construc- 
tion work that vre to be Jet by 
the Federal and state governments. 
has already 
appropriated $200,000,000 for road 
work. This is a greater sum than 
ever has been spent on this work 
In addition 
important construction jobs 
All this con- 
will call for trucks and 
The number of truck 
units that will be needed in con- 
struction work alone is enough to 
insure the truck industry a head 


for is 


other 


; Start on 1931.” 


| facturers’ original specifications. 
Modern axle and wheel aligning 


| oe are essential to the successful | 


operation of an up-to-date mainte- 
| nance shop, and with such equip- 


| manager. 

E. McCraw manager. He was for- 
merly in charge of wholesale distri- 
NAMES J. E. McCRAW | bution at the company’s branch at 
Va., Jan. 3.--Gideon- | Knoxville, Tenn., Warren-Gideon, 


GIDEON-WARREN, INC., 


Roanoke, 


equipped with checking gauges that! ment customers having their cars | | Warren, Inc., 


tomotive | maintenance today _and| here, has appointed J.’ Inc. 


ELEVEN MONTHS OF 1930 BY MAKES AND STATES 


Name of Truck TOTALS 


N. Hampshire 
New Jersey 
New Mexico 
New York 
No. Carolina 
North Dakota 
Oklahoma 
Pennsylvania 
Rhode Island 
So. Carolina 
South Dakota 
Tennessee 
Vermont 
Virginia 
Washington 
West Virginia 
Wisconsin 
Wyoming 
Dist. of Col. 


1| 
37 ® 

~~ 591 
«48 
55 — 


128} 
152; 
4569) 

55] 
669) 


420 
~ 416 
~ 6023 


Autocar | 
“Brockw ay- Indi’ na| 
Chevrolet 


Diamond- - 


158} 73) 1 
279; +12) +1338 
3258) 743) 7801| _ 
153} 4; 583] 
_ 782] | 37 _1620| : 


1,938 
~ 3,675 
~ 112,848 
2,767 
“14,546 
~ 560 
aires ; i 
i ~ 30). + ~8| ae 
2) 48 
845 3750 | 3409 
157[ 175 


5 
~ 145; 331] «288 


| 35] 3 


26, 72, 


36 43 
st a 
307; 299 
“167, ~=~=1) ~ ~<332 

328; 73) 





| 30 25 
3428 | _1399 1338; 3961; _ 
4| 21 
241] 253 


_ 
wo 
uw 


Q!/ b> 


an 
14) 
~ 52| 


242 


— 
a 


441| 
140; 10, 
Dodge 1611; 126 
Essex ~ 6a, at 
*F.W.D. | q | | E L |" 
Fargo |-—- , 19| | 141 10] ~ 61, 36) 15; 110) 24; 
Federal 108| | 213; = 4| ~ 54) 200; +32 
Ford ~ 7065) —« 941) 16943; 2917] 2260| 12986| 978 
G. M. C. 394, «14, *«+1158)~—S71q 93, 642; «OO 
International =. 493; ——71,_—«1'774;~—=S«222] 165; 1515{ 75) 
; 456 | 1231; 39) 
22! 
~~ 13] 
313 
22 
3} 30] 
2) 105) 
| 2 6 #2=| $ 
Y ~«CATSStC 
3 47 





1| 
2] 
“I 

. 


“15 


197] ~ 328) 78 


ou 
wn > 


“170; 








~ 3a 
~ +5 
” 4138 





_ 


78) 2,006 
~ 188,179 
~ 8,656 


22,770 


1874) 5364; 
~ 135) 228; 
~ 320, 8 


8959| 3453) 
516| 


175) 
1102); 553) 


919 
23) 
~ 509) 


~ 1209) 
31|_ 

—— 
31| 


176 | 1025 





r 


318] 3) | al 
[| na 





od 42) == 





ae 
14; 742! 








Republic 
Rugby 
Sterling 


Stewart 
Studebaker 


Whippet 
White 
Willys 


Willys- Knight __ 


Miscellaneous 











7,166 
“2,241 

~ aa 
F591 
4,203 
7958 











74 
| 185] 
2) -423)"—Ss« 8 
34, 139; +59) hiy 
[= a. le | —_— 
6| 470) 48} 118) ; ~ 39) 423) #30) 116) #229) °&#«&32' 
6077 | 2389) 18441| 7903| 4066| 27750 2026) 3516| 2981| 4876] 21300| 2162) 1629 
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i 
48) = 


15 
3° 














111] 
21] 
— 


a 85 | 
i “423 
ad 9| 








16) 
a ae 
=i ae: 
2237| 14611| 





+ 
44 
4247| 11765) 








3 910) 


| 594| 22 _ 1889! 37338) _ 8579 | 6112 


ELEVEN MONT THS OF 1929 BY MAKES AND STATES | 


Name of Truck Totals 


N. Hampshire 
New Jersey 
New Mexico 
North Ca’lina 
North Dakota 
Oklahoma 
Pennsylvania 
Rhode Island 
South Ca’lina 
South Dakota 
Tennessee 
Vermont 
West Virginia 
Wisconsin 
Dist. of Col. 


| 

| 

| 

| 2 | 
7| 

i: aa 
771| 


2,797 
4,318 
. 155,390 
3,430 
27,189 


4) 


28) 

22) 

425) 
a” 
14 
2) ~ 300 
a 3,203 
2.731 


Autocar 
Brockway-Indi'na| 
Chevrolet ‘| 179 
Diamond-T 
Dodge “a 
Essex 

Fargo 
Federal 
Ford 

G. M. C. 
International 


31] | 
ad ma) | 
3703] 1943) 1717| 4215) ~~ 367| 
9| ) 28 201 | 
352| 419, 337|567| 145) 
4, CO me 
9 9| 48,23, 69 8| 
63, 49,—~SsCi|sSsiYCSC(iCSYC)CCi] 
~ 2087, 12711; 1403; 764; 3979] 3766, 1986). 6377| 624, 1 inte 212,102 
207; 579, +42) ~=«58) +=«159] +243) «149; ~=«508, Sia) Ss] SC*«iB SH 
“307, 2543/1110; 218; —« 389] — «369, «367/922; 08) 53] (30,072 
93; +27) ~=«37|~Ss«48 50 S| 3 ~ 6,539 
2 9| 1 #17 
~ 85, 144] 212) *135) 
sof i wm 8 
67| 9 22| 
5| | 109) 1,488 
34, —~=SC*«SS(<isidsC(<t«é‘éi ECC‘; | ae 
| 18, 26 SC, TT ‘1,530 
| Sif 79; 49; 193; 9; 16, ———=5,640 
___ 82] 156| 5,690 
May 2) | jf if Ff FSF 2 FF FT 559 
3] 1652| 17) 564; 72) 185) 745) 44] 29, 96| 14) 22) ~-37|~-279| 20,227, ~~ 4)~SC«| ~~S*«i AT 
Totals .........[  868| 2453] 17375| 2033] 45946, 9142] 4101| 24953) 12512] 5673| 34504] 2839, 4619] 4031| 5800| 31765| 2562, 1993, 9245} 7714; 5001 13918, 1339] 2213) 503,40 


| 
21] | 177) = 12, seg} Gli, S| 
19] | 253) «64 477,15, —S «18 | 
1334] 7208| 4635; 1575, 8380; 685, +2071] 1428) 
9 ili; 32) 1/259; 10 } 10) 
“129; 1265; 707/300; 2436/—-288\{ 155 | 146) 
 —_— -— .-  - 
~ 22; +155) 87, 34, 344) 34, 28] 15) 
6] 147; 86,72) 187 49| 36] 4 
719| 17359| 3904] 1454) 10529/5011| 2604/ 14244) 934| 1979 | 1283 
72| 576, 46, 1436) 185) 103; 703) 224; 200; 954; 182; 84] 59) 
72| 441|—*«2112/*-2044)”—«229] «887, «1440; 991) +245; 1643; 78, 147 | 828) 
23| 607) | 1646, | 2 70; +70; 856 83) 
25) | 111 | 2 2 | 
567, 21/1438, G1] 42) 190| 
12) |} i) i5] | 24] 5, 
42 9° +80, 16; 16; #39 5] l l 
110| | 185; | 24) |  31| 303) 23 a ee ee | 
17; «68 | | 735; 13] | 72, 12 397] | 
| Bij] 155] 459] 85] 20] 124 
26, 153] 44) 415) | 62] 61; 530) 182) 29) 456) 
1 347,21] 883] 49] S| S72; 76) (98629 
4, —*53/ | 48] 2} «10, S90) 4| 4 
13] 812) 


229| | 642 

a ee 
4626,  915| 10759, 3882| 

~ 6-104} | 737 ~+#«21 
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~ 14) +155] ~—«23)~—=«&5 70) 29} 
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raham-Paige New 8 Has 


Syncro-Silent 


(Continued from Page 3) 


Gelayed action device, prolongs the 
uration of accelerating fuel feed 
@tid provides a gradually increasing 
ir flow with the extra gasoline as 
he engine gains speed. 
A single dry plate clutch is used 
all models. A clutch damper 
incorporated. 
In the new synchro-silent trans- 
ission, used on all models but the 
Ower priced six, the meshing mem- 
ers are brought to the same speed 
fore actual engagement (ommen- 
®s so that the speed changes are 
ade without clashing. 


ransmission, constant mesh spiral 
ears are uSed. To effect changes 


f transmission gear ratios, splined | 


ifting collar is moved to engage 
ith the corresponding element of 
aie gear, The synchronizing action 


obtained through modifying the | 


orm of the shifting collar and in- 
rporating it with a sliding cone 
utch. 
When the gear shift lever is 
Moved the tapered end of the clutch 
eeve is forced into firm contact 
th a conical ring on the side of 
the gear, and the clutching action 


auses both elements to approach 
he Same speed, Further move- 


ent of the gear lever slides the 
Shifting collar into positive engage- 
Ment with the gear. As the actual 
€ngagement is completed all the 
Parts are rotating at the same speed 
and consequently no clash results. 
Zhe standard gear shift is used. The 
— transmission permits changes 
etween second, third and fourth 
Bpeeds without clashing. 

All metal universal joints with 
ae balls to eliminate friction are 
eatured in the drive. 

A semi-floating rear axle is used 
On all models. 

Oil-less spring shackles with the 
hackle bolts supported in rubber 
ompression blocks insulate the 
Ody from road vibration and elim- 

ate the necessity for lubrication 
nd adjustment, 


The four-wheel hydraulic brake | 


ystems of all chassis are fitted with 
Submerged type master brake 
ylinder, in which the extra supply 
f fluid is stored in an inbuilt res- 
rvoir from which it is automati- 
ally pumped to maintain the sys- 
tem at its maximum efficiency, 
A new cross member of heavy 
Birder type, placed immediately be- 
ind the engine of all models en- 
Circles the engine between the 
glutch housing and _ transmission 
ase. It is bolted instead of being 
fiveted to the side channels to fa- 
ilitate removal of the engine with- 
Out detaching the _ transmission. 
e side members of the eights are 
hcreased in depth by the addition 
6f deep section beams running 
lengthwise between the front and 
year spring brackets to increase the 
Stiffness of the frame. Cam and 
roller steering is used. 
A comparison of the body models 


pf the new Graham line leaves the | 


smpression of consistent uniformity 


Graham-Paige 
1931 Prices 


Detroit, Jan. 3—Graham-Paige 
Motor Corporation today an- 
nounces the following prices on 
its 1931 line: 

STANDARD SIX 
Town Sedan 
Sedan 
Coupe 
Coupe, rumble seat..... 
Roadster . 
SPECIAL SIX 

Town Sedan 
Sedan 
Coupe 
Coupe, rumble seat 

SPECIAL EIGHT ; 
Sport Sedan 
Sedan 
Coupe 
Coupe, rumble seat.. 

CUSTOM EIGHT 
Sedan, 5-passenger 
Sedan, 7-passenger 
Limousine, 7-passenger..... 2095 


As a fur-} 
er contribution to silencing of the) 


Transmission 


| 

| 
{of design, trim and equipment. It} 
is claimed that, instead of present- | 
ing some models in plain dress and | 
others in special trim, the de luxe| 
treatment has been adopted as 
standard for the entire line. 

Front seats are adjustable by 
raising a lever. This method of ad- 
justment permits the use of & 
deeper cushion. In addition, all 
models may be fitted to the indi-| 
vidual driver by altering the position 
of the clutch and brake pedals. 

In the tonneau the effect of 
deeper cushions and more head} 
|room is attained by replacing the | 
| wooden bottom frame and building | 
the cushion on a thin frame of steel | 
| plate. In the sedans, the effective 
width of the rear seats has been 
increased by flattening the rear of 
the arm rests. 

The trim on the sixes is of pat- 
terned cloth and in the new eight! 
is heather Bedford cord. | 

The bodies on the 134-inch wheel | 
| base eight will follow the advanced | 
style of the new eight, but will be) 
supplied only in special upholstery | 
trim and colors. The interiors will 
| be completely built by hand to fit| 
each car, it is stated. 

Included in the interior appoint- 
ments of all models are an adjust- 
able sun visor, quarter tonneau 
lights, robe rail, foot rest, loop type 
toggle straps, wo door pockets, arm 
rests, Butler finished hardware, 
aluminum scuff plates in the door 
openings, and two ash _ receivers 
which are sunk in the ledges of 
the rear quarter windows. 

In the eight cylinder models a 
prismatic red glass similar to that 
used for roadside warning signals, 
which reflects the light of a fol- 
lowing car to that driver, is used. 
It is effective whether or not the 
tail lamp bulb is lighted. The com- 
bination stop and tail lights 
miniatures of the head lamp. 
rear lights are used on the 
cylinder models. 

Both sixes are equipped with 18 
inch wheels mounting 5% inch 
tires. The 134 inch wheelbase 
eight uses 18 inch wheels and 6' 
inch tires. The new 120 inch 
wheelbase eight mounts 18 inch 
wheels with 5'ginch tires. Wood 
wheels are standard with an op- 
tion of wire wheels. 

Detailed mechanical specifications 
that apply to all models of the 
Graham line include the following: 

Engines—Interchangeable bronze 
and babbitt main bearings; four 
point suspension, rubber-cushioned 
at the rear; force-feed lubrication 
to main, connecting rod and cam 
shaft bearings and to timing chain 
and valve tappets; crank case ven- 
tilateion; cooling by chain-driven 
centrifugal pump; cooling system 
thermostatically controlled; self 
lubricating fan with oil reservoir 
and oil circulating pump incropo- 
rated in hub; cylinders’ water- 
jacketed the full length of the bores; 
expanding vane carburetor; me- 
chanical drive fel pump; manifold 
heat regulator controlled from the 
instrument board. 
Electrical System— 
ignition and starting; 
generator. 
| Single dry-plate clutch with me- 
chanical dampener, ball bearing 
|release, adjustable clutch pedal. 
|Tubular propeller shaft with two} 
}ball and race universals. Semi- 
| floating rear axle with spiral bevel} 
drive gear and taper roller bearings | 
at differential and wheel shaft 
|bearings. Cam and roller steering. 
Hydralic brakes with internal ex- 
panding shoes fully enclosed; ad- 
Justable brake pedal; parking brake 
on transmission. 

-Controls and Equipment— Stering 
and ignition lock; rubber padded 
brake, clutch and treadle-type ac- 
|celerator pedals; rear view mirror; 
windshield wiper; two cowl ventil- 
| ators; 2-way hydralic shock absor- 
bers; front and rear bumpers: shat- 
ter-proof safety plate glass in win- 
dows and windshield 





Delco-Remy 
chain-drive 


FILGO MOTOR CO. FORMED 
AS HUDSON-ESSEX DEALER 


Dallas, Tex., Jan. 3 (UTPS).— 
The Filgo Motor Company has been 
organized to distribute the Hudson- 
Essex line in this city and eighty 
;north and east Texas counties. Lee 
R. Filgo is president of the com- 
pany, located at 2210 Pacific Ave, 


THE GRAHAM-PAIGE Special Eight sedan 


are | 
Two | 
eight | 


Engineering Deve 
_ Mark Industry During 1930 


FRONT VIEW of new Graham Special Eight sedan 


(Continued from Page 35) 


the roof of the car. This has been 


accomplished to a large extent by | 


improved double-drop frames and | 


consequently the changed appeal-| to tie the body and chassis more| 


ance has not affected the head-room 
or ground clearance. 
been refined and there is a gradual 
adoption of stream lines. The reare | 
ward tilt of the radiator and wind- | 
shield and the forward tilt of the | 


rear panel have given a new appear-| adjustable front seats, adjustable | 


ance in several lines. Fenders have | 
been altered and the rear of the} 
car has been improved to enhance 
the over-all effect. More taste has | 
been shown in color selections and 
there has been a generous use of | 


chromium plating on exterior parts| general use of shatter-proof glass) 
where such application was desir-|and provision for better vision by | 


able. Cord and Chrysler, however, 
introduced a new treatment of the 
radiator shell by continuing the col- | 


or of the hood to the shell with only | to eliminate glare. 


A. D. A. OF CHESTER 
REORGANIZES, ELECTS 


Chester, Pa., Jan. 3.—The Ches- | 


ter Automobile Dealers’ Association | 
was recently re-organized at a 


luncheon, at which 100 per cent. of 
the dealers were represented. 

The officers elected were: C. D. 
Donaldson, De Soto distributor, | 
president; William J. Crothers, 
Crothers Motor Sales 
Oldsmobile dealer, vice-president; | 
Vincent A. Marron, Maryland Cred- 
it-Finance Corporation agent, sec- | 
retary and treasurer. | 


MOTOR VEHICLE RECEIPTS 
INCREASE IN DENVER 
Denver, Col. Jan. 3. — Collec- | 
tions of motor vehicle fees here) 
for the first eleven months of 1930 | 


for 1929 were $531,510.24. 


the outline, and vertical center rib 
finished in chromium. 

There has been a wider adoption 
of all-metal bodies and a tendency 


closely together. Body bracing has 


Lines have | peen improved to conform with the | 


greater stresses imposed by increased 

power and higher road speeds, 
Body interiors feature more com- 

fortable seats and backs, wider seats, 


steering columns, insulated front 
and rear compartments, more taste- 
fully designed instrument panels 
and attractive interior hardware 
and appointments. 

Safety features include the more 


the uSe of narrow corner posts in 
the front compartment, together 
with a slightly inclined windshield 


the state, collections for the first 


the secretary of state to $1,895,886.91. 


LINDE AIR PRODUCTS 
HANDLES MORE PRODUCTS 
New York, Jan. 3.—Announcement 
has been made that, effective Jan- 
uary 1, 1931, those units of Union 


Carbide and Carbon Corporation, | 


whose products are used in the 


main for oxy-acetylene welding and | 
Company, | cutting, are to market their products | 


through the Linde Air Products | 
Company. It is now possible, there- | 


fore, to secure Linde Oxygen, Union 
Carbide, 


and Purox apparatus and supplies 
through this one company. 


NORGE CORPORATION PLANS 
TO DOUBLE WORKING FORCE 


Chicago, Jan. 3—Norge Corpora- | 
tion, subsidiary of Borg-Warner, will 
|amounted to $537,155.32, according | double its present working force in 
|to a report issued this week by | January by addition of several hun- 
| Charles M. Armstrong, secretary of | dred employees. 
| state. Collections in a similar period} of the company’s product through- 


Increased buying 


out the country is given as the rea- 


j In the other sixty-two counties of | son for increased employment, 


lopments | 


Prest-o-Lite Dissolved | 
Acetylene and Oxweld, Prest-o-Weld | 


7 


‘BUS, TRUCK FACTORS 
IN DEVELOPMENT OF 
PACIFIC SOUTHWEST 


Washington, Jan. 3.—The Pacific 
Southwestern section of the United 
States is being developed with great- 
er speed than ever before in history 
as a result of the motor bus and 
| the truck. 

With 250,706 motor trucks in op- 
erattion in Arizona, California, New 


Mexico, Nevada and Utah, in addi- 
tion to buses and passenger cars 
turned to commercial purposes, the 
general economic development of 
the Pacific Southwest is progressing 
at a most encouraging rate. 

These are the conclusions as the 
| result of a general commercial sure 
vey of this area just completed by 
| experts of the Department of Com- 
merce. 

Motor trucks and buses in the Pa- 
cific Southwest are now serving the 
dual purpose of supplementing the 
| older forms of transportation in the 
| more populous regions and furnish- 
ing to numerous outlying communi- 
|ties their only means of transpor- 
tation connection with the outside 
world. 

Over some areas as large as such 
Eastern states as Maryland and 
Massachusetts, motor trucks are the 
sole means of commercial transpor- 
|tation. Yet the development of 
| motor services is such that no place 
|appears too remote to have some 
motor driven vehicle operating for 
hire, ranging from the privately 
owned car to the most palatial bus 
on the truck-line highways. 

The motor truck in such sections 
frequently serves not only as the 
vehicle of passenger and freight 
transportation, but also as distribu- 
tor of the mails. Throughout the 
| Pacific Southwest, motor routes op- 
erated by the postal service handle 
in addition to letter mail consider- 
|able quantities of parcel post, not 
| only for the general public but for 
| retail stores as well. 

In these areas which are dependent 
upon motor transport, it is by no 
means uncommon for the merchant 
| to receive flour, sugar, canned goods, 
| clothing and many other lines from 
| wholesale centers by parcel post. 
| The future economic development 
|of many of the more removed sec- 





| 


ten months were $1,358,771.59, bring- | tions of the Pacific Southwest, it is 
jing the total receipts reported to/| held, probably will be based upon 


| motor transportation. The course of 

;}such development should provide 

expanding markets for both trucks 

|}and passenger cars, as well as for 

| general motor equipment, acessories 

|}and supplies. 

; aoe 

| BRIGHTER PROSPECTS SEEN 
BY COVERT GEAR OFFICIAL 

Lockport, N. Y., Jan. 3.—Prospects 
for business in 1931 are much 
brighter, in the opinion of Frank E. 
| Radigan, vice-president of the Co- 
vert Gear and Manufacturing Cor- 
poration. 

“Although the year just closed was 
somewhat quiet industrially, a much 
more hopeful outlook presents itself 
|for 1931,” said Mr. Radigan. “We 
are looking forward to a year of sat- 
isfying business volume. Our firm 
is bringing out a new five-speed 
type of transmission gear which 
promises to be in large demand in 
equipping motor trucks, and we ex- 
pect to benefit materially from in- 
creased production, which, in turn, 
will mean adding to our working 
forces.” 
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Dealer Tells How to . Develop § ‘Sales Force~ 


James F. ies Ply-. 
mouth-De Soto Rep- 
resentative in San 
Francisco, Takes 
Inexperienced Men 


And Trains Them 


N the merchandising of pas- 

senger cars, James F. 

Waters of San Francisco, 

head of the firm that bears his 

name, located at 590 Van Ness 

Ave., De Sote and Plymouth 

dealer, has marked up an 

enviable record during the 

past two years—so much so 

that the factory has desig- 

nated this firm as “the out- 

standing performance-account 

o& the Chrysler Motors Cor- 
poration group.” 

Merely mentioning such 

essentials as aggressive, 

newspaper adver- 

tising—the firm's 

monthly advertis- 

ing is in excess cf 

$2,000, with $25,- 

000 as the yearly 

figure—and the 

fact that the 

owner must appiy 

himself closely to 

the sales force to 

secure the _ best 

James F. Waters = = 


Mr. Waters states: 

“We try to stress the fact that 
each salesman is building up—not 
the firm’s business only—but his 
own individual business. I believe 
this is the one underlying sales 
idea to impress on the mind of each 


evident 


his 


man on the force—but is often over- | 


looked by the one in charge of the 
sales personnel. 


“In his natural anxiety to work | 
the | 


for the upbuilding of the firm, 


owner is apt to forget that the 


stronger appeal is to impress each | 


man with the ambition to build up 
his own individual business. 


tomer he has is primarily his own 
customer, an asset that will be 


worth dollars and cents to him all | 
sure | 


his life, and you have made 
that each customer will receive 100 
per cent. service. 

“In these strenuous times, it 
also becoming more and more evi- 
dent that we make a mistake when 
we try to build up a sales force 
composed ‘only of experienced auto- 
mobile salesmen.’ 

“For the past two years, I have 
proved—not only to my own satis- 
faction, but to the satisfaction of 
many other dealers who are fol- 
lowing the same sales idea—that 
more effective selling can be done 
by younger men, not particularly 
with experience in the automobile 
business, but men who have had 
previous experience in other staple 
lines of merchandise, sueh as in de- 
partment stores, shoe stores and the 
like—young men who can be trained 
to learn our way of doing business. 

“These men can be made star 
salesmen in the automobile business 
—one reason being that the train- 
ing in stores and shops—being ‘on 
their 
ing the public whether they are in 
the mood or not—this training has 
enabled them to look and act ‘at 
their best’ even though near ex- 
haustion. And this is the one prime 
essential in selling automobiles. 

“This type of untiring selling is 


especially requisite now—for the one | 
great lesson of the present business | 


situation is that the owner must 
recognize that the automobile busi- 


ness has to be operated at a smaller | 


net percentage of return than the 


industry has experienced in the past. | 


“And our sales force is further 
encouraged to study the business, to 


know, so they can speak intelligently | 


of our plans, hopes and efforts. For 
example, a study of the business 


conditions of the past shows that, | 


the automobile industry in particu- 
lar, being possibly the most suscep- 
tible to either favorable or unfavor- 
able general conditions, has always 


operated in three-year cycles—cycles | 


more or less sharply defined, 


continued | 


Train | 
a man to really see that each cus- | 


is | 


toes’ all day long and meet-} 





“A ‘peak’ year of sales is followed 
| by a year of more or less ‘depres- 
sion’; the ‘depression’ year is suc- | 
ceeded by a year of building up 
when people are still saving ear- | 
nestly and spending cautiously. And 
| then comes another ‘peak’ year— 
and then the cycle repeats itself 
with varying degrees of intensity. 
So, all indications for 1931 now show 
that it will be a year of building; 
and 1932 will reach another ‘peak’ 
in the automobile industry, even 
though it may not be equal to the 
‘peak’ year of 1929. 

“This is the sort of study that the 
sales force appreciates and reacts to. 
They are not told to merely ‘go out 
and sell.’ They are treated as they 
should be—as a group of business 
men engaged in the building up of 
their individual business.” 


SALE OF SIX BUS LINES 
APPROVED IN NEW JERSEY 
Trenton, Jan. 3.—The state Board 
of Public Utility Commissioners has 
issued certificates approving the 
| sale of six bus lines and their oper- 
ation by new owners in Jersey City 
;and Bayonne. The new owners and 
the routes over which they will op- 
erate are: Murphy & Perritt Com- 
pany, Bergen’ Avenue; Fine Bus 
Transportation Company, Montgom- 
ery and West Side; Charner Bus 
Corporation, Greenville and Lafay- 
ette, and Bloom Bus Company, 
Montgomery and West Side, all of 
Jersey City; A. L. Z. Bus Corpora- 
tion, South Hudson Boulevard route, 
and Bayonne Bus Company, Broad- 
| Way route of Bayonne. 


OLIN OF NEW DEPARTURE 
BURIED AT BRISTOL, CONN. 
Bristol, Conn., Jan. 3.—Funeral 
services were held here Saturday for 
Charles Franklin Olin, 60, for twen- 
ty-six years advertising manager of 
the New Departure Manufacturing 
Company, who died at his home 
here Christmas Day after a long 
illness. Mr. Olin was a native of 
' Hartford and had worked on a 


before entering the employ of the 
New Departure Company. 


tion of Industrial 
the Technical Publicity Association 
of New York city. 


sphere of influence of 
Bureau of Circulations 


IROQUOIS UNDERWRITERS 
BUYS SECURITY ASS'N 
Indianapolis, Ind., Jan. 
nouncement of the merger of the 
Iroquois Automobile Underwriters, 
Inc., of Danville, Ill.. and the Se- 
curity Automobile Insurance Asso- 
ciation of Indianapolis has been 
made here by Charles A, Lenz, pres- 
ident of the Iroquois. The Iroquois 
| company assumes full control of the 
combination through purchase of| 
holdings of the Security, which, since 
its organization in 1921, had con-| 
fined its operations to Indiana ter- | 
ritory. 


SCOTT-FORD MOTOR CO. 
TO SELL STUDEBAKERS 
Olympia, Wash., Jan. 3. — Ap- 
pointment of the Scott-Ford Motor 
| Company as Studebaker dealer for 
Thurston and Mason counties has | 
just been announced here by the! 
Allen Motor Company of Tacoma, | 
Studebaker distributor for south- | 
west Washington. Headquarters | 
will be maintained here and at | 
Shelton. 
| BURNS MOTOR COMPANY 
TO HANDLE OAKLAND 
ongview, Wash., Jan. 3.—The 
Burns Motor Company of this city 
has been appointed Oakland-Pon- 
tiac dealer for Cowlitz and Wahkia- 
kum counties. The firm was es- 
tablished here by George and David 
Burns last February as Buick dealer 
for this territory, and will continue | 
to handle the Buick line. according 
to the proprietors, 
BUICK NAMES HEATON 
AT INDIANAPOLIS ZONE | 
Indianapolis, Ind., Jan. 3.—Allan | 
S. Heaton, for some time past sales | 
|} promotion manager of the Indian- | 
|apolis zone of the Buick Motor Com- 
|}pany, has been appointed sales) 
manager, according to announce-| 
ment by L. C. Burnett, zone manager. 


number of Connecticut newspapers | 


He was! 
a member of the National Associa- | 
Advertisers and | 


He was a prime | 


mover in the strengthening of the | 
the Audit | 


3.—An- | 


1931 BUICK EIGHT, Model 96-S, 


NEW DODGE DEALER 


AT FLAGSTAFF, ARIZ. 
Jan. 3 (UTPS).—| 
The Dodge automobile dealership in 
this city and vicinity has been taken 


Flagstaff, Ariz., 


over by Morrow Motors of 122 Zast 
Aspen Ave., according to announce- 
ment made by Manager S. O. Mor- 
A complete line of Dodge cars 
models is on display in 


| row. 
in latest 


Sees ae 


— 


—_— 


club coupe 


Morrow showrooms. The E. L. 
Motor Company, former 
here in Dodge automobiles, 
moved to Mesa, Maricopa 


the 
Chase 
dealer 
recently 
county. 
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SPECIAL SHOWING 


MMOUNCINO 


OF 


RUBBER PRODUCTS 


STEAM SPLICER 


FOR COMPRESSION TUBES 


UNIVERSAL INNER TUBE MOLD 


COMBINATION REPAIR UNIT 


FOR INNER TUBES 


AIR BAG ELIMINATOR 


FOR TIRE RETREADING 


20 years of practice! experience in the Rubber Industry indicated the 


necessity for these inventions. Improvement in quality, greater efficiency 


end reduction of costs ere meade possible by each of these devices 


LEOPARD RUBBER 


W. H. JOHNSTON, President 


{ FOURTH FLOOR } 


PRODUCTS 


11 West 42nd Street, 


New York 


Leboretories—LONG ISLAND CITY 
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G. E. Announces New 
Control System for 
Non-Synchronous Motors ~ 


General Electric Company, Schen- 
ectady, N. Y., has announced a new 
control system by which exact 
agreement of operating speeds of 
two or more non-synchronous elec- 
tric motors can now be maintained. 
In this system, “selsyns” (small 
self-synchronizing motors) play a 
fundamental part. 

The first application of the new 
control system has been made in a 
cement mill where it is necessary to 
maintain the feed of raw material 
exactly proportional to the speed 
of the kiln. This is accomplished 
by holding the speed of the feeder 
motor in synchronism with the speed 
of the kiln motor. 

“Selsyn” generators are mechani- 
cally connected to the shafts of the 
motors driving the kiln and slurry 
feeding mechanism. When condi- 
tions are normal the two generators 
are in synchronism. A selsyn dif- 
ferential motor has its stator elec- 
trically connected to one generator 
and its rotor to the other. When 
the generators are in synchronism 
the selsyn motor has no tendency 
to rotate. Any deviation in speeds 


HOBART OFFERS NEW BATTERY CHARGER 


Hobart Bros. 


Troy, O., Jan. 3.—Hobart Brothers 
@nnounce the new Convar battery 
charger, which is being displayed 


. for the first time at the automobile 


combination of the 
Hobart constant potential charger 
and the Hobart vary rate panel 
equipment which are combined into 
one outfit, which will charge as high 


DEVICE SIMPLIFIES 
DUPLICATION OF 
CAR LOCKS 


Lock and 


shows. It is a 


Products 
Mich., is 


Automotive 
Company, Inc., Detroit, 
now distributing a new 
This tool, it is claimed, makes it 
possible to supply a key for any car 
lock without a sample key to use as 
a guide, with the lock in a locked 
position, without the lock number 
and without disturbing the lock. 

An important feature of the de- 
vice is that it does not open the 
lock, but is used for measuring the 
combinations of the lock for which 
After the combi- 
have been determined by 
the use of this device the key is 
cut accordingly. It is pointed out 
that the use of this device does not 
lend itself to use by a car thief, be- 
cause of the time element involved 
in obtaining the combination, hav- 
ing a key made and returning to 
the car. 


CHROME STEEL MAY BE 
DIVIDED INTO UNITS 


Newark, N. J., Jan. 3.- 
pending negotiations the plant 
the Chrome Steel Corporation 
Chrome either will 


nations 


Because of 
of 


Battery 


|entirety or 


lock tool. | 


The 


at | 
be sold as an|} 


between the two generators will 
cause the differential motor to ro- 
tate forward or reverse, depending 
on which generator is ahead, the 
motor speed being equal to the dif- 
ference between generator speeds. 
The selsyn motor is geared to a cam 
that actuates a carbon pile resistor 


saan eS 
SL 


Se 


Engineering --Factory | 


Federal Introduces New Three-Ton, 
Six-Wheel Truck 


which is connected in the field cir- 


cuit of the feed motor. 


The resist- | 


ance of the carbon pile changes with | 


pressure and thus changes the 
speed of the feed motor and again 
establishes a balanced condition. 


A single manual control equip- 
ment governs the two direct-current 
motors. Adjustments in speed of 


the kiln drive motor by the operator | 


are immediately reflected by exactly 
proportional changes in speed of the 
motor driving the feeding mechan- 
ism. This system of control, 
addition of simple gearing to drive 
one generator, can also be used to 
maintain predetermined propor- 
tional speed relations between two 
or more mechanism, driven by non- 
Synchronous electric motors. of 
widely differing speeds, it is claimed. 


Charger Unit 


thirty-six batteries in twenty- 
hours, and sell for slightly 
than the thirty-battery rec- 
It is said to incorporate 
all the advantages of the constant 
potential system of charging, to- 
gether with the improved vary rate 
method of determining the actual 
flow of current to each battery. 


as 
four 
higher 
tifier unit. 


into large 
the company’s receivers, 
Abeel Canda and Paul Cooksey, 
State in a report filed in Federal 
court here. 

The receivers’ report gives the 
concern’s assets as $351,313, with 
liabilities of $173,660. The receivers 
also reported the receipts since 
October 23 amounted to $40,341, 
with expenditures of $28,090. 

Judge Guy L. Fake, on applica- 
tion of attorneys for the receivers, 
signed an order returnable January 
26, in which all interested parties 
are directed to show cause why the 
report should not be approved. 


subdivided 
units, 


FATE-ROOT-HEATH CO. 
NEW WINDSHIELD WIPER 
Plymouth, O., Jan. 3 (UTPS).— 
The Fate-Root-Heath Company, 
will soon place on the market 
electrically heated windshield 
which has been thoroughly 
tested over a period of two years 
and which is patented in the United 
States and several foreign countries. 
device consists of a blade to 
be attached to almost every type 
of wiper and contains a heating 
element which is connected to the 
electrical circuit and switch con- 
trolled. It is claimed that the de- 
vice prevents snow, Sleet and fog 
from obscuring the vision of the 
driver. Preduction was started by 
the company recently. 


here, 
an 
wiper 


by the! 


| passenger car, 


Federal 


Federal Motor 
Detroit, Mich., is showing as one of 
its features at the New York Auto- 
| mobile Show its new six-wheel, six- 
brake truck of three tons capacity. 
| Federal, in this six-wheel model, 
features improved riding comfort 
and road-cushioning qualities made 
possible by a flexible construction, 
which allows either axle assembly, 
the individual wheels on either side, 
or both wheels on either side to 
move up and down independently. 
The rear wheels are mounted on 
| two pairs of rear springs (one pair 
lon each side) and the Federal design 
| provides a proper weight distribu- 
tion on all six wheels. 

This ease of riding is a valuable 

| feature in a truck as well as in a 
as the reduced shocks 
| and jars from road impacts prolong 
the life of the body and chassis 
| while protecting the pay-load. Per- 
ishable commodities and breakable 

merchandise are thus hauled with a 
|minimum risk of damage. 

The use of hydraulic brakes on 
all six wheels as standard equipment 
is an outstanding feature of the new 

| Federal which secures the utmost 
driving safety under’ all conditions 
of operation. Increased tire mileage 
is claimed by the constant and even 
distribution of weight and the inde- 
pendent adjustment of each wheel 
on uneven road surfaces. 

The new Federal six-wheel chassis 
is produced with either a four or a 
six-cylinder engine. Both engines 
are _of the L-head type, the four- 


Truck Company, | 


medel DSW, 


Close-up of dual 


cylinder engine developing 48 h. p 
at 2500 r. p. m., and the larger one 
developing 60 h. p. at 2600 r. p. m. 
Three-point suspension, silent chain 
timing drive, pressure feed lubrica- 
tion, water pump at side of cylinder 
block, air cleaner, fuel pump and oil 
filter are added features of both 
engines. 

Chassis features include four- -speed 


Corrosion Resisting and 


Heat Resisting Steels 


The following is a resume of an 
address given before the December 


joint meeting of the Chicago section, 
Society 
the Chicago American Society for 
Steel Treating, by Mr. Jerome 
Strauss, chief research engineer, 
Vanadium Corporation of America, 
Bridgeville, Pa. 

In the present state of the art, 
these steels and their cloSely re- 
lated alloys may be considered as 
belonging essentially to the system 
iron-chromium-nickel, in many 
cases, of course, modified by addi- 
tions of appreciable amounts of 
other elements such as_ carbon, 
silicon, Manganese, tungsten, mo- 
lybdenum, aluminum, vanadium, 
titanium, etc. 

In the iron corner of the diagram 
with iron contents of generally 50 
per cent. or more, are the so-called 
steels. 
with not more than small propor- 
tions, of nickel show increasing re- 
sistance to atmospheric and liquid 
corrosion and oxidation at elevated 
temperatures as the chromium in- 
creases or the silicon content dn- 
creases, or the carbon content de- 
creases. The mechanical properties 
are greatly influenced by 
treatment. The strength of these 
steels at moderately high tempera- 
tures is not attractive. With the 
introduction of large 
nickel, the resistance to corroding 
media increases, the strength prop- 
jerties at elevated temperatures are 


of Automotive Engineers, and | 


Those containing chromium | 


jease of founding 
and resulted in an extremely rapid | 
thermal | 


amounts of! 


increased, and the steels become 
susceptible to 


mechanical working. In this group 


| will be found the most ductile of | 
but they likewise | 
| harden most rapidly by cold working 


ferrous metals, 


and thus require for commercial 


luse a very detailed understanding 


of their behavior. Notable improve- 
ments in strength and oxidation re- 
sistance at elevated temperature 


are effected by adding silicon and | 


tungsten. 


The iron-nickel alloys are mod- 


erately good in resistance to atmos- | 


pheric and liquid corrosion, but are 


|used primarily because of desirable 


electrical, magnetic and expansion 
characteristics. 


The nickel-chromium alloys with | 


upwards of 10 per cent. chromium 


form the basis of a wide variety of | 


in high tem- 
The first com- 


alloys broadly used 
perature processes. 


mercial alloys contained only nickel | 
the | 
most satisfactory materials for high | 


and chromium and are still 
temperature electrical heating. The 
introduction of iron, however, has 
rendered lower-cost alloys possible 
and simultaneously increased the 


technical advancement. Improve- 
ments in these nickel-chromium and 
nickel-chromium-iron alloys have 
been effected largely by the use of 
the elements tungsten, molybdenum 
and aluminum. 

The high chromium alloys, be- 
cause of founding difficulties, are 


, transmission; 


and fabrication | 


3-ton, 6-wheel truck 


rear axle mounting 


heavy, six-in., pressed 
steel, channel type frame; and full- 


floating, forward rear axle. 

This new six-wheeler is designed 
and built entirely by Federal. It is 
offered in four different wheel-bases, 
the four cylinder engine in 1401!4-in, 
and 164!4-in. lengths, and the six 
cylinder engine in 14434-in. and 
168%; -in. lengths. 


little used, but offer much promise. 
;Other special alloys from which 
much may be expected in the future 
are the nickel-iron alloys contain- 
ing molybdenum and the chromium- 
manganese steels. 


GENERAL MOTORS TO MAKE 


hardening only by| 


“DELCO HEAT” OIL BURNER 


Rochester, N. Y., Jan. 3.—Follow- 
ing the recent acquisition of the 
| outstanding stock of the Rickard 
| Engineering Corporation of Brook- 
jlyn, N. Y., by the General Motors 
Corporation, local officials of the 
|latter organization have announced 
| that a new oil burning device will 
be added to the list of various prod- 
ucts manufactured in Rochester by 
the Delco Appliance Corporation, a 
General Motors subsidiary. Produc- 
| tion of the new item will not begin 
| for several months, as the Rickard 
| burner is to be redesigned by in- 
| corporating several General Motors 
improvements. 

The new product will be known 
|as “Delco Heat,” and distributed 
through established retail outlets of 
General Motors. The Delco organ- 
ization was removed to Rochester 
from Dayton, O., several months 
ago, following the purchase by Gen- 
eral Motors of the North East Ap- 
pliance Corporation here. 


SPINNER CO. TO MAKE 
NEW SUPER GAS SAVER 
Los Angeles, Jan. 3.—A plant has 
|been established at 1519 South 
| Figueroa St. by the Spinner Com- 
}pany for the manufacture of the 
|Spinner Super Gas Saver, a device 
| designed for automobiles, motor- 
cycles and airplanes. The maximum 
| output, will be 2,000 a day. 
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Big Improvement in 1931 


By FRANK 
Chairman of the 


W. BLAIR 
board Guardian 


Detroit Union Group, Inc. 


CHANGE in any one of several 
factors of international signifi- 


cance may completely alter present | 


estimates of automobile production 
for 1931. 
During 1930 automobile output will 


probably not greatly exceed 3,400,000 | 
figured at least 20 per cent. | 


cars, 
under the average of estimates made 
a year ago. Such a discrepancy 


naturally makes for some hesitation | 


in setting up an estimate for 1931. 
In the light of (1) low farm pur- 
chasing power, (2) substantial un- 
employment in the industrial sec- 
tions of the country, now and for 
months past, and (3) uncertain 
political conditions in many foreign 
countries, it may not be possible to 
sell more than 4,000,000 cars in 1931. 
This would require the use of about 
50 per cent. of our potential pro- 
ducing capacity, since in April, 1929, 
output was at the annual rate of 
nearly 8,000,000 cars. However, a 
bumper crop, substantial improve- 
ment in farm prices, settled political 
conditions aboard and a real reduc- 
tion in unemployment are factors 
any one of which might greatly im- 
prove demand for automotive equip- 
ment, and thus lead to increased 
output. Another year of restricted 
automobile manufacturing must, of 
course, find reflection in general 
business throughout Michigan, al- 


though some communities, because | 


of favorable loca] developments, will 
prove exceptions, as did Traverse 
City in 1930. 

The recovery in the automobile 
industry was rapid during the first 
months of the year 1930, From a 
low point of 120,007 units output for 
the United States in December, pro- 
duction advanced to 275,374 in Jan- 
uary, to 364,940 in February, to 401,- 
313 in March and to 443,038 in 
April. Subsequently, a persistent de- 
cline in monthly output occurred, 
until in Nowember it was again below 
the December, 1929, level. Likewise, 
employment in the automotive in- 
dustry, as reported by the University 
of Michigan Bureau of Business Re- 
search, recovered rapidly in the early 


1930 Fairly Satisfactory 
For Indianapolis Jobbers 


NDIANAPOLIS, Ind., Jan. 3.—In 

closing their books for the year 1930, 
jobbers report a fairly satisfactory 
volume of business, despite the fact 
that trade failed to hold up to the 
abnormal pace of the previous year 
on the average. 

In only one instance 
any noticeable gain Over 
sales of supplies and replacement 


was there 


parts, and that was occasioned by | 


an expansion featuring the acqui- 
sition of two additional stores rath- 
er than a natural increase in de- 
mand. This was in the case of the 
Gibson Company, largest wholesal- 
er in the local field, which this 
year operated newly acquired 
branches in South Bend, Ind., and 
Kalamazoo, Mich. 

The year’s business in the whole- 
sale accessories division was marked 
by improvement in selling organiza- 
tions, although sales forces were 
generally 
smaller than in past year. Jobbers, 
taking the attitude that there was 
a good volume available, but that 
getting orders required more effort, 
spent considerable time and money 
in perfecting or improving their sales 
forces and, as a result, face the new 


year with every advantage in the) 


way of getting business in the 
future. 


The year just closed was 


1929 in|} 


said te be somewhat, 


con- | 


|months, reaching a high point in 
|April. A decline commenced 1n 
|May which continued until October, 
at which time the number of em- 
|ployed was smaller than in any 
|'month since June, 1925. The above 
|statements, in a broad way, charac- 
terize the movement of industrial 
activity in the several automobile 
centers—Detroit, Flint, Lansing and 
Pontiac. 

Throughout the state of Michigan 
|money conditions have been re- 
| ported easy all year, largely because 
|of the restricted demand for loan- 
|able funds. The sharp expansion 
lin the productive capacity of the 
| automobile industry during 1928 and 
| 1929 was, of course, accompanied by 
| Similar increases in the capacity of 
;other related productive facilities. 
The sharp decrease in automobile 
| Output has, of course, proved that 
| these facilities were more than ade- 
quate. Naturally no new expansion 
| programs have been carried out this 
| year. 

The persistent weakness in stock 
| prices has carried the motor group 
| to the lowest levels in a number of 
| years. Standard Statistics index of 
|the motor group which a year ago 
| Stood at 1366 (1926: 100) has 
| dropped to 97.6. The automobile 
| parts and accessories group (fifteen 
|stocks) has declined in the same 
period from 145.8 to 83. 


severe depressions were no longer 
| possible; they were not unlike the 
man who saw a giraffe for the first 
| time and observed with some feeling. 
|“There ain’t no such animal.” We 
| know now that severe depressions 
are still possible, and that in spite 
|of our greater knowledge of business 
| cycles and our more complete statis- 
tical records, soft spots in the 
economic structure do _ develop. 
| While the corrective process seems 
}extremely severe, it apparently is 
| necessary to sustained recovery. 
| However, in the country as a whole, 
|general business should reverse its 
|trend some time during the frist half 
| Of 1931, and show steady improve- 
ment thereafter. 


{the year, shop facilities for motor 
repair work of a major nature be- 
jing given special attention in the 
campaign for business. Particular- 
jly outstanding in this field was the 
progress made by the Piston Serv- 
|ice Company, of which Robert Pat- 
terson, a former automobile dealer 
here, is head. A small shop, in con- 
junction with his replacement parts 
trade, makes possible the quick re- 
pair of major motor ailments. Spe- 
cializing on reboring and regrind- 
ing, the Piston Service Company has 
installed thoroughly modern ma- 
chinery and has been able to 
capitalize materially on this end of 
its service. 

Another convenient arrangement 
is a portable regrinding device, 
which is sent to any service station 
or garage to complete a job. This 
is found particularly advantageous 
where other work is being done on 
the car while the regrinding or 
honing is being done, and it elimi- 
nates the necessity of removing the 
motor from the chassis. 

Dealers in automobile trunks, al- 
though finding that line in some- 
what reduced demand since the end 
of the summer touring season, ex- 
perienced a moderately successful 
season, with a steady demand hold- 
ing up well over the entire summer 
period. The growing favor of sport 





ceded in practically all quarters to | equipment in motor cars was gen- 
have been near normal, with the/erally ascribed as the reason for 
replacement parts demand feeling| the showing made by the trunk 
the effects of the unusual back-/} business, which, as a whole, was 
wardness in new car buying. Ga-| perhaps as near normal as any 
rage men and repair shops were! Other branch of the trade. 
perhaps the best customers of the| Predictions as to the outlook for 
average wholesaler, with dealers’| the new year were not freely given 
service stations ordinarily able to)} by operators in the local field. The 
supply the necessary materials for| sentiment, however, seemed to in- 
repair jobs from their own parts/ dicate that there was no anticipa- 
departments. ition of a recession in 1931, but 

Improvement in jobber service | rather that an upward movement 
also was one’ of the developments of was to be expected. 


A year ago many people felt that |} 


| 
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70@3400 |*Alum 
| 95@3300 |*Alum 

98@3400 |*Alum 
| 125@3600 


13 @3000 


77 @ 3200 
| 90@3000 
| 104@2800 
| 104@2800 


| 36.45 | 95@3000 
| 46.9 | 135@3400 
| 57.5 | 165@3400 
| 26.3 | 50@2600 
25.35 | 70@3200 | 
30 | 31.25 | 88@3400 | 
5.01 | 39.2 | 125@3200 | 
5.25 | 33.8 | 125@3600 


25.35 | 67@3200 | 
26.45 | 773400 
27.34 | 65@3400 
25.35 | 68@3200 | 
| 28.80 
| 24 
| 25.4 
| 25.4 


Ratio 


MAKE 
AND 


Jan. 3—| MODEL 


RIDGEPORT, Conn., 
. The ratio of used car sales to 
ew is showing a distinct decline in pe 
the western Connecticut territory, 4| qupurn 8-9! 
survey of leading dealers in four key | Auburn 8-5 
ities reveals. While a majority of | Auburn 8- 
@ealers report that the standard ra- | Austin 
tio of three used cars to one neW| puick 8-50 
still prevails, a considerable number | gyick 8-60 
report standings of two to one OF/ Buick 8-80 
éven less. The net average would | Buick 8-90 
in the neighborhood of about two | ~~ = 
nd one-half to one. oie . os 
Used car stocks are considerably Cadillac V-16 
below last year in practically all ecoeneied 
cases, while the number of new cars Chrysler 6 
m hand is not excessive. Some Chrysler 8 
ealers report they are having diffi- Chrysler Imp. 8 
culty in keeping enough new models Cord (Fr. Wh. D.) 
én hand. Increase in industrial ac- 
tivity in Connecticut cities has ma- | De Soto Six 
rially helped sales. De Soto Eight 
Fairfield Motors, Inc., Ford dealer- | De Vaux 6 
Bhip, of 2226 Fairfield Ave., Bridge- | Dodge Six 
rt has ten new and ten used cars| Dodge Eight | 
Durant 610 | 
| 
| 


Bore and 
Pist. Make | 
or Material 

! 
Air Cleaner 


stat Used 


Thermo- 
Cylinders 
| Tax H. P. 








en en oo » | No.Main Br. 
3 | Oil Purifier | 


Ao! sion 


| Alum 


114 
118 
124 
132 


134 
140-143 
148 
109 
*175% 
*1867;| Own 
*211 | Own 
13714! Lyc 


Bish-Bab 


Bish-Bab 
| Bish-Bab 


| Own 
| Own 
| Own 


| 452.0 | 

| 194.0 
217.8 
260.8 

| 384.8 | 

| 298.6 | 


205.3 
220.7 


Gas | Own None 
AC ! Car AC 
Yes | Str Yes 
Yes | Str Yes 
Yes | Str Yes 
AC | Sch — 
Yes | Own 
Yes | Own 
Yes 
No | Car 
No | Str 
AC | Til 
AC | Str 
AC | Str 


Mar 


— | Zen 
AC | Str 
AC | Str 


Gas | Sch 
Gas | Sch 
Gas | Sch 
AC | DL 
AC | DL 
AC {| DL 
AC | DL 


Ste | Mar 
Ste | Str 


| 

| 8 | 3% 

{8 | 3%x4% 
*169,%| Own | 6 | 3%x4% | 
*177 | Own | 8 | 2%x4% 
112 | Con | | |6| 3%x4 | —- 
"17653, Own | 6 | 3%x4% | 211.5] 5.20 
118 | Own | |8|3 x4% | 240.3 | 5.40 
112 | Con | | Bish-Bab | | 4| 3%x4% | 200 | 48 
112 | Con | V | Bish-Bab | {6|3%x4 | 199 | 5.32 

2950 |*172'%4-112 | Con | V | Bish-Bab |L | 3%x4 |199 | 5.32 

113 | Own | V }7#L 2%x4% | 175.3 | 5.80 | 19.8 


| 

| 

| 

| 

103%| Own | V | —— | 3 4.22 | 24.03 | 
| 

3 | 

| 
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Un 
Yes 
Yes 
Yes 

Un 

Til 

AC 

AC 


AC 


5.40 


50 @ 2800 
58@3100 | 
58@3100 |*Alum 


60@3300 | Alum 


39@2200 | Alum 
100@3100 |*Alum 
1003100 |*Alum 


70@3500 |*Alum 
100@3300 |*Alum 
| 126@3300 |*Alum 
76@3400 | 

76@ 3400 
85@3400 | 
100@3400 |*Alum 


87@3600 | Alu 
70@3200 


stock. and the sales ratio is about 
two to one, according to J. J. Lee, Durant 612 
Vice-president. Durant 614 
Derbyshire Motor Company, 1997| Essex Super Six 
airfield Ave., apron ppetay is Ford A 
lling about three used cars to one 
hew, Si D. Hancks, vice-president, ee a a 
reports. There are fourteen new and 
thirty used cars in stock. Gardner 136 | 3330 | 
Thirty new cars and fifty used | Gardner 148 | 3500 | 
are on hand in the showrooms of Gardner 158 | 3890 | 
. L. Mills Company, 2316 Fairfield ae ~ : |}— 
’ - ine dealership, | Graham Spl. 
ve., Studebaker-Erskine Pp Graham Spl. 8 120 | Own | V | Yes 
Graham Cust. 8 | 134 | Own | V | Yes 


ording to William Gruber, sales | 
anager. The three to one ratio} 
being maintained . | Hudson Greater 8 | 3200 | 119-126 | Own | V | —— 
Arthur L. Clark Company, 2475 | Hupmobile Cen. 6 | 2900 | 114 | Own | V | Yes 
ogee Ave., Buick, has thirty | Hupmobile Cen. 8 | 3175 | 118 | Own | V | Pines 
ew cars and thirty-five used, with | qypmobile C | 3725 | 121 | Own | V | Pines 
Hupmobile H & U| ** | 125-137 | Own | V | Pines 
Jordan St. Line 80) 3490 | 120 | Con | V | Pines 


sales percentage of three to one. 
H. Wilkinson, sales manager, 
- Jordan G Ninety 8| 3700 | 125-131 | Con | V | Pines 
La Salle V-8 | 134 Own | V | Yes 


ys. 
Packard-Bridgeport Motors, Inc., | 
| Lincoln | 5300 | 145 | Own ! V | 
Marmon Eight 70 {| 3103 | *180 | Own| V | — 


1020 Fairfield Ave., is now carrying 
fran new and sixty used cars, 

Marmon 88 | 4363 | 130-136 Own ! V | Pines 
Marmon 16 | | 145 | Own! V | — 


, J. Francke reports. This includes 
ot only the Bridgeport dealership, 
ut branches of the same concern 
t 
Nash Six-60 | 2800 | 11444! Own ; V | Bish-Bab 
| Nash Eight-70 | 3000 11614) Own | V | Bish-Bab 
Fairfield Ave. has five less used| Nash Eight-80 3360 121 | Own , V | Pines 
ears on hand than at the same time | Nash Eight-90 
in 1929, with new car stock normal,| Oakland V-8 
eccording to Horace Sanford, gen- | Oldsmobile 
@ral manager. a 
Chris Weideman, sales manager | Packard on 
for the Blue Ribbon Garage, Inc., | pee om ae ; | 
283 Fairfield Ave., Dodge dealership, | er oe Staaten | 
reports 200 new cars and trucks on cnentinon ‘oe - 
hand, with 350 used. This includes ae ee al 
ranches at New Haven, Waterbury, Peer ey cy 8 
ilford, Norwalk and Greenwich, | Pierce-Arrow a. _ 
Nd associate dealers at Danbury, Plerce-Arrew ~42 
eriden and Derby. The sales ratio ar soap | 
two to one. o c 
Standard Motors Corporation, 365 Reo Royale 
Fairfield Ave., Chrysler distributor | Reo Flying Cloud | 4375 | 130 | Own | V | Pines 
for Fairfield and Litchfield counties | Reo Flying Cloud | 3950 | 125 | Own | V | Pines 
Ba the cities of Wow Haven 904) siadeheker Six = | — | 114 | Own | V | Dole 
ae in vy Mpeg county, ne | Studebaker Dict. 8| 3155 | 114 | Own | Dole 
ee DOW and - used cars on hand, | Studebaker Com. 8 | 3525 | 136 | Dole 
ith a retail sales ratio of 1% to | Studebak'r Pres. $0| 4230 | 130 | Own | V | Dole 
eonoens to Henry Ober, sales | Studebak’r Pres. 90|*4360 | 136 | Own | V | Dole 
BRAgST. | Stutz LA | 4320 | 
orig aNen, Haven, the George |stats Ma | 018 | 
stele! y, Y | Stutz 2 | 486 
Ave. Pierce-Arrow and Willys- | a = - = | 
Knight dealership, has two new and | Willys 6 97-98-D | 
nine used cars in stock. This is the | Willys 8 80-D 3303 | 
Jowest number of used cars on hand |} Willys-Knt. 66-D | 3582 | 
in ten years, Winifred L. Foss re- | 
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Yes 
Yes 
Yes 
Yes 


AC 
Yes 


1 
1 


3 
2 
2 
3 


_— 


27%x4% | 246.7 | 5.10 | 26.5 80 @3000 AC | Str AC 
3 x4% | 268.6 | 5.10 | 28.9 85 @3200 Ste | Str AM 


3%x4tg | 353 | 5.35 | 36.45 95@3000 | CI Gas | Own — 
| 8 | 34%x5 =| 384 4.95 | 39.2 120@2900 Ste | Str 


| 8 | 248x4% | 211.2 | 5.50] 25.4 | 84@3400 AC | Sch 
| 8 | 3%x434 | 315.2 | 5.50 | 33.8 | 125@3400 AC | Sch 
116 | 3x4 | 490.8 | 60.0 62.5 | 200@3400 Yes | — 
346x455 | 201.3 | 5.00 | 23.4 | 60@2800 |*Alum AC | Car 
274x434 | 227.2 | 5.00 | 264 | 75@3200 |*Alum AC | Car 
3 x4% | 240 | 5.25 | 28.8 | 85@3200 |*Alum AC | Mar 

| 

| 


< 


Un 


AC 
AC 
Yes 


AC 
AC 
AC 
AC 
AC 
AC 


Alum 


Alum 
| Alum 
| Alum 
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Danbury, Norwalk, Stamford and | 
Waterbury. 
Uppercu-Cadillac Corporation, 1027 





>> >> 
Q2aaaQq 


34%4x4% | 298.6 | 5.25 | 33.8 115 @3600 AC | Str 


3yex3% | 251.0 | 5.00 | 37.8 85@3000 | SSt 
375x4% | 197.5 | 24.4 | 6503350 | CI 


3ysx5 | 320.0 | 32.5 | 100@3200 | 
3144x5 || 3848 | — | 39.2 | 120@3200 
274x434 | 246.0 | 5.00 26.45 | 90@3200 
3%%x4"% | 322 5.00 | 36.45 | 120@3200 | 
334x415 | 322 5.00 | 36.45 | 120@3200 

3%x4% | 322 5.00 | 36.45 | 125@3200 

344x4% | 366 | 5.07 | 39.2 | 125@3000 | 
314x5 | 385 | 5.07 | 39.2 | 132@3000 
| 
| 


124-133 | Own | V | Pines 

| 3205 117 | Own | V | Yes 

| 2940 11314! Own | V | — 

| 4479 | 127%4-134%4| Own | 

4955 | 14014-145%4! Own | 

3642 | 118 Own | 
| 


| 4000 | 


AC | Mar 
AC | Str 
— | Own 
— | Own 
AC | Sch 
AC | Sch 
AC ; Sch 
AC | Sch 
Ste | Str 
Ste | Str 
Yes | Car 
AC | Mar 


AC | Sch 
AC | Sch 
No | Sch 


Ste | Str 
Ste | Str 
Ste | Str 
Ste | Str 
Str 
Zen 
Zen 
Zen 
Til 
Til 
Til 


5.06 


AC 
AC 
AC 
AC 
Un 
Han 


Bish-Bab 
Bish-Bab 
| Bish-Bab | 
| Bish-Bab 
| Yes 


ARMA OPIAMDDOIMRPDODaDmranmnDDmInnlmnan 





4521 | 125 Own 
ae 125 Own 
4766 | 138 | Own | 
| 4304 | 134-137 | Own | 
| 4831 | 142-147 | Own , | 
2595 | *167 | Own 
2745 | 112 Own | | Var 
"4650 | 135 | Own | V | Pines 


2 
> 


354x4% | 196 | 4.60 | 21.03 48@2800 
3sX3% | 200.0 | 4.90 | 26.3 60@3000 


| 3%3x5 =| 358 =| «5.30 | 36.48 | 125@3300 | Alum 
| 3%x5 | 358 | 5.30 | 36.48 | 125@3300 | Alum 
| 3%3x5 | 268 5.30 | 27.34 | 8003200 | Alum 
| 34%4x4% | 205.3 | | 70@3200 | CI | 
| 345x3% | 221.0 | | 81@3200 | Alum | 
| 3y5x4¥%q | 250.4 | | 101@3200 | Alum | 
34%x4% | 337 | | 122@3200 |*Alum | 
3%x4% | 337 | | 122@3200 |*Alum | 
| 33¢x4% | 241.5 | | 85@3150 |*Alum | 
| | 8 | 3%x4% | 322 | | 113@3300 |*Alum | 9 | Wal 

145 | Own |! —| Bish-Bab |O | 8 | 3%%x4% | 322 | | 113@3300 |*Alum | 9 | Wal 
110-113 | Own | V j Var L | 6 | 3%x3% |193 | 65@3400 | CI | 4] No 

121 | Own | V | Var |L | 8] 3%x4 = | 245.4 | 8073200 | CI | 5 | No 

121 | Own! V | Var |}K | 6 | 3%x434 | 255 | 87@3200 |*Alum | 7 | Ski 


Yes 
Own 
Own 

Un 
No 

AM 

AM 

AM 

AM 

AM 

AM 

AM 

Til 
Til 
Til 


cj I 


| Han 
| Han 
| Han 
Pur 
| Pur 
Han 
| Han 
| Han 
| Wal 
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V 
V 
V 
Vv — 
~ AC | 
AC 
AC 


AC 


AC 
Til 


| Bish-Bab 


12712] Own | | 
13414) Own | Bish-Bab | O 
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526 | 25.3 | 
5.26 | 31.25 
5.50 | 27.3 | 








b 


ports. The sales percentage is three 
Oo one. 

Biever Motor Company, 138 Whal- 
fey Ave., Chrysler, has fifty-five new 
cars and fifteen used on hand, with 
@ normal sales ratio, according to| 
Charles R. Biever. | 

Fish, Fosdick & Mills, 206 Whalley 
Ave., Oakland-Pontiac dealership, is 
carrying two new cars and twenty- | 
five used, with a sales ratio of one | 


-“and three-quarters to one, C. H. Fos- 


dick reports. 
The Bradford Reo Company, Inc., 


KEY TO 


Weight—‘Studebaker T7-pass. 


Elcar 140 4,375 pounds. 
2-passenger 


dard 


model H weighs 
*Reo Royalle, 


3,950 pounds 
The 


98-D weighs 
Wheel Base—*Over 
instead of wheel base, 


coupe. 
3955 and model U 4225 
125-inch. 
Willys 6-97, 
2,791 

all length of chassis 
which manufac- 


Ww. 


turers refuse to give. 


Engine Make—Con, 


coming, 


Fan 


Belt Type—V, 


Continental; 


V-type; F, 


ABBREVIATIONS 


Sedan. fOn 


§Austin Stan- 


**Hupmobile 


B., weighs 


weight 2,682. 


Lyc, Ly- 


flat. 


42 Stone St., Meriden, has four new Thermostat—Bish-Bab, Bishop & Babcock: 
Dole, Dole Valve Co., Chicago, Ill.; Pines, 


and four used cars in stock. The 
dealership is often forced to buy | 
used cars from other dealerships out | 
of town to meet its demand, C. M. 
Bradford, president and _ general 
manager, says. The three to one} 
percentage holds, 


» Jv. J. Scanlon, Packard dealer, of | 


$4 Miller St., Meriden, has five new 
cars and six used on hand, he re- 
ports, with a normal ratio. 

Drown Chevrolet Company, 
Colony St., Meriden, is carrying six 
new and twenty used cars, selling 
@t three to one, 


Pines Winterfront; 
| Valve Arrangement—L, 
overhead; 
LV, V-type L head. 

*Thermo syphon water cir- 
atio—*Optional on the Au- 


zontal; O, 


*Atr cooled 


| Compression R 


burn 


| Piston Material—*Alum, 


K, 


aluminum 


Var, various makes, 
L_ head; 
Sleeve valve; 


H, hori- 


with 


invar struts; Alum, aluminum alloy; CI, 


cast iron; 
poration. 


Oil Purifier—Pur, 
Handy; 


Han, 


S St, 


semi-steel. 


Purolator; 
AC Spark Plug Com- 


Wal, 


pany; Ste, Stewart-Warner; Ski, Skinner. 


Gascolator; 
Tillotson. 


Carburetor—Sch, Wheeler Schebler; 
Zenith; Mar, 


Marvel; 


Car, 


93 Fuel Cleaner—AC, AC Spark Plug Co.; Gas, i 
Stewart-Warner; 


Til, 


Zen, 
Carter; Str, 


Wall; | 


| 


! 





Stromberg; 


John, Johnson; 
Air Cleaner—AC, 


pany, 


United, 
Front End Drive—Link, 
Texolite; 


Whit, 


Chain; 
Var, various makes of chains; 


AM, 


Till, 


Cel, 
Whitney 
Morse, 


DL, Detroit 

Til, Tillotson 
AC Spark 
Air Maze; Han, 
Tillotson, 
Celeron; Ram, 
Chain; 


various makes of gears. 


Ignition, 


Generator 


Auto-Lite; 


North East; Dyn, Dyneto. 


Del-R, 


cats tvin ignition. 
“Bendix starter used, 


Clutch—Borg, Borg & Beck: Br-L, Brown- 
Rockford Machine; 


Lipe; 


Rock, 


Long Clutch Company. 


Gearset 
Detr, 
Wc, 


are 


versal Joint Company, 


Cle, 


Cla, 


War G., 
Detreit Gear; 
Warner Corporation. 
“Three or four speed gear sets as shown | 
available for either model. 
Universals—Un P, Detroit Universal Prod- 

ucts Company; Spic, Spicer Manufactur- 

ing Corporation; 


Timken 


Arrow 


is 4.42. 


4.42. 


43, 


137 in. 


Mun, 


MM, 


Cleveland. 


Clark Equipment Company; 


W. B. 


Lubricator: 


Plug 
Handy; 


Link Belt; 
Ramsey; 
Diam, Diamond 
Morse Chain Company: 


and Starter—Aut-L, 
Delco-Remy; os 
*Nash—Indi- 


Warner Gear Company; 
Muncie Gear; 


rear axle ratio 
On Model 41 rear axle ratio is 
On Model 42 ratio is 4.23. 
Steering Gear—Gem. Gemmer: 
Gear and Tool Company; Sag, Saginaw; 
Say-B, Saylor-Beall Manufacturing Com- 
pany, Detroit, Mich.; War, Warner. 


Ross, 


Com- 
Un, 


Tex, 


Var-G, 


Willys, 
Spring 
Company; 
lator 
Company; 


Brakes—H, hydraulic; 
Steeldraulic; 
Rear Springs—S, 
elliptic; 
semi-transverce. 
6-98D is 51 in. 
Shackles—Tryon, 


Company; 


Bijur A, 


Long, , 


| 


Mechanics Uni- 
Rockford, 


Il.; 


Tim, | 


Ross 


Alemite 
| matic; 


Cant, 


Company; 
O-N, 


Zerk; 
Bijur, 
Bijur 


M, 


Faf, 


Belf Belfley 


ERS, Eaton Rubber Bushings. 
Chassis Lubricator—Alem, 


MARKED GAINS IN SALES 
ARE SHOWN DURING 1930 
BY KINGS COUNTY BUICK 


New York, Jan. 3.—One Brooklyn 


Rear Axle—Col, Columbia: Sal. Salisbury: | Organization shows a marked gain 
in 1930 business over that of 1929. 
Ratio—Optional on the Auburn, *On Pierce! Kings County Buick, Inc., has the | 
distinction of showing an increase 
of 400 new car sales over 1929; and | 
49 per cent. increase in used car 
sales at the same time. Of note is 
the fact that despite the tightness 


mechanical; SD, ; 
Bendix, Bendix Brake Cor- | 
seml-elliptic; 
semi-cantilever; 
Rear spring length on 


Willys-Morrow 
Rub B, Rubber Skock Insul- 
Fafnir 
O-N Spring Shackle 


Alemite: 
Alem A, Alemite 
Bijur Lubricating Corp.; | 
automatic 
Cen, Central magazine: Far, Farval. 


full | 
8-Tr, 


El, : 
gin 


Bearing 


Corporation. 


Al-Z, 
auto- | 


centralized; 





of course, 
conditions in 1930. 

In retrospect, all but two months 
of 1930 showed increases; 
from 32 per cent. to 98 per cent. 
over the year 1929, the months of 
April and May showing the largest 
gains with 98 and 97 per cent. re- 
spectively. 
showed 300 new car Sales. 


DAVIS MOTOR COMPANY 


reflecting 


The 


largest 


of purse strings, sales of uSed cars 
exceeded new by only a small mar- 


Sales of both exceeded, on the av- 
erage, twelve cars a day for each 
working day of 1930, with a total of 
1,910 new cars and 2,050 used cars. 
| In 1929, the figures were 1,510 new 
and 1,375 used cars, the percentage 
gain of the total in the latter case, 
the different 


varying 


month 


FORMED AT PENSACOLA 
3. — Davis 


Pensacola, 
Motor Company, headed by W. K. 
Davis, G. E. Yaste and J. M. Jones, 
has been incorporated here, with a@ 
capital of $5,000, 


Fla., 


Jan. 
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OF ‘PRESENT AMERICAN | CAR MODELS —=DEALER™] 


| : siasacil AIR EVC ED cages 


FORM BERKSHIRE NASH, INC. 
AT PITTSFIELD, MASS. 


Pittsfield, Mass., Jan. 3.—Berk- 
; _& _ |sShire Nash, Inc., of this city has 
18x5.50 | just been chartered under Massa- 
| Bijur scene |chusetts laws, with 500 shares of 


Speeds | 


Make and Model 


ubric. 


wn 
eo 
a 
— 


Ignition 

| System 
Gear Set 
and 
Universals 
Rear 
Shackles 

| Chassis 

L 


Auburn 6-85 — Link ‘|"Del-R Long | War-G 3 Un P | Col 
Auburn 8-95 Link Del- -R |*"Del-R Long | War-G 3 Un P | Col 
Auburn 8-98 Whit Del-R |*Del-R Long | Detr 3 Un P | Col Bijur | 17x60 : os 
Auburn 8-125 Link _Del-R |*Deil-R__ Long | Detr 3__Un P | Col. | iter | Sones fone a ene a nee 
2 : 2 s nl e A ) S a eric . 
Austin ee Gear Aut-L |*Aut-L sk | War-G 3 Spic | Sal % 5.2 Say- | Cant | Own | Al-Z__|_18x3.75 Myers. all of Pittsfield. are the in- 
Buick 8-50 Tex Del-R | Del-R Mun 3 Own ! Own % J 3endix Sag | S 54% | Tryon | corporators. 

Buick 8-60 | Tex Del-R | Del-R ] Own 3 Own | Own ‘ 45 | 1 S 55% | Own 

Buick 8-80 | Tex Del-R | Del-R ] Own 3 Own | Own ° . S 58% | Own / f 
Buick 8-90 Tex Del-R | Del-R y Own 3 Own | Own 34 : I Sag | S 58% | Own | 19x6.50 NAMED AT AURORA, ILL. 
Cadillac V-8 | Morse Spic | Own 3 75 |Own-M Sag| S58 | Own mn | ions | Sarees, Se, van. 3.— Alfred W. 
Cadillac V 12 Morse Spic % | Own-M Own | 58 Own > 19x7.00 Schmitz has been appointed dis- 
Cadillac V-16 | Morse a | m * 38 ie pea Ss oH Own | Alem | 19x7.00 | tributor for the Buick car here, 
Chevrolet Var wn | wn 5 Tryon | Alem | 19x4,.75 ‘ceeding Tho 
Chrysler 6 Morse Un P } Vy | H War | S 53% Tryon Al-Z | 19x5.00 Peseioscragain oro. Sen =a — 
Chrysler 8 Morse = L : H War | r Al-Z 18x5.50 | iughes and Maurice Newton. They 
Chrysler Imperial 8 | Morse | t H Ross ee | Al-Z | 18x7.00 | will take a dealership fox the same 


Cord (Fr. Wh. Dr.) Link Own | Bijur | 18x7.00 | car in Chicago. The new distribu- 
: - “| tor was service manager for the re- 
De Soto Six Var ¥ . . : : 
De Soto Eight | Var Del- -R Del - — , Own3 4.66 | H Own | S 54% Rub B | Al-z | 19x5.25 | tiring distributors. Articles of in- 
De Vaux 6 | Chain — — Own3 —_ M nein eames Pes a | corporation have been issued to the 
Dodge Six | Morse  Del-R | Del- R_ Borg | Own 3 mi2| 466 | H War | S 54% Tryon Al-Z 18x5.50 re eens get — 
Dodge Eight | Morse Del-R Del-R Borg so 3 Own % | 46 |H War! S 545 Rub B | Al-Z | 18x5.50 tal stock of $10.000 
Durant 610 Morse Aut-L |*Aut-L Borg ICc3 7c Own %! 39 SD War | § Tryon Al-Z 19x4.75 iii : . = 
a Ss | seoree | Aut-L/*Aut-L Bors iWCS Own %| 44 |SD Own | S55 | Tryon os (mas [OO Se oS bere 
Durant 614 | Morse  Aut-L |*Aut-L Borg WC 3 Spic | Own 42 | 44 | SD Own | S 55 Tryon Al-Z 19x5.00 Ce ee 
Boston, Mass., Jan. 3—Through- 


Essex Super Six | Morse  Aut-L |*Aut-L Own | Own 3 Spic | Own %2 | 5.41 Bendix Gem | S 54% | Own Alem _| 19x5.00 
;}out the past year the Pierce- 


Ford A Var Own y Own | Own 3 Own |] Own % | 3.7 M Gem S Tr39 | Own | Al-Z | 19x4.75 | a... tian ; 
Franklin Trans. | Whit - Br-L | War-G 4 Spic | Own’, | 454|H Gem | None | Al-Z | 19x6.50 | AtTow Sales Company here kept a 
Sannin De Laue | Whit Del-R Br-L | War-G4_ Spic 4.73 |H Gem None Al-Z | 19x6.50 | fUll staff and pay rolls up to normal 


Gardner 136 | War-G 4 j y 445 |H s § O-N Alem _ | 29x5.50 | figures. A bonus in cash was also 
Gardner 148 i | Own 4 i Vy. 445 | H s O-N Alem | 29x5.50 paid to employees at Christmas. 
Gardner 158 i ws | | War-G 3. Spic Vy, 445!H ‘ O-N Alem | 30x6.50 | New standards of efficiency, as a 
Graham Std. 6 i — 3 | - | 430 'H : ERS Al-Z 5.50x1g | TeSult. were obtained in the sales 
Graham Spl. 6 i —— 4 - 410 H ERS Al-Z 5.50x1g | department and great improvements 
Graham Spl. 8 i ——¢ - 410 H ERS Al-Z 6.00x17 | Were secured in the service depart- 
Graham Cust. 8 i —— 4 4.10 H ERS Al-Z 6.50x1g | ment. Unit sales for the year in- 
- creased over 1929, while October 
Hudson Greater 8 | Own 3 Spic | Own % | 4.7 | Bendix % | Own | Alem | 18x5.50 | was one of the most suceessful 
Cen 6 | Detr 3 MM | Sal % ie og 
Hupmobile Cen 8 Aut-L | Detr 3 Un P! Sal _ | 
Hupmobile C Aut-L | Detr 3 Un P | Own % | 
Hupmobile H and U Aut-L | Detr 3 Un P | Own 4 | 


Jordan St. Line 80 | Li Aut-L |*Aut-L Long | War-G 3 Cle| Col } | 
Jordan G. Ninety 8 | Li Aut-L |*Aut-L Long | War-G 3_ Cle} Col '% | 


La Salle V-8 | Morse Del-R | Del-R Own | Own 3 Snic | Own % ; 
Lincoln — Aut-L | Aut-L _Long Own g2ic , Tim | 4, Bendix 


Marmon Eight-7¢@ Diam Del-R |*Del-R Rock | War-G 3 Spic | Vs j Bendix 
Marmon 88& | Diam Del-R |*Del-R Rock ! War-G 4 Spic 6 | 445 | Bendix 
Marmon 16 | Chain Del-R | Del-R w= y Spic - 3.69 _ Bendix 


Nash Six-60 Borg | Own Own | 
Nash Eight-70 Borg | Own Own | Own % 
Nash Eight-80 Borg | Own Own | Own 4 


Nash Eight-90 Borg | Own Own | 
Oakland V-8 | Morse Del-R ' Del-R Own ! Own MM | Own ’ 
Oldsmobile Whit Del-R | Del-R__ Borg | Mun Un P| Own’, | 4. x Sag 


Packard 826-833 | Morse Dyn |*Dyn | Own | 
Packard 840-845 Morse Dyn |*Dyn me | Y Own | 
Peerless St. 8 Link Aut-L |*Aut-L Rock | War-G3_ Spic y Bendix Ross | 
Peerless Master 8 Link ae |*Aut-L Rock | War-G 4 = Spic | , ‘ Bendix Ross | 
Peerless De L. Link Aut- *Aut-L Rock War-G 4_ Spic ' Bendix Ross 

Peerless Custom 8 | Link Aut-L j*Aut-L Rock | War-G4 = Spic 2 | Bendix Ross | 
Pierce-Arrow 43 Gear Del-R | Del-R Long Own 3 Spic | Own '4 | Bendix Ross 

Pierce-Arrow 41-42 | Morse Del-R | Del-R Long Own 3 Spic | Own % | Bendix Ross 

r" mouth Var Del-R | Del-R Rock | Own 3 Own , Own }4 4.33 | H War | 
Pcxtiac | Morse Del-R | Del-R Own | Own 3 MM | Own | 442 |M Sag | 


Reo Royale | Morse Del-R | Del-R' Long | Own 3 Un P! Own %! 407 H Ross 
Reo Flying Cloud | Morse Del-R | Del-R Long |Own3 UnPj;| Own %! 407|H Ross 
Reo Flying Cloud | Morse Del-R | Del-R Long | Own 3 Un P | Own % 4.42 Ross 


Studebaker Six | Whit Del-R |*Del-R Long | Own 3 Spic | Own 4% | 4.7%: — —¥ 
Studebaker Dict. 8 | Var G  Del-R |*Del-R Long | War-G 3 Spic Own % x Ross | 
Studebaker Com. 8 | Var G_ Del-R |*Del-R_ Long | Own 3 Spic | Own % | 4. ix Ross 
Studebaker Pres. 80 | Var G Del-R | Del-R Long | Own 3 Spic | Own % | E ip Ross 
Studebaker Pres. 90 Var G Del-R| Del-R_~ Long | Own 3 Spic , Own % . i Ross | 
Stutz LA | — Del-R | Del-R Borg | Detr 4 Un P' Sal % 1 Gem 
Stutz MA — Del-R | Del-R Long | Detr 4 MM Tim % | 4.75 | Gem | 
Stutz MB | — Del-R | Del-R Long | Deir 4 MM | Tim % | 4.7 Gem | 
Willys 6-97-98 D Chain Aut-L |*Aut-L Borg Own 3 Spic | Own 14 | Bendix Own 
Willys 8-80 D | Link Aut-L /*Aut-L Borg Own 3 Spic Own }2 Bendix Ross 56 Tryon | Alem | 19x5.50 ‘chase and agency for automobile 


Willys-Knight 66 D Link Aut- L *Aut-L Rock Own 3 Spic Own % ! 4. Bendix Ross 56 Tyron Alem 18x6.00 accessories and tools. 
i - . — ccna Setecmacs ESTEE ae 49028—Toulouse, France; purchase 


buses and street cars within the; including shops. The terminal wil) | £0% automobile jacks, piston and red 
aligners, socket wrench sets, valve 


e ° o,° | city limits, will discontinue all street | be a loading point for buses of the inant daleadieee ieee adie 
us te Cc LL les lcars after January 1, at which time | Public Service Co-ordinated Trans- ie etek noies ieee é 
new bus schedules have been ar- | port of New Jersey. ee —— SECeen, Pee 
ranged, according to Max Pooler, cee = oar agency for automobile 
FORM NEW BUS COMPANY | TO OPERATE SIX BUSES rice-presi ities TO REVISE MASS. LAW sunshades. 
vice-president of the local] utilitie REVISE MA 49044—St, Johns, Newfoundland; 


ew City, N. J.. Jan. 3—Mur-| Trenton N. J., Jan. 3.—Opera- | company. : ae ‘ 3.—Revis : 
Jersey City, J pany Boston, Mass., Jan. 3.—Revision |) rchase for automobile taximeters, 


; : |tion of six buses between the i 
phy & Perrett Company, to operate ‘borough of Beach Haven and Ham- NEW ILLINOIS SERVICE of the laws relating to the operation | 50 to 100. 


buses in this city, has been organ- | monton by Mrs. Emily Cranmer was! Springfield, Hl, Jan. 3. — The Of buses and motor coaches, under! 49031—Berlin, Germany; purchase 
ized, with a capitalization of $100,-| approved by the state Board of Illinois Commerce Commission | which operators would be required | °f agency for automobile windshield 
000, by Richard Murphy, Florence | Public Utility Commissioners. The| granted six months extension to/|to have a license at a nominal $1 Wipers. electric and automatic. 
M. Murphy and James A. Perrett,| route is designed to provide service | the Macomb Transportation Com- | fee, in addition to their regular mo-| 49027—Vienna, Austria; agency 
Jersey City. between Hammonton, New Gretna, | pany for installation of service be- | tor vehicle license, is asked of the |for automobile and motorcycle ac- 
= |Tuckerton and points on lLong|between Macomb, Table Grove,! Legislature by the Massachusetts | Cessories. 
TO SUBSTITUTE BUSES Beach. Duncan and Havanna, because of State Department of Public Utilities.| 49030—Berlin, Germany; agency 

Richmond. Va., Jan. 3 (UTPS). — |construction work under way on the -- for automobile and motorcycle ac- 
—The Roanoke Railway and Elec- | LEASES N. Y. GARAGE 'route which has made the detours TERMINAL AT SYRACUSE cessories and parts. 
tric Company has been authorized | New York, Jan. 3. — National | unsafe. Syracuse, N. Y., Jan. 3.—The; 49115—Zurich, Switzerland; pur- 
by the state Corporation Commis- | Transportation Company, Inc., a | es : Eastern Greyhound Lines, Inc., has | chase or agency for automobile and 
sion to discontinue electric railway | Sidsidiary of the Parmelee Trans- | PLAN NEW TERMINAL acquired property at West Onon- | motorcycle roller and silent chains, 
service and take up its tracks in | Portation System, has taken a lease! Philadelphia, Jan. 3. — To end|daga and Clinton Streets, upon! 49025—Belgrade, Yugoslavia; pur- 
Salem and over the route between | 0M the garage at 310 West 38th St., | congestion at Reyburn Plaza, a new’ which it is planned to erect a mod- | chase and agency for automobiles. 
Salem and Washington Heights, | Where it will begin operations with- | bus terminal will be opened on Jan- ern coach terminal. The property| 49116—Durban, South Africa; pur- 
The company plans to establish bus | in the next few days. |uary 10 on the ground floor of the |is 88 by 105 feet in size. Prelimi- | chase and agency for brake lining 
service instead of the railway and < sa 3 . new Market Street National Bank/| nary plans provide for the con- | for automobiles, buses, haulage gears 
claims that the service will be bet- | TO DISCONTINUE CARS Building, Juniper and Market} struction of a one-story brick and | (mining). sugar centrifugals, etc. 
ter and the running time shorter. | Tucson, Ariz., Jan. 3 (UTPS) — | Streets. It will occupy about 3,500 | steel building spacious enough to 49051—Vienna. Austria; purchase 
The order covers approximately 4.8|The Tucson Rapid Transit Com- | square feet of floor space and wil] | accommodate twelve buses, under jand agency for brake lining, auto- 
miles of trackage. pany, for some time operating both ' contain many modern conveniences, | cover. mobile. 
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Long Detr3 UnP&MM| | 441! H Gem 
— Own 3 ? ‘ 3 H Own S 52% a | Al-Z | 19x5.00 
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| 
_ | Tryon | Al-Z | 19x5.50 | months in the company’s history 
34 | Rub B | Al-Z | 19x5.50 

y Alem | 19x6.00 


| Alem | 19x6.50 Foreign Trade 


| Alem | 28x5.50 


| Alem | 30x6.00 Opportunities 


| Alem | 19x6.50 


Som | Washington, D. C, San. 8—Ver 
ashington, D. C., Jan. 3.—For- 
| Al-Z 29x5.50 eign automotive trade opportunities 
Rub B | Al-Z | 19x6.50 | jyst announced by the automotive 
a 18x7.00_| division of the Bureau of Foreign 
| Alem | 19x5.00 | and Domestic Commerce of the De- 
Bijur A/ 19x5.25 | partment of Commerce are listed 
| Bijur A} 18x5.50 | below. 
Bijur Aj 19x6.50 Additional information may be 
| Al-Z | 28x5.50 obtained from the bureau and its 
| Alem | 28x5.25 | district and co-operative offices by 
a duly registered firms or individuals 
Bijur | 19x6.50 | ypon written request, giving the op- 
| Bijur | 19x7.00 | nortunity number. 
| 


Hupmobile 


NNDADANINDN 
onion 


nn 
on 


NANDANINN MINN 


= 2 z — oe 49026—Vienna, Austria; agency for 
u m | ’ automobile accessories 

60 Rub B Alem 31x6.00 | 49929—Toronto, Canada: agency 

60 | RubB | Alem | 31x6.50 for automobile accessories. 

60 Faf Al-Z 19x6.50 49052—Kingston, Jamaica: agency 

61 Faf | Al-Z | 18x7.00 for automobile accessories. 

535% | Tryon | Al-Z 19x4.75 49113—Berlin, Germany; purchase 

54 Tryon | Al-Z 29x5.00_ or agency for automobile accessories. 

57> | Own Far 6.50x18 49114—Berlin. Germany; purchase 

3 57% | Own Far | 6.50x18 or agency for automobile accessories. 

55% | Own Al-Z 6.50x18 49045—Paris, France; agency for 

si ; ' “9, automobile accessories. hardware, 

——— ror ! ao parts, tire repair supplies and truck 

Faf Al-zZ | 19x6.00 274 trailer parts. 

Faf | Al-z ' 19x6.50 49046—Paris, France; agency for 

Faf as | 19x6 50 automobile accessories. hardware, 

Tae Bijur ' 19x6.00 | 2nd service station equipment. 

62% | Own | Bijur 20x6 50 49076—Copenhagen Denma r k, 

621, | Own Bijur 20x7.00 — automobile accessories 


3 4934 | Tryon Alem 19x5.00 49117—Munich, Germany; pur- 
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WILLYS be: foc ss 


THE DEALER’S OPPORTUNIT 


for Volume and Profit 





A95 


to SLIDS 


f. > b, Toledo Ohio 
Longer. wider bodies ... 70 to 80 miles an hour... Safety glass 
available on all models. all windows. at slight extra cost... More 


tha: 100 other points of superiority ... And substantial price savings 


NEW WILLYS CARS HAVE THE GREAT- 
EST POPULAR APPEAL OF ANY IN 
THIS COMPANY'S 24-YEAR HISTORY 


For 193] Willys-Overland offers the finest products in our history of nearly a quarter- 


century \ biz, new Six, priced like a four; a powerful new Eight; a brilliant new 


\ new commercial line of thoroughly modern units, }-ton to 114-ton capacity 


Knight aria 


Willys-Overland dealers base their selling on facts on the more than 100 definite 


And our dealers talk price, too; the 1931 


points of Superiority of these new car 
Willys line is offered at impressive savings — on some models the price is $700 less than 


last year’s similar types. Write or wire for franchise particulars, 


WILLYS-OVERLANODOD, INC., TOLEDO, OHIO 


HEADQUARTERS DURING NEW YORK SHOW WEEK, HOTEL BILTMORE 





